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$2,000,000 Structure 
For National Fire If 
Zoning Will Permit 


Negotiating for  16-Acre Asylum 
Avenue Site, Hartford, to 
House Home Office 


QUARTERS NOW CRAMP=D 


Many Companies es Have Built in 
Western Section of City; Aetna 
(Fire) Neighbor 


The National Fire is contemplatise- 
‘tion of a $2,000,000 home office 
building in Hartford. Its decision to 
build the structugg,is conditioned upon 
the city’s changistitttee zone of the new 
site from its present residential limita- 
tion to permit the company to build. 
Negotiations@are now in process for the 
purchase of the tract which is sixteen 
acres and is bounded by Asylum Ave- 
nue and three other streets—Woodland, 
Collins and Atwood. 

Mayor Spellacy of Hartford is anxious 
for the company to build in Asylum 
Avenue and he will personally appear 
before the City Planning Commission 
and the Zoning Committee of the Board 
of Aldermen to urge a change in the 


the ere 


zoning ordinance. 

In selecting a building site on Asylum 
Avenue the National is following the 
trend toward the west side of the city 
which in the past twenty years has seen 
the removal of the Hartford Fire, and 
Hartford Accident & Indemnity to a 
new building on Asylum Avenue, the 
Aetna Life to Farmington Avenue, Con- 
necticut Mutual to Garden Street and 
Caledonian to Cogswell Street. All have 
handsome buildings . 


The Mayor Pleased 
In a talk to reporters Mayor Spellacy 


Sal 
“The erection in Hartford of an c‘- 
fice building costing approximately $2,- 
000,000 on the site where the National 
Fire is to locate will for generations 
preserve the character of Asylum Ave- 
nue, a beautiful street. It will mean 
that the trees will remain standing, that 
the lawns and shrubbery will continue to 
exist and that the value of the neigh- 
borhood property will be enhanced. It 
will in effect be a park. The property 
on the northwest corner of Woodland 
Street and Asylum Avenue is in control 
of the Aetna (Fire) Insurance Co. That 
Property is already zoned for business. 

have consulted with the officials of 
that company and no advantage will be 


(Continued on Page 20) 
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Only 32% of all property owners carry Extended Coverage protec- 
tion. This indicates that probably two out of every three in your 
community are not insured. The lesson of the New England hurri- 
cane is still fresh in their minds. Why not capitalize on this in- 
formation before another storm strikes? 


London & Lancashire ag 


THE LONDON & LANCASHIRE INSURANCE COMPANY, LTD. « ORIENT LANCASHIRE 
INSURANCE COMPANY «+ LAW UNION & ROCK INSURANCE COM- ROUP 
PANY, LTD. * SAFEGUARD INSURANCE COMPANY OF NEW YORK G 
STANDARD MARINE INSURANCE COMPANY, LTD. (Fire DEPARTMENT 
LONDON & LANCASHIRE INDEMNITY COMPANY OF AMERICA 
























One Hid, One Hailed 


From one of our Louisiana underwriters, who lives 


and works where life is full of color every day:— 


4 day or two ago I saw an old prospect, in his wheel chair. 
Twenty years ago I tried to write him for $10,000 Ordinary Life, 
with Disability Annuity. He then had plenty of money and could 
have paid the premium—I knew all his circumstances. He had a 
At length he consented, and the next day I was 
to drive out to his place and bring a doctor. We His wife 
said, ‘He is out in the woods hiding, because he knows you'll make 


wife and two boys. 
went. 
him take a policy. Disgusted, I never mentioned insurance to him 
again. A year later he was badly and permanently injured in an 
accident. will get 
nothing, and he could have been drawing $83.33 a month for the 
last 18 years. 


When he dies his wife, although needing money, 


“By contrast, I had a prospect who married. I wrote him. 
A child came along, and I wrote the proud papa an Educational 
policy. Two years, and another baby, and I wrote another Educa- 
tional policy. 
hailed me with ‘Come on in, I want another of those things—a girl 


Instead of hiding, he hailed.” 


Two years later I was driving by his home. He 


got here yesterday!” 


Takes all kinds to make up the day’s work. 


THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 
President 


WILLIAM H. KINGSLEY 
Chairman of the Board 


INDEPENDENCE SQUARE, PHILADELPHIA 














$3.00 a Year; 25c. per Copy 








Travelers Opposes 
Center of Influence 
Agency Recruiting 


Wants Men Sought Personally or 
Through Ads or Who Are Vol- 
untarily Recommended 


RULING GIVEN TO FIELD 
Thinks That Letters Sent in Blind 
Search for New Men Have 
Stirred Up Ill Will 








discussed 
executives get together 
so-called center of in- 
agents. One 
atten- 


One of the subjects most 


when agency 
nowadays is the 
fluence in prospecting for 
angle coming in for considerable 
tion has been a practice to send out let- 
ters to heads of business concerns ask- 
ing them if they will recommend a man 
who has the qualities which would make 
a successful agent. A number of pro- 
schools of business have re- 
ceived such letters. They have gone 
likewise to bankers, professional men, 
including doctors, and many other in- 
fluential people. Often these letters 
have had a bad reaction. 


fessors of 


Travelers Letter 

The situation took an interesting turn 
a few days ago when the Travelers 
mailed to its managers and general 
agents in life, accident and Group de- 
partments, the following letter, which 
was signed by H. H. Renate vice- 
president: 

“Effective immediately, 
tinue all so-called 
prospecting for agency 
the medium of letters—ei ther 
or personally dictated and sign 
includes letters to medical examiners, 
agents, policyholders, business and pro- 
fessional men, whether prominent or ob 
scure. 

“In the past, 
accomplished some 
have been used by so many agency men 
of so many companies that they have 
also stirred up much ill will. We do: 
want the Travelers name linked up wi oe 
what has become an offensive practic 


please discon- 
center-of-influenc« 
material through 
circular 


ned. This 


these letters may have 
purpose, but they 


“We do not believe in this form of 
agency hunting anyway, even as a sup- 
plementary effort. The men we want 


are the men who are sought out per- 
sonally, or who are voluntarily recom- 
mended, or whose names come to us as 
the result of home office advertising or 
activity. 

“Please advise all men working under 
your direction of the establishment 
this definite rule. 


Bureau Bulletin 


By a co-incidence the Life Insuran 
Sales Research Bureau at about 
same time that Vice-President Ar 


strong mailed his letter, also discussed 
this subject in a bulletin to members. It 
described the center of influence letters 
aimed to recruit young men as large] 
of the “Do You Know This Man?” 
type. The men being sought are thos 
having these qualifications: between 30 
(Continued on Page 12) 
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THE GOING’S HARD!” ... 


And hard also is the going for widows and children who face life 
without a source of funds. such as may be assured by a John Hancock 
readjustment income plan. 

Our field men are profiting by suggesting to fathers the desira- 
bility of owning this attractive plan. The company’s national adver- 
lising in current magazines describes its appealing features, and our 


complete sales kit permits its ready demonstration from start to close. 





LIFE INSURANCE COMPANY 


OF Boston, MASSACHUSETTS 


GUY W. COX, President 
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A John Hancock advertisement 
Promoting the readjustment 
income plan. 


JOHN HANCOCK MUTUAL LIFE INSURANCE COMPANY 
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William Montgomery Sets New Standard 


For Acacia at S 


\ new standard for the Acacia Mutual 


Life and for Acacia fieldmen was an- 
nounced by William Montgomery, found 
er and president of the company, when 


he told 550) agents, branch managers and 
supervisors gathered at the Acacia con- 
vention in Sun Valley, Idaho, last month: 


“We must take the emphasis off ‘sell, 
sell, sell’ and place it on ‘serve, serve, 
serve.’ He announced as Acacia’s new 


standard: “Better qualified ficldmen, bet- 
ter informed policyholders, so that lapses 


mav be reduced and the waste and loss 
incident thereto prevented.” 

The Sun Valley convention was held 
from July 16 through July 19. A spe 
cial train carried the delegates and home 
ofice representatives to the meeting. 

President Montgomery directed and 
took an active and vital part in all of 
the business sessions of the convention. 


Life insurance, he said, is today at the 
cross-roads, and it is the intention of 
Acacia to intensify service to poleyhold 
ers and their beneficiaries, which has 


primary consideration 
activities. 


always been the 
in all of the company’s 

He declared that 
ard is to be attained 
selection of fieldmen, 
ing and supervision, 


\cacia’s new stand 
through the rigid 
their careful train 
and an emphasis on 


service rather than on = selling. “The 
size of the field force is to continue 
to be secondary to the quality of the 


men composing it, for unqualified men 
cannot render the type of service that 
policyholders need and Acacia demands 


of its fieldmen. Unqualified men are 
the primary source of badly sold and 
misplaced business which yearly goes off 


the books in lapses and constitutes not 
only a loss to the company but an even 
greater loss to the policyholders,” Presi 
dent Montgomery said. 


Refers to Testimony Before T.N.E.C. 


In a brief review of the company’s 
history during the past forty-five vears 
in which he has been its managing head, 


emphasize r that 
the principle of low rates and excep- 
tional service has been largely re spon 
sible for the phenomenal increase of in- 
surance in foree from $5090.00 in 1893, 
when he first became the head of Acacia. 
to more than $400000,000 at the end 
f 1938 
President 


President Montgomery 


Mont referred to 


FOMeETY 





Counsel 


and General 
Howard W. Kacy on platform bids good- 
bye to Lloyd K. Crippen, vice- -president 
and actuary, as the Acacia special train 
leaves for the Sun Valley convention. 


Vice-President 





WILLIAM MONTGOMERY 
\cacia testimony twice given by Acacia 
before the Temporary National Eee 
nomic Committee as a thorough expre 
sion of his views. On the first occasion 
S. E. Mooers, secretary of the company, 
testified on the company’s management 


practices; later President Montgomer 
appeared before the commission and, it 
answer to inquiries, stated that in hi 


already in the branch; the development 
of new man power, which is greatly 
simplified if the first two principles are 
well done, for then new men will natural 
ly gravitate to the branch. 

Mr. Mooers pointed out that by 
stressing these three principles he in no 
wise intended to minimize the import- 
ance of the manag part in conserva- 
tion; but if the follows the 


manaver 


first three principles, conservation will 
be almost automatic, for he will have 
qualified agents selling quality business 


so perfectly fitted to the needs of the 
policyholders and so thoroughly under- 
stood by them that it will stay on the 
books 

“Acacia’s opportunity contract,” said 


Mr. Mooers, “attracts quality agents 
who are interested in building a career, 
and the monthly income principle of the 
contract makes it possible for career 
men to have the steady flow of income 
that is the right of any man who 
vorks.’ 

Actuary Crippen Presents Some 

Statistics 
Mi Crippen devoted his talk to a 


statistical analysis of the company’s 


business and progress during the past 
two decades. He pointed out that Aca- 
cia’s premiums are as low as those of 
any mutual company on a 3% reserve 
basis, and he showed Acacia’s fine posi- 
tion among all companies in mortality 
rate, investment return, net costs and 


conservation record, ann: 
company’s conservation 
six months of 1939 


uuncing that the 
record the first 
showed a 12% im- 





Part of the crowd at the Silver Spring, Md., station wiich cheered the Acacia 
convention party on its departure for Sun Valley, Idaho. 


opinion too much attention was paid to 


selling and not enough to service, and 
that high pressure selling methods were 
largely responsible for the tremendous 
amount of money lost to companies and 
policyholders through lapses. 

In addition to President Montgomery 
and quality producers attending the cor 
vention were these officers of the con 
pany: L. K. Crippen, vice-president and 
actuary; Samuel E. Mooers, secretary ; 
E. M. Thore, assistant counsel; B. M. 
Langhenry, agency secretary, and T. )) 


‘director of recruiting and 


activities 


Cochran, 

training 

Mooers Gives Three Principles of 
Management 


Mr. Mooers’ 


discussion at the con- 


vention was devoted to “Measuring Man- 
agement.” He gave as the three princi- 
pal responsibilities of the managet 


Leadership in personal production in his 
branch; development of the man power 


provement over the corresponding pe- 
riod of 1938. 

Mr. Crippen stressed particularly the 
progress Acacia has made since 1926, 
when its premium rates were reduced 
and he pointed out that Acacia’s prog- 


assets, business in force 
better than the 
insurance business as a whole. 
effort to simplify the methods 
business, the company re- 
forms and 


ress in income, 
and surplus is progress 

In an 
of securing 
cently revised many of its f 
reports. These were explained and 
thoroughly discussed by E. M. Thore, 
assistant counsel. 

Langhenry Introduces Quality Club 

fficers 

B. M. Langhenry, agency 

introduced the officers of the 


secretary, 


William 


Montgomery Quality Club. W. B. Ven- 
nard, Houston, is president and O. D. 
Heise, District f Columbia; E. M. 
Barr, Youngstown; E. J Warshell, 


Chicago; C. L. Fritz, Newark, are vice- 


un Valley Convention 


presidents. Mr. Langhenry also gave 
special recognition to agents who had 
done outstanding work during the year. 


Todd Cochran presented an analysis of 
the best methods for recruiting and 
training of quality field men. 

When the special train for Sun Val- 
ley left the Washington station on July 
13, it carried 101 field men and their 
guests from various branch offices in the 
East. At the Silver Spring, Md., station 
just outside Washington, officials of the 
company boarded the train and home 
office employes and friends gathered to 
bid farewell to all those off for Sun 
Valley. 

The train made stops at Chicago; 
Omaha; Cheyenne, Wyo., and at Poca- 
tello and Shoshone, Idaho, where addi- 
tional field representatives and _ their 
guests from the Midwest, Southwest and 
Far West joined the party. The train 
arrived at Sun Valley early Sunday 
morning, July 16, leaving ample time be- 


fore the business sessions opened the 
following day for everyone to begin his 
enjoyment of the many attractions of 


the nationally famous resort. 


Commissioner Neslen Welcomes Group 
meeting was held on 
Agents’ meetings were 
Wednesday morning. 
Angeles branch 


A managers’ 
Monday morning. 
held Tuesday and 
La Noue Matta, 
manager, opened the Tuesday meeting, 
welcoming those present to the West. 
Climaxing the four-day convention was 
a gala banquct on Wednesday evening, 
which President Montgomery addressed. 

The return 


Los 


trip was made via Salt 


Lake City, Utah, where the Acacia spe- 
cial train was met and welcomed by 
C. Clarence Neslen, Insurance Commis 


sioner of Utah and recently elected pres- 
ident of the National Association of 
Insurance Commissioners, and by the 
president of the Salt Lake City life in- 
association. The 


surance day was spent 
sightseeing in Salt Lake City, and a 
luncheon at the Hotel Utah was ad- 


Commissioner Neslen. Thx 
returned via 
Sunday, 


dressed by 
special train 
riving in Washington 


Chicago, ar- 
July 23. 





Left to right: L. K. Crippen, vice-presi- 
dent and actuary; C. Clarence Neslen, 
Insurance Commissioner of Utah and 


president, National Association of In- 
surance Commissioners, and S. E. 
Mooers, secretary of Acacia Mutual, 


when the Acacia special arrived in Salt 


Lake City, Utah. 
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Two Men Advanced By 
Acacia Mutual Life 


S. E. MOOERS, R. E. ERWAY 


Former Becomes ” ‘Whee « Peechdent in 
Charge of Agencies, Latter Ad- 


vances to Post of Secretary 





Samuel E. Mooers, secretary Acacia 
Mutual and also manager of the District 
of Columbia agency has been elected 
vice-president in charge of agencies 
Richard E. Erway, assistant sec retary, 
has been advanced to secretary. 

Mr. Mooers, who has been with Acacia 
for fifteen years, has been active in vir- 
tually all of its departments during that 





SAMUEL E. MOOERS 


time. He began his services in the 
actuarial department, later became sec- 
retary to the president, then secretary 
of the company, and during the past 
year and a half has combined those 
duties with the managership of the D. C. 
agency. On two occasions he was acting 
head of the agency department for ex- 





RICHARD E. ERWAY 


tended periods. In his new capacity he 
will have general supervision of all of 
the company’s agencies in sixty cities 
throughout the country. Mr. Mooers is 
also a member of the board of directors 
of Acacia. 

A chartered life underwriter, Mr. 
Movers is a graduate of the Life Insur- 


ance Sales Research Bureau School in 
Agency Management and served as a 
director of the Life Office Management 
Association. For the present he will con- 
tinue to give personal supervision to 
the District of Columbia agency, the 
company’s largest and most productive 
branch. 
Erway’s Career 

Acacia’s new secretary, Mr. Erway, is 
a native of New York State and a grad- 
uate of University of Michigan and Har- 
vard Law School. He first was con- 
nected with Acacia in 1929, when he 
served in the actuarial department, being 
appointed assistant actuary in 1933. He 
resigned to enter Harvard Law School. 
Following graduation he was engaged 
in investment law in New York until 
early this year when he returned to 
Acacia as assistant secretary. Mr. Erway 
is a member of the Phi Beta Kappa 
honor fraternity, an associate of the 
American Institute of Actuaries and a 
member of the New York State Bar. 

President William Montgomery has 
also announced the appointment of Mrs. 
Lillian M. Suit, formerly assistant branch 
auditor, as branch auditor to succeed 
the late Vivian Shepperson. 





Fleming Ass’t Secretary 
In Equitable Society 


James F. Fleming has been appointed 
an assistant secretary of the Equitable 
Society by President T. I. Parkinson. 
The appointment was confirmed by the 
board of directors on July 20. 

Mr. Fleming entered the Equitable in 
1917 in the mail division of the home 
office. Two years later he was advanced 
to a clerkship in the cashier’s depart- 
ment. Later he was head of the revival 
section; doing splendid work in con- 
serving and restoring business. 

He was appointed assistant cashier and 
chief of the policyholder service section 
in October, 1938, a new unit which he 
put into efficient operation. This month 
he was placed in charge of the newly 
created personnel department at the 
home office. 





HUDSON HEADS GRADUATES 


Detroit Man Choice of Students in 

Agency Management School Spon- 

sored by Sales Research Bureau 

Staff Hudson, associate general agent 
at Detroit for Aetna Life, was elected 
president of the graduating class in 
agency management sponsored by the 
Life Insurance Sales Research Bureau. 
Other class officers elected were vice- 
president, Charles H. Hall, assistant su- 
perintendent of agencies, Massachusetts 
Mutual; secretary Earl M. Schwemm, 
general agent, Chicago, Great-West Life; 
treasurer, Guy Randolph, Cincinnati, 
New England Mutual. 

The guest speaker on school closing 
day was Charles J. Zimmerman, Chicago 
general agent Connecticut Mutual, who 
talked on “My Philosophy of Agency 
Management.” Sixty agency heads, as- 
sistant agency managers and company 
fieldmen attended the school. 





Columbian National 
Club’s Meeting Set 


STAR PRODUCERS’ CONFERENCE 





Business Sessions Will Open in Boston, 
After Which Party Will Come to 
New York for Fair 





Columbian National Life will open its 
Star Producers Club conference at the 
Parker House, Boston, August 7. Busi- 
ness meetings will be held on Monday 
and Tuesday mornings, August 7 and 8. 
A schedule of entertainments has been 
arranged for Monday afternoon and the 
star producers banquet will be held that 
evening. Among the guests expected to 
be present are Charles F. J. Harrington, 
Massachusetts Insurance Commissioner, 
and William G. O’Hare, director, Over- 
seers of the Public Welfare in Boston. 
Speaker of the evening will be F. D. 
Duke, advertising director of “Time.” 

Following the business session Tuesday 
morning a luncheon will be held at the 
company’s home office, after which the 
conference guests will entrain for New 
York and the World’s Fair. 

Agency Management Session 

Wednesday has been set aside for an 
all-day meeting on agency management. 
This will be in the form of a round table 
discussion led by Vice-President A. A. 
McFall, and will be held at Hotel McAI- 
pin, New York. At this meeting only 
general agents, district managers, super- 
visors and others interested in agency 
management will be present. 

Presiding over the Star Producers 
Club meetings will be the club officers, 
William S. Vogel, president and secre- 
tary, and Russell A. Freeman, vice-presi- 
dent. Mr. Vogel is Columbian National 
general agent at Newark, N. J., and Mr. 
Freeman is district agent at Idaho Falls. 
President Vogel has earned member- 
ship in his company’s top production 
club thirteen times. Mr. Freeman has 
earned eighteen memberships, and is 
serving his third consecutive term of 
office as vice-president. 





DETROIT HONORS FISCHER 





One-Day Campaign for Massachusetts 
Mutual’s Vice - President; Seneca 


M. Gamble’s Annual Visit 


George E. Lackey, Massachusetts Mu- 
tual general agent at Detroit, and his 
associates, honored Chester O. Fischer, 
vice-president, on his birthday, July 25, 
designating it “Capacity Day.” Sixteen 
sales were made for a total of $88,000. 

Joining Massachusetts Mutual home 
office organization in July, 1934, his first 
assignment being at Detroit in connec- 
tion with the testimonial to President 
William H. Sargeant, now deceased, 
Seneca M. Gamble, agency assistant, is 
the Detroit agency’s guest each July. 
During his visit this year he presented 
a panoramic view of life insurance ad- 
vertising, outlining plans for this year’s 
Annual Message for which he is pub- 
licity chairman. 





a broader service. 


10] Fifth Avenue 








p< Sas Cry From 1850 “eh 


New York City has grown vigorous and great since 1850, when The United 
States Life was founded. After 89 years the needs for life insurance remain 
unchanged, but an expanding world of foreign trade and travel demands 


To meet this new, growing need, this old New York 
Company has established an international organization enabling it to 
offer at home and abroad prompt service and sound coverage. 


Write for “New Horizons”, booklet on this unique service. 


The United States Life Insurance Company 
IN THE CITY OF NEW YORK 


New York, N. Y. 














Alfred G. Correll Agency 


New England Mutual Life 
Insurance Company 


16 Court St. TRiangle 5-965] 


Ideas which bring results, 


_ Friendly, Intelligent Counsel. 


Cooperation and Assistance. 











CALIFORNIA BILLS SIGNED 





Life Companies May Register Policies 
With Department by September 30; 
Various Other Measures 
Governor Olsen of California has com- 
pleted consideration of all bills passed 
by the last session of the legislature, 
Among the measures signed is Senate 
Bill No. 712, which deals with registration 
of policies and adds several sections 
to the insurance code. The new sections 

read: 

“10450—Any insurer transacting life 
insurance in this state on September 30, 
1939, may register its policies with the 
Commissioner in the manner and subject 
to the restrictions set forth in this article. 

“10450.5—An insurer which is not regis- 
tering its policies pursuant to the provis- 
ions of this article on September 30, 1939, 
shall not hereafter be permitted to regis- 
ter its policies. 

“10450.6 — Any insurer registering its 
policies pursuant to this article on June 
30, 1939, which fails prior to September 
1, 1941, to file with the Commissioner 
an election to cease such registration on 
or before December 31, 1941, shall there- 
after continue to register all life policies 
issued by it. Whenever it fails to con- 
tinue such registration thereafter the 
Commissioner shall revoke its certificate 
of authority and its condition shall there- 
upon conclusively be deemed to be such 
that its further transaction of business 
will be hazardous to its policyholders, 
or creditors, or to the public within 
the meaning of subdivision (d) of section 
1011 of this code.” 

Other bills of interest signed were: 
S. B. 704 prohibiting issuance of land 
value insurance and making it a public 
offense punishable with fine or imprison- 
ment in state prison or county jail or 
either or both; another senate bill, re- 
quiring railroad employes selling accident 
tickets to have a limited license as a 
disability agent; S. B. 783 permitting 
county mutuals with a liability of $150,- 
000 or more to incorporate for mutual 
reinsurance against any hazard which 
county mutuals may insure; S. B. 784, 
which permits county mutuals to include 
the so-called “eight-point” coverage in 
their policies, and A. B. 2182 dealing 
with the issuance of life agents’ licenses 
to firms and organizations, specifying 
how they shall be issued, to what mem- 
bers and for what purpose. 





BANKERS OF IOWA PAYMENTS 

Bankers Life of Iowa policy payments 
in the first six months of 1939 aggregate 
$10,261,757. Living policyholders received 
61%, or $6,218,883 in dividends, disability 
and annuity payments, etc. The total of 
all payments to —" in the six 
months was $4,042,87 
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Many Big Names On 
St. Louis Program 


INTEREST IN EVENT MOUNTS 








sonal Association Speakers Include 
ge Leaders Both in and Out- 
side of Life Insurance 





Twenty-one speakers, including twelve 
representatives of life insurance and 
nine nationally known Americans, will 
speak before the main sessions of the 
Golden Anniversary convention, National 
Association of Life Underwriters, in St. 
Louis, September 25-29. 

The eleven noted authorities from 
outside the business who are scheduled 
to appear on the program will talk di- 
rectly on the theme of the convention, 
“The Contribution American Life In- 
surance Has Made to American Life.” 
The life underwriters will discuss spe- 
cific phases of selling, which will feature 
fast-moving, individualized marketing 
ideas. All the talks on the convention 
program will be _ brief. Each of the 
speakers has a definite message to bring 
before the delegates and this has re- 
sulted in a definite limiting of the time 
assigned for the addresses. 

7 Some Main Features 

Special features of the program will 
include a dramatization and one of the 
first performances of the life insurance 
film, “Yours Truly, Ed Graham,” on 
Wednesday morning; a special session 
with selling facts and the Million Dollar 
Round Table hour on Wednesday aft- 
ernoon; conferment exercises of the 
American College of Life Underwriters 
on Thursday morning; greetings from 
another group celebrating its fiftieth an- 
niversary, the Association of Life Insur- 
ance Medical Directors, on Friday morn- 
ing, and the annual fellowship luncheon 
on Friday noon. 

Program in Full 

The complete program of the main 
convention sessions is as follows: 

Wednesday, September 27, morning, Presi- 
dent Holgar J. Johnson, chairman; invocation; 
singing, led by Walter Jenkins, Houston; wel- 
come from convention host; introduction of spe- 
cial guests. 

Dramatization, “Fifty Years of Growth and 
Progress—Past and Present;’’ message of the 
president, Holgar J. Johnson; “Yours Truly, Ed 
Graham,” a motion picture about security 
through life insurance; Dr. Harold Glenn Moul- 
ton, president, The Brookings Institution, Wash- 
ington, D. C.; Hon. Harold E. Stassen, Gover- 
nor of Minnesota. 

Wednesday afternoon, O. Sam 
chairman. 

“What’s the Top?”, Frank L. McFarlane, 
agent, Aetna Life, Cleveland; “Closing,” Mil- 
ton Sherman, general agent, Connecticut Mutual 
Life Buffalo; “Pleasure, Profit and a Balanced 
Budget Through Weekly Production,” Philip 
T. Aubin, agent, Connecticut General Life, Chi- 
cago; “The Hidden Value of a Sale,” G. Gilson 
Terriberry, agent, Mutual Benefit Life, New 
York; “Selling Is a Game,” Jack McCord, gen- 
eral agent, Columbian National Life, Los An- 
geles; “Life Insurance Selling—A Profession,” 
Gale F. Johnston, divisional sales manager, Met- 
ropolitan Life, St. Louis; “The Million Dollar 
Round Table Hour,” (participants will be an- 
nounced later). 

Thursday and Friday 


Thursday, September 28, morning, Ralph G. 


Cummings, 


Engelsman, chairman. 

Matthew Woll, vice-president, American Fed- 
eration of Labor, New York; John W. Hanes, 
Under-Secretary of the Treasury, Washington, 
D. C.; Fred A. Healy, vice-president and ad- 
vertising director, Curtis Publishing Co., Phila- 
delphia; Juan T. Trippe, president and general 
manager, Pan American Airways System, New 
York 

American College of Life Underwriters, thir- 
teenth conferment exercises, Dr. S. S. Huebner, 
president, presiding. Conferment address, John 
Marshall Holcombe, Jr., manager Life Insur- 


ance Sales Research Bureau, Hartford; pres- 
entation of CLU candidates, Dr. David Mc- 
Cahan, dean; conferment of diplomas, Dr. S. S. 
Huebner 

Friday, September 29, morning, Charles J 


Zimmerman, chairman. 


Reports of the committees on resolutions and 
Branch Rickey, vice-president and 
general manager, St. Louis Cardinals baseball 
team; Annual Message of Life Insurance, Ruth 


nominations. 





Active Campaign for Cleveland 


Rene P. Banks General Chairman of Committee for National 
Association’s 1940 Convention 


An enthusiastic campaign is being 
waged by the Cleveland Association of 
Life Underwriters to bring to Cleveland 
the 1940 convention of the National As- 
sociation of Life Underwriters. General 


chairman of the Cleveland National 
Convention Committee is Rene P. Banks, 
general agent Penn Mutual. 

The Cleveland association is more 


than half a century old. It has had the 
National Association convention but 
once, and getting that convention then 


managing director 


Cleveland Committee Boat Party 


of the National As- 
sociation of Life Underwriters, is a 
graduate of the Cleveland office, now 
conducted by George Thobaben. The 
Cleveland association has been produc- 
tive of much original material. To it 
goes the credit of a “One Hundred Per- 
cent Membership” plaque, and a well- 
prepared life insurance text book for 
public schools. The association was 
three times winner of the first prize in 
the conduct of Life Insurance Week. It 





Cleveland committee on lake steamer. 


agent, Lincoln National; 


Left to right: Seath A. Bardwell, general 


George T. Thobaben, managing director of Cleveland 


Association; Rene P. Banks, chairman 1940 National committee and general agent 
Penn Mutual; Henry G. Wischmeyer, general agent John Hancock; Ruth C. Rudy 
and Kathryn Hyde, hostesses, 1940 National convention; Ross M. Norris, vice- 
president Cleveland Association, general agent Security Mutual; Warren H. Smith, 
past president Cleveland Association and general agent Northwestern National. 


was something of a fluke. Reason for 
this was that the National Association 
had booked its convention for West 
3aden which at that time did not have 
the hotel facilities to house a conven- 
tion of 2,000 persons and so the meet- 
ing place was hastily transferred to 
Cleveland. 

Mr. Banks says that for some years 
Cleveland has been waiting for the 
proper time to make its bid. This was 
extended at the Houston convention in 
1938. Again at the mid-year meeting in 
Louisville there was a large representa- 
tion from Cleveland to renew the invi- 
tation. Since then each association has 
been made increasingly conscious 0 
Cleveland’s desire to have the conven- 
tion and there has been a well-organized 
letter campaign. 

Has Always Been a Large Association 

Cleveland has always been one of the 
large associations. It was among the 
first to organize a permanent headquar- 
ters under the direction of a full time 
staff. Maxwell L. Hoffman, assistant 


Bryan Owen, former minister to Denmark, New 
York; Dr. Henry Wireman Cook, president 
Association of Life Insurance Medical Direc- 
tors; Bertrand J. Perry, president Massachu- 
setts Mutual Life; dramatization, “Fifty Years 
of Growth and Progress—Present and Future.” 
Friday, fellowship hour, George E 
Lackey, chairman Music and entertainment; 
presentation of new officers, all trustees, past 
national presidents, St. Louis officers and com 
mittee chairmen, and members of the head 
quarters staff; address, Robert E. L. Hill, ad 
ministrative officer and director of alumni ac- 
tivities, University of Missouri, Columbia. 


noon, 


was influential in having savings bank 
life insurance excluded from Ohio. 

Cleveland has rallied the whole state 
behind her 1940 convention plans. From 
Cincinnati north each local association 
is vigorously putting its shoulder to the 
wheel so that the 1940 conventionite may 
have one of the most profitable visits of 
his experience. 

Cleveland calls itself “The Convention 
City of America.” With a population of 
more than a million the city has broad 
streets, lovely homes, many trees. Peo- 
ple still remember Cleveland as_ the 
“Forest City.” Among the city’s many 
attractions are its miles of public parks, 
with boulevards. The most recent of 
these extends for more than fifteen miles 
along its lake shore. Cleveland also has 
a widely varied industry, although it is 
chiefly recognized as one of the steel 
centers of the world. 

Historically, Cleveland is the seat of 
the original Western Reserve. Cli- 
matically, Cleveland is cooled by breezes 
of Lake Erie. The convention sessions 


will be air-cooled. They will be in 
Stillman Theatre, part of the Statler 
Hotel which will be convention head- 


quarters. 
The city is easily reached by auto. 


INSURANCE SALES BY BANKS 

\ recent report is that New York 
savings banks which are issuing life in- 
surance over the counter have paid for 
$4,000,000 of new life insurance in the 
seven months of 1939. A total of thir- 
teen of the 134 savings banks in New 
York State are now engaged in writing 
savines-bank life insurance, six as is- 
suers and seven as agencies. 


Travelers Will Send 

J. D. DeWitt to Hartford 
HAS BEEN IN N. Y. SINCE 1937 
To Be Assistant Manager Life, Accident 


and Group Claim Department; Al- 
bert C. Welsh to Succeed Him 





J. Doyle DeWitt, who has been the 
supervising adjuster of the Greater New 
York area in the life, accident and Group 
claim department of The Travelers’ 55 
John Street, New York City branch 
office, has been promoted to the position 
of assistant manager of the life, accident 
and Group claim department in the home 
office of The Travelers in Hartford. Mr. 
DeWitt will assist H. S. Don Carlos, 
manager of the claim department, in 
the general supervision of all claim work. 
Succeeding Mr. DeWitt, Albert C. Welsh, 
adjuster in the San Francisco office of 
the company, has been promoted and 
transferred as supervising adjuster of 
the Greater New York area, with head- 
quarters in the 55 John Street office. 
30th promotions are effective on Sep- 
tember 1. 

A graduate of Drake University, Mr. 
DeWitt joined the Travelers April W, 
1925, as an investigator in the Des 
Moines office. On October 15, 1927, he 
was transferred to the home office in 
Hartford as an examiner in the life, 
accident and Group claim department 
He was promoted in 1933 to an assistant 
managership in charge of northeastern 
United States and Canada, and on Sep- 
tember 1, 1937, was transferred to the 
New York office at 55 John Street as 
supervising adjuster of the Greater New 
York area. Mr. DeWitt’s administrative 
ability has long been recognized by his 
business associates and has marked him 
for steady advancement from his earliest 
days with the Travelers. 

Albert C. Welsh, joined the Travelers 
May 1, 1922, as an investigator in the 
San Francisco branch. He became assist- 
ant adjuster in April of the following 
year, and in June, 1926, was promoted 
again to the position of adjuster of that 
office. Mr. Welsh is highly qualified to 
assume the responsibilities of his new 
position as supervising adjuster of the 
Greater New York area, being well 
schooled both in insurance and the per- 
tinent field of law. 





Connecticut Mutual Makes 
Merrifield Portland G. A. 


Clarence F. Merrifield has been ap- 
pointed general agent for Connecticut 
Mutual at Portland, Ore. Mr. Merrifield 
has been supervisor in charge at the 
Portland agency for almost a year, fol- 
lowing the decision of former general 
agent Roland Lockwood to devote his 
time to personal production. 

Born in Michigan, Mr. Merrifield en- 
tered life insurance as a member of the 
Grand Rapids agency of Connecticut 
Mutual and qualified for the company’s 
convention in his first year. In 1935 he 
won the president’s award, insuring 18714 
lives, and also qualified for the com-° 
pany’s Quarter Million Dollar Corps. 
He has been at Portland since June, 
1938, where the agency has risen from 
forty-seventh to twenty-ninth place in 
point of new business. 


JEFFERSON STANDARD’S SALES 
President Julian Price Tells Board of 
Satisfactory Increases Made Dur- 
ing the First Six Months 
A highly satisfactory year for Jeffer- 
son Standard Life was predicted by 
President Julian Price in a statement to 
the board of directors. He made reports 
for all departments covering the first 
half of the present year. He termed the 
mortality figure extremely favorable and 
said that assets of the company have 

increased by $3,500,000 to $83,500,000. 

New life insurance sold during the six 
months was $25,000,000, making the total 
in force $395,000,000. This sales figure 
is an increase of 14% over the same 
period last year. 
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First Half Sales In 
Canada Up Slightly 


SASKATCHEWAN LEADS UPTURN 
Total This Year $192,543,000 Against 
$190,049,000 in 1938; Record 
Shown for Each Province 
Life insurance sales in Canada and 
returns from 
eighteen companies which have 84% of 
the business in force, were higher by 
$2,494,000, or 1.3%, for the first half of 
1939 than for the corresponding period 
of last year. Sales for the first six 
months of this year totaled $192,543,000 
compared with $190.049,000 for the same 

period of 1938. 

Largest percentage gain for the first 
half was shown in Saskatchewan sales 
which were up 144%. Manitoba and 
Prince Edward Island had the next 
largest gain, 10.9% each. Decreases were 
shown for New Brunswick, 5.1%: British 
Columbia 1.3%, and Quebec 0.7%. On- 
tario, with sales of $87.757.000 for the six 
months, against $86,751.000, had a per- 
centage gain of 1.2. Alberta sales were 
up 44% and Nova Scotia 2.2%. 

Record by Provinces 

For June total sales in Canada, at 
$35,766.000, made an increase of $646,000 
or 18% over the same month last year. 
Sales by provinces for the first six 
months follow: 


Newfoundland, based on 


1939 1938 

fe ae $ 14959000 $ 15.151.000 
DS Parr 7,929,000 7.592.000 
Saskatchewan ..... 4.908.000 4.290.000 
PE: xesaweces 11.592,000 10,453,000 
 ébvidewwnwe 87.757,000 846.751.000 
COR: evcedenuacs 50,431,000 50.794 000 
New Brunswick ... 4.524.000 4.765,000 
Nova Scotia ...... 7.677.000 7,511.000 
aR eee 784 000 707.000 
Newfoundland .... 1,982,000 2,035,000 

Tee ttvinens $192,543,000  $190,049,000 





INSURANCE FIGURES IN TAX 


Man Who Made Gifts of Large Life 
Policies in Controversy Over Method 
of Calculating Levy 

Among the Federal tax appeal cases 
set for hearing in St. Louis September 
25 is that of Firmin Vincent Desloge, 
Clayton, Mo., who is contesting a gift 
tax deficiency of $3,560 assessed by the 
Internal Revenue Bureau for 1935. In 
this dispute the chief question at issue 
is whether insurance policies of which 
he made gifts should be calculated on 
the value of the premium or the cash 
surrender value when the gift was made. 

The internal revenue commissioner 
ruled that the value for tax purposes on 
a Prudential policy was $68.779, the 
amount of the single premium for which 
it was purchased, instead of its cash 
surrender value of $56,349. He made the 
same ruling on a National Life policy for 
which $69.576 was paid, the cash sur- 
render value of which was $62,200, and 
on a John Hancock policy that cost $69,- 
627, for which the cash surrender value 
was $58,891. Desloge contends that the 
cash surrender value should fix the tax 
and not the single premium paid. 








McDONALD WITH BANKERS OF IA. 

James McDonald, who won All-Amer- 
ican rating playing backfield on the pow- 
erful 1937 Ohio State eleven, is a new 
member of Bankers Life of Iowa’s Co- 
lumbus agency. 





GASSER MADE GENERAL AGENT 
William Gasser has been appointed 
accident and health general agent for 
Occidental Life of California. He is a 
native of Chicago and has been with the 
Continental, Travelers and Aetna. 


PHILA. PLAY DAY PLANNED 

The sixth annual play day of the Phila- 
delphia Association of Life Underwriters 
will be held at the Philadelphia Country 
Club on Friday, September 8. : 








HEARD on the WAY 








Henry L. Rosenfeld, 


vice-president of the 


The ashes of 
former second 
Equitable Life Assurance and later gen- 
eral agent of the Prudential in Cedar 
Street, New York, and who died in Paris 
this month, were brought to this country 
by his widow last week. They were 
taken to Georgia where there were fu- 
neral services. It was in that state that 
Mr. Rosenfeld was born and had his 
early insurance experience. Mr. Rosen- 
feld had made Paris his home for some 
years, making occasional trips to this 
country. 

At the meeting of the Equitable gen- 
eral agents, managers and unit managers 
here last week William M. Duff, presi- 
dent of the Edward A. Woods Co., Pitts- 
burgh, paid a tribute to Mr. Rosenfeld’s 
memory. He was followed by William 
J. Graham, vice - president, who also 
spoke highly of Mr. Rosenfeld’s services 
to the Society. 





Among those attending the Equitable 
Society's eightieth anniversary dinner at 
the Waldorf-Astoria on Wednesday 
night of last week were Dr. J. V. West- 
fall, former vice-president, and Robert 
Henderson, former vice-president and 
head of the actuarial division. 





During the visit to New York waters 
of the Atlantic Squadron the officers 
and men were shown unusual hospitality 
by practically all the country clubs of 
New York and its environs and by many 
city clubs. Gerald A. Eubank, who was 
chairman of the club participation group 
of Mayor La Guardia’s naval committee, 
has received the following letter from 
Rear Admiral C. H. Woodward, com- 
mandant of the Third Naval District: 

Dear Mr. Eubank: As commandant of 
the Third Naval District, I want to ex- 


press the thanks of the Navy to mem- 
bers of the “Mayor’s Naval Committee” 
for their excellent arrangements in con- 
nection with the visit of the Atlantic 
Squadron to New York City. 

Your committee did such a thorough 
job that “all hands” agree that it was 
one of the most enjoyable visits that we 
can remember. We_ know that this 
meant many weeks of hard work and 
planning—time that had to be taken 
from your business. 

You are to be particularly thanked as 
chairman of the “Committee on Club 
Participation” for your work in getting 
the participation of more than seventy- 
five country clubs and over thirty city 
clubs in offering their facilities to the 
officers and men of the visiting Atlantic 
Squadron. The many tournaments and 
events planned showed the great inter- 
est and hard work which you put into 
your job. 

Since you are a lieutenant commander 
(SC) in the Naval Reserve and every- 
thing you did was done in the interest 
of the Service, I am having a copy of 
this letter attached to your Service rec- 
ord. 

Sincerely yours, 


C. H. Wo« »dward. 


A downtown business man received in 
an envelope from a book company this 
week circulars about two publications. 
One was an advertisement of a book 
“exposing” life insurance. The other was 
an advertisement of a book, entitled 
“ge 4 ” 

Clean Dirt. 


The American Life Convention will 
start a life insurance seminar course at 
some midwestern university next Sum- 
mer. 

Uncle Francis. 
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Edgecomb Manager John 


Hancock’s New Branch 


D. L. Edgecomb has been named man- 
ager of the new west Texas branch office 
at Lubbock for John Hancock Mutual. 
Mr. Edgecomb will have charge of the 
plains counties of Texas south through 
Big Spring, Sweetwater and Abilene, east 
through Haskell and Vernon, west to 
the New Mexico line and north to the 
Oklahoma line. 

A member of the Ricks Strong agency 
force since the John Hancock entered 
Texas in 1927, Mr. Edgecomb has been 
agency supervisor since January 1. He 
is a member of the Texas Leaders Round 
Table and has been a director of the 
Dallas Association of Life Underwriters 
for the last year. 

The Lubbock branch office will handle 
all brokerage, substandard and excess 
business from its territory as well as 
have supervision over the appointment of 
agents in west Texas towns. This is the 
second branch office to be established 
by the Ricks Strong agency, the first 
having been opened at Forth Worth 
under Manager Claude Maer. Other 
branches are expected to be established 
at Waco and Tyler in the near future. 





C.L.U. COURSE PRAISED 


William M. Duff, President, Edward A. 
Woods Co., Tells of Lasting Bene- 
fits He Has Received 
William M. Duff, president, Edward 
A. Woods Co., Pittsburgh, one of the 
first persons to receive the C.L.U. desig- 
nation, in 1928, accords the institution 
high praise. He has prepared for the 
Equitable Society a statement respect- 
ing the benefits he has derived from 
that educational program. In it he says: 
“Never have | regretted the time in- 
vested in preparation for the C.L.U. ex- 
aminations. Hardly a day has_ passed 
without it yielding a dividend. The stu- 
dent learns that there is no substitute 
for legal reserve life insurance for any- 
one who wishes insurance against dying 
too soon or living too long. Likewise a 
study of the principles and psychology 
of salesmanship is most interesting and 
valuable. ‘Laws, Trusts and Taxes’ is 
an exceedingly valuable and interesting 
part of the C.L.U. preparation. ‘Finance’ 
is the last, and in some respects prob- 
ably the most important, of the C.L.U. 
subjects. I suggest that the course be 
made a four years program of study in 
the College of Life Insurance, as the 

college recommends.” 








PROVIDENT L. & A. RECORDS 





Half- Year Brought Several Items to 
New Highs; Accident and Health 
Has Best Six Months 


Good gains in all departments of 
Provident Life & Accident were re- 
corded at the close of June, according 
to President Robert J. Maclellan. Pol- 
icyholders’ reserve and excess surplus 
fund reached the largest total in the 
company’s history and assets in the six 
months period gained $632,000, bringing 
the total to $11,810,532. : 

The largest six months’ premium in- 
come total in the history of the Provi- 
dent is reported for the accident and 
health lines. This department is now 
writing at the annual rate of $6,000,000. 

Life insurance in force gained $5,875,- 
000 during the first six months, bringing 
the total to $124,804,000, an all-time high. 





OUTING FOR INDIANANS 

The annual outing for the Indiana 
agency force of Midland Mutual was 
held at the country home of James R. 
Mayfield, north of Indianapolis. Repre- 
sentatives from all parts of the state 
participated. Mr. Mayfield, general agent, 
reported an increase of 25% over last 
year’s business. George A. Bowen, Indi- 
anapolis, general agent, returned from 
his Summer home at Glenn Lake, Mich., 
to participate. Harvey D. Munroe, Terre 


Haute, was accorded special honors, hav- 
ing qualified for the President’s Club. 
The home office was well represented. 
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A low-sweeping bow to Mrs. India B. 


Odell, Seattle, Washington, first fem- 
inine member of the Bankerslife field 
organization to qualify for the Women’s 
Quarter Million Dollar Round Table 
of the National Association of Life 
Underwriters. Thus, this First Lady of 
the Onward March climaxes a brilliant 
career in life insurance begun in May, 
1926, and gaining in brilliancy with 
the years. Nineteen thirty-eight saw 
her a qualified star of Bankerslife’s 
President's Premier Club for the fifth 


consecutive year. 
—BLcC—. 


W. W. Jaeger, Bankerslife v. p., 
was Des Moines’ m. c. one recent day 
when a trainload of Hollywood movie 
stars descended on Des Moines to wit- 
ness the world premier of the movie, 
“Career.” Drafted for the job of greet- 
ing the film colony cuties and given 
less than half an hour's notice of the 
assignment, Mr. Jaeger acquitted him- 
self with credit and distinction. Movie 
mogul Jesse Lasky, who accompanied 
the troupe to Des Moines, is reported 
to have been impressed by the Bankers- 
lifeman’s suave execution of the difficult 
task; is said to have urged him to “go 
Hollywood” should he ever tire of life 
insurance. 


Bie 
Taking cue from the American 
Legion's “40 and 8”, Bankerslife 


Agency Managers are promoting a “100 
and 8” organization based on an 
interesting and true episode in Bankers- 
life history. Founded by the late 
Edward A. Temple in 1879, 
porated on July Ist of that year with 
Mr. Temple as President, Bankerslife 
wrote 54 applications for $108,000 in 
the first six months of its existence. 
Sole solicitor was Mr. Temple. The 
newly organized “100 and 8” Club is 
for Bankerslifemen who, in 1939's last 
six months, match Mr. Temple’s single- 
handed achievement by writing 54 ap- 
plications or $108,000 during that 
period. When Bankerslife dedicates its 
new Home Office building next January 
with field force stars present, members 
of the “100 and 8” Club will dine in 
a group. 


incor’ 


BANKERS LIFE 
DES MOINES COMPANY 


Established 1879 













FTL $$ 
< THE EASTERN 
UNDERWRITER 










New England Mutual Has Grandstand 
For Its New Building Observers 


The New England Mutual Life is 
building a new home office in Boston, 
and with a bow to the Rockefellers, who 
originated the idea of a sidewalk super- 
intendents’ club, and to the Bankers 
Life of Iowa, which also adopted the 
idea, it has erected at the site “Ye 
Overseers Observatory—for the further 


Frected by the 


NEW ENGLAND MUTUALS C 


je Instrance Com 


tfrw DPTERENCE of 
ThA Lk a | 
— NTENDENTS a, 
Y ENTHL SIASTS 


convenience of Sidewalk Superintendents 
and other Excavation Enthusiasts.” 

There steam shoveling supervision has 
come into its own in Boston. 

It is literally short of amazing the 
number of people in cities who will stop 
fascinated as they observe a new build- 
ing going up. As soon as the excavation 
work has started the crowds line up. 
How so many people can spend so much 
time in rapt attention—where they get 
the time to linger so long—is an Amer- 
ican phenomenon, and prob: ibly is an 
outgrowth of the small boy’s intense de- 
sire to take the watch or clock apart so 
he can study the machinery and then 
try and put it together again. 

‘One of the most popular things which 
the Rockefellers did was to erect that 
“Sidewalk Superintendents Club” when 
it started putting up a new building in 
Rockefeller Center. It proved instan- 
taneously popular. 

Can Supervise in Comfort 

Now the New England Mutual has 
provided a grandstand where onlookers 
may enjoy in comfort a comprehensive 
view of the excavation for its building, 
and it is alre: idy being called “Boston’s 
Better ’Ole.” Equipped with seats, a 
protective screen and a cool white and 
green awning the New England Mutual’s 
grandstand is an oasis for inveterate or 
casual digging and construction fans. 

The Boston papers have sent their 
cleverest reporters to write stories of the 
reaction of the onlookers, and some of 
those stories have been unusually clever 
and illustrated. 

“Our Overseers’ Observatory has 
brought response that would warm even 
Grover Whalen’s heart,” said David W. 
Tibbott, the company’s advertising di- 
rector. “Since the carpenters started 
there have been crowds of grandstand 
quarterbacks from morning to night. In 
the first three days the register was 


signed by hundreds of these visiting 
foremen, including visitors from such 


distant points as California and South 
Africa. 

“We knew that few people can resist 
the fascination of expert steam shoveling 
and pile driving,” he explained, “but we 
hardly dared dream that it would make 
such a sensational hit. Not only were 





the Boston newspapers quick to sense 
the human interest appeal, but ran illus- 
trated stories by feature writers. 
special dispatch was also sent over both 
Associated Press and United Press wires 
to the leading papers in the country.” 
Hal Kemp, whose orchestra is playing 
an engagement at a Back Bay hotel, was 


y* 


E&, 
feast 


ainong 
and express appreciation for its comfort. 
A California family confessed that, with 
only three days for sightseeing in Boston, 
they had spent most of a morning en- 
thralled by the deft manipulation of the 
pile driver. 


Members Get Cards 

Some onlookers, probably only tyro 
devotees of diggings, have entered into 
what the Boston Transcript dubbed the 
“Campaign of the Week”—to persuade 
New England Mutual to serve free beer 
and cigars to kibitzers. Oldtimers in the 
art of sidewalk superintending, however, 
need nothing more than a good show 
of virtuosity on the power scoop, and 
the artistry of an accomplished pile 
driver, to complete their joy. 

Each guest at “Ye Overseers’ Observ- 
atory” is handed a card certifying him 
a qualified member of the “Order of 
Observatory Overseers.” The member- 
ship card contains a reproduction of the 
architects’ drawing of the projected 
structure, and a few pertinent facts 
about the construction and the company. 


HEADED FOR NEW YORK FAIR 

A land convention in New Orleans and 
a floating convention from New Orleans 
to New York, by Lamar Life, are sched- 
uled in August. The thirty-third annual 
agency convention will be held in New 
Orleans, August 4. On the following 
day the All-Stars, top agency club, will 
sail on the S. S. Dixie for New York 
and the World’s Fair. All-Star meet- 
ings will be held on the ship. President 
P. K. Lutken and Vice-President W. D. 
Owens will head the Lamar Life delega- 
tion to the World’s Fair. 








INDIANA AGENCY CELEBRATES 

The fifteenth anniversary of the Indi- 
ana agency, Connecticut Mutual, headed 
by George K. and Claude C. Jones, Jr., 
was celebrated last week at the Lake 
Tippecanoe Country Club. Special guests 
were Harold N. Chandler, second vice- 
president; George F. B. Smith, assistant 
superintendent of agencies; L. D. Fow- 
ler, general agent at Cincinnati; Kenneth 
W. Jacobs, general agent at Milwaukee 
and Charles J. Zimmerman, general 
agent at Chicago. 


the first to visit the grandstand, 
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TAKES A. R. HOULE’S PLACE 
Has Been Associate of Veith & Lowen- 
stein, St. Louis; First Entered 
Life Incurance in 1920 





John J. Steger, associate general agent 
with Veith & Lowenstein, Massachy- 
setts Mutual general agents at St. Louis, 
has been appointed the company’s gen- 
eral agent at St. Paul. He fills the 
vacancy caused by the transfer of Arch 
R. Houle to head the Chicago agency 
formerly led by John Dingle. ° 

Entering the life insurance business 
in 1920, Mr. Steger was a personal pro- 
ducer for a large eastern company. In 
1927 he joined the St. Louis agency of 
Massachusetts Mutual as agency assist- 
ant under Chester O. Fischer, now vice- 
president of the company. Mr. Steger has 
played an important part in the progress 
of the St. Louis agenc y during his twelve 
years association with that office, being 
largely responsible for the planning of 
sales methods and the training of agents, 
A past president of the supervisors’ asso- 
ciation of his company, he has held 
offices in various business and civic or- 
ganizations. 


FIVE MANAGERS ‘CHOSEN 


Califernia-Western States Life Selects 
Men for Fort Worth, Corpus 
Christi, Odessa and Elsewhere 

Five managerial appointments in Texas 
have been announced by Ray P. Cox, 
vice-president and manager of agencies 
California-Western States Life, as part 
of the company’s expansion program in 
the Southwest. 

New field superintendent, with head- 
quarters at Fort Worth, is T. F. Poyner, 
who has been organizer and_ personal 
producer for several companies since 
1919 


Reid W. Webb has been named man- 
ager of a new agency opened at Corpus 
Christi, with offices in the Nixon Build- 
ing. He has been a personal producer 
and organizer since 1921. 

Frank R. Spaulding has rejoined the 
company as field superintendent with 
headquarters at Odessa. He was for- 
merly with the California-Western States 
Life but recently was operator of the 
San Angelo Automobile Sales Agency. 

Leo A. Moll, assistant manager at San 
Antonio for the Praetorian for five years. 
has been appointed unit manager at San 
Antonio where he will be associated with 
W. A. Gamble, branch manager for Cali- 
ae po Western States Life. 

Leslie V. Gentry has been made man- 
ager of the San Angelo agency with 
offices in the San Angelo National Bank 
Building. 


TO SPEAK AT TORONTO 


J. S. P. Armstrong, general chairman 
Ontario life underwriters convention 
planned for October 21 in Toronto, says 
that among those expected to speak are 
Holgar J. Johnson, president National 
Association; Joseph Gantz, Pacific Mu- 
tual; Ward Phelps, Sales Research 
Bureau; Isaac Kibrick, New York Life; 
Paul Speicher, president Insurance Re- 
search and Review Service; H. A. H. 
Baker, assistant general manager Great- 
West Life, and Gordon C. Cumming, 
general manager Monarch Life. 


THREE APPS FOR E. J. WILSON 

Listed in Northwestern National News 
current producers’ list is Eric J. Wilson 
with three applications for the week from 
July 21 to 27. Mr. Wilson left New 
York City recently to become general 
agent in Seattle for the Northwestern 
National. 


AMERICAN NATIONAL GAINS | 

The semi-annual report of the Ameri- 
can National of Galveston shows that 
the company on June 30 had life insur- 
ance in force amounting to $738,033,437, 
a gain of $33,839,705 for the first six 
months of 1939, 
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THE BITTER ECHOES OF A HEEDLESS “NO” 


Dave's widow! What a hard battle she faces through 
the lonely years ahead! Can she feed and clothe 
her two youngsters and give them the loving care 
they need, on a heritage of memories? — memories 


of what might have been and should have been. 


HAT a reproach to me—a man whose 
business is the prevention of such trage- 
dies—that I failed to prevent hers. True, I cudg- 
eled my wits for some way to convince Dave of 
his urgent need for life insurance. But he said 


“NO” —he put it off once too often. 
Yet it is just such failures that spur me and my 
fellow believers in life insurance to be eternally 


persistent in helping people recognize — often 


THE NORTHWESTERN MUTUAL LIFE 


in spite of themselves —the future’s relentless 
demands. These very failures make us believe, 
with greater intensity than ever, that ours is the 


kindliest job in the world. 


It is inspiring to show people this safe and sen- 
sible way to save money—a way of saving which 
instantly guarantees that widows and children 
shall be protected against want, that assures 
boys and girls a better chance in life, that builds 


the means for serene and toil-free old age. 


It is inspiring to speak, as I do, for 
700,000 thrifty, foresighted people— 
who share with me in a great estate £ 


of more than a billion dollars. Ours is 


Northwestern 


OE NSC RANGE 





a purely mutual company, and has been since its 
organization. We can justly be proud of our 81- 
year history of judicious management, reflected 


in an enviable record for insurance at low cost. 


It is inspiring for me as one of these 700,000, 
to help other men and women think through 
their hopes and dreams and ambitions —to guide 
them in analyzing exactly what they need and 
yearn to achieve for the years to come—to show 
them a practical plan, readily adjustable to their 
changing needs, that will help build 


their dreams into gratifying realities. 


Mutual 


— —The Northwestern Mutual Agent 


INSURANCE COMPANY 


This is one of a series of full page advertisements being published in The Saturday 


Evening Post this year, to help show the public why the Northwestern Mutual Agent 


believes as he does about life underwriting—the kindliest job in the world. 
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Chicago Association To 
Change Its Constitution 


The constitution and by-laws of the 
Chicago Association of Life Underwrit- 
ers are being revised and will be submit- 
ted to the membership for adoption in 
about a month. Consideration is being 
given the several divisions of specific 
groups by increasing the personnel of 
the board of directors to give them 
wider representation. Also, clearer dis- 
tinction is being drawn as between agents 
as producers and general agents, mana- 
gers and supervisors as agency execu- 
tives. 

A. D. CRONIN To APPEAL 
Boston Insurance Man Sued Bank Be- 
cause He Lost Line to Roosevelt 
& Sargent 
Arthur D. Cronin, Boston insurance 
man who lost a suit to collect $31,000, 
plus interest, which he brought against 
the National Shawmut Bank of Boston, 
in connection with some insurance on 
which he had been working but which 
James Roosevelt, son of the President, 
finally got, will appeal to the highest 
court. He lost in the Suffolk Superior 
Court. It had been alleged that a close 
personal friendship between James 
Roosevelt and a vice-president of the 
bank had played a part in the bank’s 
decision to give the line to Roosevelt’s 
firm, Roosevelt & Sargent. The court 
ruled that the insurance was awarded 
to Roosevelt & Sargent with no hope 
or expectation of favors to the bank and 
with no thought of repaying Roosevelt 
& Sargent for past favors done for the 
defendant. - 





CANADIAN MEETING AUGUST 21 


The annual conference of the Associa- 
tion of Superintendents of Insurance, 
Provinces of Canada, will be held in 
Montreal August 21-24 inclusive. Under 
the head of life insurance a standing 
committee will report on consideration 
of Group business and the desirability of 
enacting special legislation relating to 
suicide and to Group insurance contracts. 


SAVED FROM DROWNING 


Mrs. Robert M. Daley, wife of the 
Equitable Society's medical director, was 


saved from drowning July 23 by the 
heroic efforts of Mrs. Ellis S. Mason of 
Washington, D. C. She and several 


others were thrown into Peconic Bay, L. 
I.. when a small boat capsized. Mrs. 
Mason swam ashore alone and sent out 
a rescue boat. She is visiting at the 
Daleys’ summer home at Southold. 


OPENS DISTRICT OFFICE 


Southern California Manager H. J. 


Garretson, Fidelity Mutual Life, has 
opened a district office in Long Beach 
with the H. Johns General Insurance 
Agency as representatives of the com- 


Johns in charge 
business for 


pany, and with Frank C. 
of the development of the 
the Fidelity Mutual. 





KNIGHT AGENCY AHEAD 


Charles B. Knight Agency, Inc., gen- 
eral agent for Union Central at 225 
sroadway, New York, paid for $1,160,- 


300 in July compared with $1,034,483 in 


July, 1938. Paid business for seven 
months was $12,585,146, compared with 
$9,617,706. 


ON TRUST CO. DIRECTORATE 

Montreal Trust Co. has elected George 
B. Foster, K. C., a director, and John 
De Norris, a member of the executive 
committee. Mr. Foster is a director of 
the Travelers and Mr. Norris a direc- 
tor of Imperial Life. 


CASHIERS PLAN PICNIC 
Los Angeles Life Cashiers Association 
will start its activities after the Summer 
recess with a picnic at the beach home 
of Cashier Lawrie of the Pacific Mutual 
Life in Hemosa Beach August 12. 
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Some of Players in Chicago’s Insurance Day Golf Tournament Brennan, Chicago, Has 





Carl A. Berger, president Brokers Association; 


Moore, Case, Lyman & Hubbard: S. A. Rothermel, 


and G. F. Hoope. 





SHEDD TO BE MANAGER 


To Handle Bank ‘Credit Department for 
Commercial Life; Robert P. Dorsey 
Temporary Company Head 
Charles E. Shedd, formerly president 
Commercial Life of Dallas, has joined 
the Great American Reserve as manager 
of the bank credit life insurance depart- 

ment. 

Mr. Shedd, who has had eighteen years’ 
experience in life insurance as an agent, 
general agent and branch manager, re- 
tired recently as president of the Com- 
mercial Life, which he organized two 
years ago. The Commercial Life was 
the first local company in the Texas 
field to specialize in credit life insurance 
for banks and other lending institutions. 

Robert P. Dorsey, vice-president and 
sales director of Commercial Life, has 
taken charge of company operations. 
He will serve as acting head pending the 
election of a new president. 

LINCOLN NATIONAL DIVIDEND 

Lincoln National Life has voted a 
quarterly dividend of thirty cents a 
share. 


Agents Builders of 


George Applegren 
Left to right: H. O. Nelson, Equitable of lowa; Al Campbell, Millers National; 


Harry DeGraw; foursome from 


R. B. Kegley, J. F. Slack 





LOS ANGELES WANTS CUP 


Making Aggressive Plans to Hold Gold 
Cup Won for Achievement Record 
at Houston Convention, 1938 


Los Angeles Life 
tion, Inc., 


Associa- 
is determined to retain the 
gold cup it won at the 
vention of the National Association for 
having the outstanding record of achieve- 
ments during the year. 

July 26 Executive Secretary Joseph 
Charleville mailed to the committee hav- 
ing charge of the contest the book con- 
taining -the record of the work done 
by the Los Angeles association during 
the year now closing. A hasty glance 
through it indicates that any other asso- 
ciation hoping to take the cup from 
Los Angeles will have to go some to 
succeed. The record is beautifully bound 
in leather and the typed matter is so 
set forth as to make a study of it easy. 


WAGGONER DISTRICT MANAGER 

Mutual Life of New York has ap- 
pointed Leland T. Waggoner district 
manager at Chattanooga. 


Managers 


Houston con- 


‘Tomorrow In 


World of Fear and Insecurity 


How President Frederick D. Russell 
of Security Mutual Life, Binghamton, 
N. Y., regards the future of that com- 


pany was set forth in considerable = 
tail by him in an address delivered < 
the company’s notable convention in 
Bermuda this year. His broad vision is 
demonstrated in the following excerpts 
from that address: 

“Our program has many ideals but 
taken collectively it was and is our 
goal to make the Security Mutual a big- 
ger and better company for our policy- 
holders. 

“This program has many ramifications. 
To carry it to a successful conclusion 
requires the continued and_ steadfast 
loyalty and support of every member 
of our company’s force, regardless of his 
or her position. Up to the present mo- 
ment that support has been wholeheart- 
edly and unanimously given by our 
agency force. As directing head of the 
company, I most deeply appreciate this 
splendid testimonial of your loyalty and 
I ask for its continuance. 

Selection of Risks 


“It is your task to select the future 

- policyholders of our company. It is 
your duty therefore to carefully select 
the future owners of our company, those 


for whom you and [I shall work. It is 
true that some rejections are made by 
our underwriting department for phy- 
sical or other reasons, but in the ma- 
jority of cases your selections prevail. 
So you see you have a big job im this 


respect. It is also your responsibility to 
arrange the kind of policy contracts 
which shall be in force on the books 
of the company. 

“Having sold the insurance, your re- 


sponsibility does not cease. In order to 
make sure that neither yourself, the 


policyholder nor the company shall lose 
money, you will want to write only qual- 
ity business so that the business will re- 
new from year to year. 

Larger Number Served 

“It is my earnest desire that each 
one of us keep a broad perspective of 
our jobs and a true conception of how 
we fit into this program. Is there any- 
where in the world another business, an- 
other institution which is so materially 
protecting so many people? Is there 
another institution that permits so many 
people to care for the future welfare of 
themselves and their loved ones rather 
than depending on fate or public 
charity ? 

“One of the greatest needs in Amer- 
ica today is for individual character to 
shoulder its own responsibility. What 
is the matter with us that today we have 
so little faith in our own institutions? 

Architects of Personality 

“Something must be done. An out- 
standing contribution to this cause is 
the American Agency System of Life 
Insurance. Ladies and gentlemen, every 
time you sell a policy of life insurance 
to protect the ead ones of an insured 
you are helping develop thrift and char- 
acter through showing your client his 
responsibility for his family. You are 
the architects of human personality. In 
this modern world of fear and insecurity, 
of poverty and unemployment, you are 
the builders of tomorrow. May you ever 
keep in mind the lofty ideals of your 
calling, the splendid heritage which is 
yours, and you then will make an in- 
creasing contribution to the assurance 
that life insurance will continue to prog- 
ress year after year, and likewise that 


through this contribution our nation will 
be kept secure.” 


Best Month in History 


James H. Brennan, general agent at 
Chicago for Fidelity Mutual, reports that 
July was the best month in the agency’s 
history, surpassing any previous month 
by 30% in paid volume. Reward to the 
fourteen agents was made Aucust 3 in 
the nature of two “object lessons.” [py 
the morning they were taken on a Visit 
to the Altheim German Old Peoples 
Home, so they might see what lack of 
life insurance will do, and in the after- 
noon they were the guests of Mr. Bren- 
nan at a golf outing followed by a din- 
ner. The agency is sixth for the year 
among the sixty-nine agencies. 


TO RUN | CLU CONFERENCES 
Los Angeles Chapter, Chartered Life 


Underwriters, will be host August 28, 
29 and 30 to Prof. John P. Williams, 
educational director American C ollege 


of Life Underwriters, who will be in 
Los Angeles on those dates. The tenta- 
tive program calls for a luncheon for 
managers and general agents on August 
28; breakfast for the CLU members 
August 29, and a mass meeting on Ay- 
gust 30 in the Pacific Mutual auditorium 
for life men who are taking the CLU 
courses and for prospective entrants to 
the course. In addition to these func- 
tions Professor Williams will be avail- 
able for individual conferences, 





HOSPITALIZATION ADDED 


Lockheed Aircraft Corp. has completed 
its Group insurance program with the 
John Hancock Mutual by adding hospi- 
talization to its coverage on five thou- 
sand employes. Another organization to 
add hospitalization insurance to _ its 
Group protection is Brink’s, Inc. en- 
gaged in the transportation of money 
and valuables. ; 


QUESTION BEE HELD IN BUTLER 

Members of the Butler (Pa.) Life 
Underwriters Association engaged in a 
question and answer bee at a_ recent 
meeting, in which true and false answers 
were given to questions on life insur- 
ance. The life underwriters present 
were divided into two opposing teams, 
the “twisters” and the “rebaters.” 





SMITH’S WORK APPRECIATED 

Horace Russel Smith, manager at 
Houston for Jefferson Standard Life, 
has received a certificate of appreciation 
from the United States Junior Chamber 
of Commerce for his work in behalf of 
the organization’s official magazine “Fu- 
ture.” Mr. Smith has been reappointed 
circulation manager of the publication. 


VACATIONING ON WEST COAST 

Robert Dechert, counsel for the Penn 
Mutual Life, accompanied by Mrs. Dech- 
ert and three children, are spending their 
vacation in Los Angeles. Mr. Dechert 
was the guest speaker at the regular 
agency meeting of the Fred A. Mc- 
Millan agency of the company on July 31. 


BAYLESS TEXAS MANAGER 
A. C. Bayless, formerly general agent, 
then district manager and more recently 
personal producer at Houston for South- 
land Life, has been appointed Texas 
manager at Houston for the Columbus 
Mutual Life. 


FIRST WOMAN TO QUALIFY 

Mrs. Bessie Dale, Lawton, Okla., spe- 
cial agent for Kansas City Life, is the 
first woman in Oklahoma to qualify for 
life membership in the Women’s Quar- 
ter Million Round Table of the Na- 
tional Association. 


GET TOGETHER FOR LUNCH 

Agents in Wheeling, W. Va., who are 
members of the Life Underwriters Asso- 
ciation there are running informal lun- 
cheon meetings each Monday noon. 


HARPER DISTRICT AGENT 
Clarence Harper has been appointed 

















district agent at El Paso for Union 
Central Life as successor to the late 
R. H. Rinehart. 
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ff you had a Million 


W: ALL LIKE to dream about what we'd do if 
we had a million dollars. 


But suppose you really had a million dollars. 
How would you safeguard it, over the years, for 
yourself and your family to enjoy? 

In short, knowing that there is no such thing as 
an absolutely “riskless” investment, how would 
you invest this million dollars with safety to pro- 
vide a satisfactory return? 

We think you’d try to do just what a life insur- 
ance company does. Among other things, you'd 
try to follow, as far as possible, the wise principle 


of diversification. You'd “put your eggs in many 
baskets.” 


Unfortunately, even with a million “eggs,” the 
chances are you couldn’t follow this principle far 
enough—nor would you find it easy to investigate 
properly the many relatively small investments 
you would have to make. 

But a life insurance company like Metropolitan, 
holding many millions of dollars for the benefit of 
its policyholders, can, and does, do everything pos- 


sible to help safeguard its investments... 

To begin with, in selecting the avenues of invest- 
ment which lie open to it within the limits estab- 
lished by law, Metropolitan compiles a mass of 
financial and economic information...then weighs 
it, thoroughly. The placing of every dollar is care- 
fully checked by a staff of investment specialists, 
each an expert in his particular field. And each 
investment, after it has been added to Metropoli- 
tan’s portfolio, is subject to constant study and 
analysis. 

Because the interest this money earns has a very 
direct bearing on the cost of life insurance to the 
policyholders, it is important not only that these 
funds be invested conservatively, but also that 
they bring in a reasonable interest income... thus 
holding down the cost of insurance. 

Finally, with so many dollars to invest, the com- 
pany can take full advantage of the safety that 
lies in diversification. Thus, the dollars which Met- 
ropolitan invests are spread over many different 
types of sound investments, and in practically 
every section of the country. 


At the end of 1938, Metropolitan held more than 
100,000 carefully selected, diversified investments 
... reassuring evidence that the company makes 
every effort to achieve maximum safety for the 
funds it invests for the benefit of its policyholders 
and their beneficiaries. 
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This is Number 16 in a series of advertisements de- 





signed to give the public a clearer understanding of how 
y operates. Copies of preceding 


@ life insurance comp 
advertisements will be mailed 





upon request, 


Metropolitan Life 
Insurance Company 


(A MUTUAL COMPANY) 


Frederick H. Ecker, CHAIRMAN OF THE BOARD 


Lerow A. Lincoln, PResipENT 


1 MADISON AVENUE, NEw YorK, N.Y. 

















THIS 1S THE SIXTEENTH in Metropolitan's series of adver- 
tisements designed to give the public a clearer under- 
standing of how a life insurance company operates. It ap- 
pears in: Collier’s, Aug. 5; Saturday Evening Post, Aug. 5; 


Business Week. Aug. 5: Time, Aug. 7; American Weekly, 
Aug. 6; This Week, Aug. 13; Forbes, Aug. 1; United States 
News, Aug. 7; Cosmopolitan, September; Nation’s Busi- 
ness, August; Fortune, August. 
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IDEAS that CLICK 


By Paul Troth 





No two agents sell insurance in exactly 
the same way, which also applies to the 
way they get prospects. What they se ll 
and how they sell it is principally an idea. 
Some ideas which have proved successful, 
and which are now being employed, will 
be offered readers of The Eastern Under- 


writer in this column from time to time. 
No. 96 
More than 5,000 cases are on file in 


the programming department of the Os 
borne Bethea agency, Penn Mutual, New 
York City. Head of that department 
is Robert B. Proctor and probably the 
most important program he ever worked 
on from his own point of view is his 
own 
for retirement. At 


His objective is full paid insurance 
recently 


Bob 


lunch 














I've been wondering who ts going to take 
care of me in my old age? 


Proctor told me why he thinks that idea 
clicks with young men, 
Mr. Proctor has found that a great 


many young men buy high premium En- 
dowment income plans and then as their 
responsibilities increase they drop them 
or change them to a lower premium plan 

r continue them with far too little pro- 
tection for their wife and youngsters. 
What these men need then is an average 
plan. 

Most men don’t retire. 
later in life, but few actually retire, Mr. 
Proctor says. Most men can’t retire. 
poe all men would like to feel that they 

could if they wanted to. 

Furthermore, many men do not relish 
the idea of surrendering a lifelong pro- 


Many ease off 


gram of insurance even though it will 
provide them with an income. Mer 
very often do have dependents in old 
age. 


If a man has been paying $1,200 for 
life insurance and at age 65 can discon- 
tinue payments and still have all of his 
insurance he actually has the equivalent 
of a $1,200 a year income to spend. 

Based on this reasoning and the actual 
experience of men who have reached 
retirement age, Full Paid Insurance later 
in life seems to be a logical goal. To 
reach that goal Term insurance and En- 
dowments don’t meet all of the require- 
ments, Ordinary life comes close, Limit- 
ed Payment Life is the natural contract 


to use. Here is how the last two types 
compare for the prospect age 25: 
Full Paid at age 65: premium $21.56, 


guaranteed cash value at 65, $723; paid 
up insurance at 65, $1,000. Ordinary life: 
premium $20.14; guaranteed cash value 
at 65, $570; paid up insurance at 65, $788. 
The premium on the Full Paid at 65 is 
7% higher but the cash and paid-up in- 
surance at age 65 are 27% higher. 
Mr. Proctor has used this plan in his 
own program and is enthusiastic in rec- 
ommending it to other young men, 


Liv“e— 
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‘a Mutual Reports 
Six Months’ Figures 


SOME GOOD GAINS REPORTED 
President Bertrand é. Perry Gives Views 
on Investment Possibilities in 
Immediate Future 
Bertrand J. Perry, president Massa- 
chusetts Mutual, reported to the direc- 
tors that in the first six months the com- 
pany showed a premium income gain of 
$1,309,877 over the same period a year 
ago. He said there was an increase of 
4,800 policies and $19,880,865 insurance in 
force over the last year-end figures. 
Sales during the first six months amount- 
ed to $77,104,711, a gain of $12,324,954 

over the first half of last year. 

All expenses, he said, including com- 
missions and taxes, were 16.50% of the 
total premium and interest income, com- 
pared with 17.33% for the six months 
in 1938. Expenses less commissions and 
taxes were 9.81% of the premium and in- 
terest income, against 10.69% last year. 

The investment in bonds and _ stocks 
up to June 30 amounted to $39,663,742 
and showed a 3.61% yield, with mort- 
gage loans at 442%, policy loans 6%, 
the composite yield being 3.88% on these 
factors. There has been a decrease of 
$2,148,406 in the mortgage loan exhibit 
since the close of 1938, and a_ policy 
loan decrease of $2,008,012. 

Ledger assets at the close of the semi- 
annual period showed a gain of $19,768,- 
126 for the period, compared with a 
$15,741,426 gain over the same period a 
year ago. 

Opinion on Investments 

Asked his opinion of the outlook for 
the immediate future along investment 
lines Mr. Perry said: 

“The American people are particularly 
fortunate that life insurance capital is 
invested on a long range plan based on 
faith in the future of industry. To hazard 
a prediction of what will take place in 
the investment field during any specified 
brief period is a kind of speculation 
in which I am glad life insurance com- 
panies do not have to engage to an ap- 
preciable extent. 

“There is no doubt that credit is seek- 
ing a market at a rate of interest which 
permits profitable operation but at the 
same time assures safety of principal, a 
combination which must guide the invest- 
ing of life insurance dollars, 

“Our country is going through a period 
of wonde ring ‘what it is all about’ and 
until there is a better understanding 
between capital and labor and also a 
better understanding between the various 
divisions of labor it is not reasonable 
to expect widespread, continuing pro- 
gress in the various branches of industry. 

“Such conditions as prevail now and 
have prevailed almost without interrup- 
tion during the past ten years should 
give to all policyholders a deeper appre- 
ciation of the service afforded by life 
insurance as a safe channel for creating 
and conserving estates. 

“Taking a long range view, I am opti- 
mistic because I do not believe that 
America will continue much longer in 
its weariness occasioned by wondering 
what is ahead.” 


GELLER PRODUCES 599 WEEKS 


Abram L. Geller, leading producer in 
the Jul - ‘Baumann general agency at 
Houston for Pacific Mutual Life, and 
Mrs. Geller, will attend the company’s 
convention of half million dollar agents 
in Los Angeles August 14. During the 
eleven ge he has been in life insur- 


ance Mr. Geller has produced one or 
more applications each week for more 
than 590 consecutive weeks. 





TUNMORE HAS LOW LAPSE RATE 

The J. S. Tunmore agency of Provi- 
dent Mutual in New York finds that its 
first and second year lapse rate is less 
than that of any other agency of that 
company in the city. In view of this 
record the agency will be awarded a 
bronze plaque by the company. 
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California Dep’t’s 
Operations in June 


EXAMINATIONS ‘REPORTED ON 


Automobile Suvien Clubs Active; Per- 
mit Issued to Occidental Indem- 
nity to Sell Shares 
Insurance Commissioner Caminetti of 
California has made his first monthly 
report of the Department to Governor 
Culbert L. Olsen, for the period June | 
to June 30. Fight examination reports 
were complet ted, all of them on California 
companies doing business only in that 
state. Twenty-one examinations had 
been completed but the reports not yet 
filed, one of which, West Coast Life, 
was a convention examination ; twelve 
other examinations still were in progress, 
one of which, Pacific Mutual Life, was 

a convention examination. 

One request was made for a certificate 
of authority, that of the West American 
Automobile Club, seeking authority to 
transact business as a motor service 
club. During the month another motor 
service club made application for ap- 
proval of its name, which was granted, 
it being “El Camino Automobile Asso- 
ciation, Ltd.,” with its field of operations 
to be in southern California. 

Permit to Occidental Indemnity 

Under date of June 30 a permit was 
issued to the Occidental Indemnity, San 
Francisco, authorizing sale of not to 
exceed 2,500 shares to the Fireman’s 
Fund Insurance Co. at $200 a share, the 
report shows, and then continues to state 
that four permits already issued had been 
amended: West Coast Life, Pioneer In- 
demnity, Citizens National Life and Pa- 
cific Mutual Life. 

Alliance Life of Peoria, Fitchburg Mu- 
tual Fire, Fitchburg, Mass., Loyal Asso- 
ciation (Supreme Council) Jersey City, 
filed notice of withdrawal from the state. 





NEW TRANS-OCEANIC RATES 





Passengers Flying Atlantic Required to 
Pay Much More Than Those Travers- 
ing Pacific Route 
Revised schedules for trans-oceanic 
air passenger service that have been 
announced inthe past few days, give the 
rate for trans-Atlantic flights at $10 
per $1.000 of insurance for one-way flight 
or $17.50 for the round trip, against $5 
and $7.50 per $1.000 of insurance for 
trans-Pacific flights. The rate for trans- 
Pacific travel was put at $9 when the 
service was begun three years ago and 

was reduced only last March. 

Given as two reasons for this differ- 
ence is the newness of trans-Atlantic 
air service and the fact that weather 
conditions over the Atlantic are gen- 
erally more severe than over the Pacific. 
Distance across the Atlantic is but about 
half that over the Pacific. 


ELLIOTT GUEST SPEAKER 

John C. Elliott, general agent, Penn 
Mutual, Newark, and the newly-elected 
president of the Life Underwriters Asso- 
ciation of Northern New Jersey, ad- 
dressed agents of the John A. Ramsay 
agency, Connecticut Mutual, Newark, on 
Monday. Mr. Elliott’s topic was “Meet- 
ing Existing Conditions through Per- 
sonal Organization.” 


MYRICK’S BUSINESS WRITINGS 

Julian S. Myrick’s agency in New 
York for Mutual Life paid for $1,842,689 
of business in July compared with $1,- 
562,160 in July, 1938. For the year paid 
business was $8,285,408 compared with 
$11,481,963 in 1938. 
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Two Supervisors Named 
In Allen Dickey Agency 


Allen L. Dickey, newest general agent 
for the Provident Mutual Life in New 
York City, who is. still in’ temporary 


quarters while he waits for his new of- 
fices to be completed on the nineteenth 
floor at 225 Broadway, has already ap- 
pointed two supervisors. Agency super- 
visor will be James T. Hodgskin in 
charge of full time organization. Bro- 
kerage supervisor will be Mitchell 
Goodstein. 

Mr. Hodegskin has been active in the 
life insurance business here for many 
vears. He got his start with the old J. 
Elliott Hall agency of the Penn Mutual. 
Most recently he has been with the 
Camps agency, John Hancock. 

Mr. Goodstein was originally in the 
general insurance business in New York. 
For the past two years he has been con- 
nected with the Leyvendecker-Schnur 
agency of the Guardian Life as an agent. 


NEW CLEVELAND GEN’L AGENT 

The Ohio National Life has appointed 
W. J. Schmidt, formerly with the John 
Hancock, as general agent in Cleveland. 
Mr. Schmidt is treasurer and a director 
of the Life Underwriters Association of 
Cleveland. He entered the life insurance 
business with the John Hancock in May, 
1920, as an agent in Indianapolis; moved 
to Cleveland in 1926, and in 1934 was 
appointed a supervisor with that com- 
pany. In Cleveland he is active in church 
work and is a director of three charitable 
organizations. 

BUILDING PLAYGROUND 

Samuel M. Campbell, 
the Prudential, thought Kearny, N. I. 
should use the land on which the Old 
Soldiers’ Home use d = stand for a play- 
ground. When the Town Council tabled 
the idea, he got permission to go ahead 
with the project himself and is doing a 
job which made headlines in the Newark 
papers last week. 

OKLAHOMA RE-ENTERED 

Old Republic Credit Life of Chicago 
has re-entered Oklahoma with U. S. Hart 
of Shawnee, general agent. 


Travelers Opposes 


(Continued from Page 1) 


an employe of 


and 40 years of age; the equivalent of 
at least a two vears’ high school train- 
ing; married, and have lived in the 
community two years or more. The bu- 
reau. gave some examples of letters it 
has seen, and commented bluntly on lack 
of dignity and “florid, rhetorical” state- 
ments in which life insurance is pic- 
tured in some letters. It saw harm to 


life insurance in some. statements it 
found in these letters, and concluded 
with this comment: “If companies wish 


men, or any man ot 
will make no mis 
and dignified ap 


to attract young 
the better type, they 
take with a sincere 
proach.” 
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National Life’s New Los Angeles 
Offices Stress New England Motif 


New Englanders moved into Los An 
ar Te July 28, and life insurance men 
; men there got a glimpse of the 
Mountain State when they at- 
tended the ré ception opening the new 
offices of the Walter ci Stoessel south- 
ern California general agency, National 
Life of Vermont, in the Edwards & Wil- 
dey Building. Assistant Superintendent 
of Avencies Karl G. Gumm, as repre- 
-entative of the home office, assisted Mr. 
Stoessel and Associate General Agent R. 
L. Ingraham in receiving the guests. 

Practically every general agent and 
manager of other company offices in the 


and we 
(,reen 









































“The Door of Protection,” entrance to 
the Stoessel Agency 


city visited the new quarters during the 
day. Refreshments were served and 
souvenir half pints were distributed (real 
Vermont maple syrup) to guests. The 
same evening the general agency was 
host to members of the agency staff and 
their wives, with a few friends, at a 


NEW CLUB FORMED 

Fred T. Rench, general agent National 
Life of Vermont, and Anthony E. Veith 
and Ralph Lowenstein, co-general 
agents for Massachusetts Mutual, are 
among the initial members of a new so- 
cial and luncheon club which will have 
civic aspects, to be known as the New 
St. Louis Club. The club plans to lease 
the former tea rooms of the Busy Bee 
Candy Co. on the second floor at 417 
North Seventh Street. Such a club, pro- 
viding a forum for the discussion of 
questions of the day, has not existed in 
St. Louis since the old City Club closed 
in 1933. 


SCHWEMM HAS GOOD MONTH 
Earl M. Schwemm agency for the 
Great-West Life at Chicago reports 
July paid business the largest in  vol- 
ume in the agency’s history, being 54% 
ahead of July last year. The office 
has been first among the Great-West 
agencies every month this year. 


SALVERT MADE GENERAL AGENT 


Central States Life has named J. J. 
Salvert general agent at Port Arthur, 
lexas. Albert J. White, general agent 
at Marshall, Mo., has appointed Edgar 
W. Eskew and William A. McLaughlin 


special agents, 


ALBERT A. JACKSON DEAD 

\lbert Atlee Jackson, board chair- 
man, Girard Trust Co., Philadelphia, and 
formerly its president, is dead. He was 
,* trustee of Penn Mutual Life. 


formal dinner, with Mr. Gumm as the 
speaker of the evening. 

The new quarters are distinctly Early 
American. They are entered by a door- 
way that is a replica of a residence in 
Montpelier, Vt., that was built more than 
200 years ago, with its brass knocker 
and name plate, and the company name 
emblazoned in gold over the lintel. 

Colonial Style Followed 

The interior of the suite is paneled 
throughout in maple and unfinished ma- 
hogany in early Colonial style, the chan- 


deliers are of Colonial pattern, and 
throughout everything harmonizes with 
the main motif. The suite is divided 


into private offices for Mr, Stoessel, Mr. 
Ingraham and Agency Supervisor Lloyd 
Thomas, a cashiers’ department and busi- 
ness office with separate counters for 
the policyholders and the agents, five 
private offices for agents and a library 
and agency assembly room, 

The entire ensemble makes a bit of 
Old Vermont set down in the Southland, 
and symbolizes the age and stability of 
the National Life. It is particularly in- 
teresting to note that the company, or- 
ganized in 1850, paid its first death 
claim in July of that year to the family 
of Rowland Allen, a Forty-Niner who 
died at San Diego while on his way to 
the gold fields of California. 

The private office of Mr. Stoessel is 
notably Early American. The paneling, 
like all other offices in the suite, is in 
maple and unfinished mahogany, with a 
regular New England window seat and 
bookshelves and cupboard a part of the 
whole. The chairs, as is the case 
throughout the offices, are Windsor 
and ladder back, straw seated ones, with 
a New England hooked rug on the floor. 
It is attractive. The other private offices, 
while not so large or elaborate as Mr. 
Stoessel’s, conform to it in style and 
furnishings. 

The expanding business of the Stoessel 
agency made the move to larger quarters 
necessary. It now ranks eighth among 
the company’s agencies at the end of the 
first six months of 1939, and paid for 
21% more life business from January 1, 
1939. to the date of the opening than it 
did during the same period last year. 


20TH WEDDING ANNIVERSARY 

A dinner in celebration of the twen- 
tieth wedding anniversary of William 
M. Duff, president of Edward A. Woods 
Co., Inc., Pittsburgh, and Mrs. Duff was 
given by Albert G. Borden, second vice- 
president of Equitable Society, and Mrs. 
Borden at Oyster Harbor Club. Massa- 
chusetts, last week. Among those at- 
tending the dinner were Vice-President 
Ray D. Murphy of the Equitable and 
Mrs. Murphy and the Rev. and Mrs. 
Eric Tassman. He is rector of Holv 
Communion Church, South Orange. N. J. 
The Duffs spent the week-end with Mr. 
and Mrs. Borden at their Summer home 


in Wood’s Hole, Mass. 


GETS APPS. WHILE TRAINING 

After completing his training course 
at the home office school of the Trav- 
elers, Fred G. Lanahan of the Newark 
branch, began his specialized training 
period March 25, 1939. He completed 
his thirteenth week in training June 24, 
the half-way mark. During those thir- 
teen weeks he wrote thirty applications, 
nineteen life and eleven accident. 


PASCHALL-GIST GAINS 77% 


Final computation of paid business in 
the first six months of 1939 show that 


the Paschall-Gist home office general 
agency of Pacific Mutual Life had a 
vain of 77% over the same period of 


1938. The gain was made entirely with- 
out any business held over from the 
last six months of 1938. 
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REVISING ANNUITY FORM 





Pacific Mutual Life to Make Changes 
Liberalizing Contracts to be Ef- 
fective as of August 15 
Pacific Mutual Life is revising its re- 
tirement annuity contract, effective Au- 
gust 15. Two maturity options will be 
included, Provisions of monthly income 
at ages other than originally selected, 
and the death benefits will be liberalized. 
Cash surrender values will be the same 
for all ages at issue, representing de- 
parture from former provisions. Con- 
tracts will be issued either on the in- 
come unit basis, with premiums calcu- 
lated to produce an income at maturity 
in units of $10 for ten years certain 
and life thereafter, or on the premium 
unit basis, with an annual premium of 

$100. 


MRS. CROSBY’S MANY RECORDS 
Beaumont, Texas Representative, Jeffer- 
son Standard, Has Written More 
Than $3,000,000 Insurance 
Besides qualifying for the 1939 Wom- 
en’s Quarter Million Dollar Round Table 
of the National Association of Life Un- 
derwriters, Mrs. Alma Ware Crosby, dis- 
trict representative Jefferson Standard 
Life at Beaumont, Tex., has made several 
other enviable records. She will speak 
on “Creating in the Business World 
More Confidence in and Respect for 
Women Underwriters” at the women un- 
derwriters’ session, National Association’s 

St. Louis convention in September. 

Mrs. Crosby has the distinction of 
having been the only woman to qualify 
for the Texas Leaders Round Table for 
1937, 1938 and 1939. She has been a 
member of her own company’s Julian 
Price Club for six consecutive years, 
for her leadership in persistency—a con- 
secutive weekly producer for three years, 
and a member of her company’s Quarter 
Million Dollar Club. During her service 
with the Jefferson Standard she has put 
more than $3,000,000 of life insurance 
on the company’s books. 

GEORGE L. LARY DEAD 

George L. Lary, Short Hills, N. J., 
employed in a supervisory capacity by 
the Prudential in its Ordinary agencies 
department, died July 27. 

KIGHT DISTRICT AGENT 

Charles W. Kight, Jr., has been ap- 
pointed district agent at Sweetwater, 
Texas, for Western Reserve Life. 














MEN of proven ability 
and ambition who 
aspire to the additional 
responsibility and com- 
pensation offered by a 
General Agency of their 
own may find their op- 


portunity with 


ee a 
INSURANCE COMPANY 
Founded 1850 


120 West 57th Street 
New York, N. Y. 

















LONGO MADE PRESIDENT 
Heads Los Conquistadores Club of Oc- 
cidental Life; C. E. Cleeton, Max 
Abrams Also Honored 
Frank J. Longo, home office general 
agency of Occidental Life, has for the 
second consecutive year won the presi- 
dency of the Los Conquistadores Club, 
and will be re-installed at the company 
convention in San Francisco. Not only 
has he won this place, but he also has 
captured the presidency of the Leading 
Producers Club and will have that honor 
bestowed upon him at the same time. 
First vice-presidency in Los Conquis- 
tadores goes to Charles E. Cleeton, gen- 
eral agent in Los Angeles. He was presi- 
dent of the club in 1936 and 1937. Sec- 
ond vice-presidency goes to Max 
Abrams, life manager for Isaacs & Bern- 

stein, Cincinnati representatives. 
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Atlantic Life Elects 
S. F. Clabaugh President 


FORMER HEAD OF PROTECTIVE 





Native of Birmingham Is Widely Known 
in South; R. R. Lounsbury Gives Full 


Time to Bankers National 


The board of directors of the Atlantic 
Life of Richmond on Wednesday elected 
Samuel F. Clabaugh as president and a 
director of the company succeeding 
Ralph R. Lounsbury, who will now de- 
vote all of his time to the Bankers Na- 
tional Life of Montclair, N. J., of which 
he is president. Mr. Clabaugh was for- 
merly chairman of the 





president and 


SAMUEL F. CLABAUGH 
board of the Protective Life of Bir- 
mingham, Ala., and more recently has 
been executive vice-president of the 
Southern States Industrial Council, an 
organization of Southern industry. He 
is widely known throughout the South 
in business and industrial circles. 

Mr. Clabaugh was born in Birming- 
ham in 1890. He was educated at the 
University of Alabama, receiving his 
Masters Degree and later graduating in 
law. He is a member of Phi Beta Kappa 
and Beta Gamma Sigma, honorary 
scholarship fraternity in commerce and 
business administration. Upon gradua- 
tion, Mr. Clabaugh entered the news- 
paper business in Birmingham and later 
was publisher of the Tuscaloosa Daily 
News. In 1919 he became vice-president 
of the City National Bank of Tusca- 
loosa, the oldest bank in Alabama. 

In 1926 Mr. Clabaugh was elected 
president of the Alabama National Life 
Insurance Co. When this company was 
merged with the Protective Life in 1927 
he became president of the merged com- 
panies and continued in this capacity 
until 1937 when he was made chairman 
of the board. 


A Director of U. S. Chamber of 


Commerce 


Mr. Clabaugh was elected executive 
vice-president of the Southern States 
Industrial Council in 1938 with offices in 
Nashville, Tenn. He is chairman of the 
board of the Federal Home Loan Bank 
of Winston-Salem and is a director of 
the United States Chamber of Com- 
merce. In addition to having been vice- 
president for Alabama of the American 
Life Convention he has served as vice- 
peoanoreay of the board of the Life In- 
surance Sales Research Bureau and also 
as vice-president for Alabama of the 
American Bankers Association. 

Mr. Clabaugh is a past president of 
the Birmingham Chamber of Commerce 
and has just retired as international 
treasurer of Kiwanis. He is a past presi- 
dent of the Alumni Association of the 
University of Alabama and holds a com- 








Insurance Legislation at Albany 
By Don Holbrook 


Don Holbrook, Albany correspondent, 
who follows insurance legislation in the 
New York State Legislature, has prepared 
a lengthy document which gives an analy- 
sis and comment on all insurance legisla- 
tion introduced at Albany during the past 
session, listing all bills and telling their 
fate. <A part of his report of interest to 
life insurance companies is given here. 

The New York State Legislature at 
Albany in 1939 ran wild. It introduced 
in both houses nearly a thousand bills 
directly or indirectly affecting insurance 
interests. 

The Constitutional Convention of 1938 
had a formula for cross reference of 
proposals to more than one committee. 
If a proposal related to the power of 
cities to regulate labor, the proposal was 
referred to Cities Committee with a 
cross reference to Labor Committee and 
Cities a was supposed to await 
action by Labor Committee before jt 
took action on the proposal. 

If this same method were adopted by 
the Legislature, much confusion would 
be avoided and the situation would not 
arise of one committee undoing by one 
law something that another committee 
by another law had done. 

Piper Committee Extended 

The Piper Joint Legislative Commit- 
tee to study and analyze the provisions 
of the insurance law was extended for 
another year with a $30,000 appropria- 
tion. 

This committee is authorized to delve 
deeply into the subject of Industrial in- 
surance, to consider the controversial 
matters not written into the new insur- 
ance code, the proposed new standard 
fire insurance policy, and a number of 
other subjects, including premium rates 
on life insurance policies. 

It will as a matter of course correct 
the errors in the new code as passed 
and right at the start will have one 
“little” perplexing problem to consider: 

The new insurance code was ap- 
proved as Chapter 882 of the Laws of 
1939, and with the exception of one 
article which takes effect immediately, 
the code goes into effect January 1, 
1940. The new code repeals the pres- 
ent insurance law in toto, “as it existed 
at the time the insurance code was ap- 
proved by the Governor.” 

After approving the new insurance 
code, the Governor signed Chapters 884, 
885, ‘887, 888 and &89 amending Section 
245 of the present insurance law, relat- 
ing to fraternals. This approval appar- 
ently revives Section 245 of the old in- 
surance law and on January 1, 1940, 
when the new insurance code goes into 
effect all of the old insurance law will 
be dead, except Section 245 thereof re- 
enacted and in conflict with certain pro- 
visions of the new code. 

The new insurance code is generally 


conceded to be a big improvement over 
the old insurance law. It has_ been 
drafted in such a way that it will be 
easier for all who practice the profes- 
sion of insurance to follow its pro- 
visions. The committee did a good job 
with the code revision and if there is 
anything radically wrong it will be easy 
to remedy it next year as the Legisla- 
ture will be composed of the same per- 
sonnel in 1940 as in 1939 as members of 
both the Senate and Assembly were 
elected to serve for two years at the 
election in 1938. 
Laws on Low Rental Housing 

The Legislature passed laws to carry 
out the constitutional authorization for 
slum clearance and low rental housing. 
The new laws authorize a state bond 
issue of $150,000,000, of which $50.000,- 
000 will be issued and sold shortly after 
January 1, 1940, and provide for the 
payment of subsidies to housing projects. 
They confer power on municipalities to 
lend their credit and financial aid to 
housing projects and to levy and collect 
certain specified taxes to pay the cost 
thereof. The housing laws afford op- 
portunity for investment of insurance 
company moneys in tax exempt securi- 
ties and create additional insurance risks 
which will add to premium incomes. 


The McNaboe Bill 


The McNaboe bill (Senate Intro No. 
2247, Printed No. 2869) approved as 
Chapter 923 Laws of 1939, amends the 
new insurance law by adding a new 
Article 9-e and the State Finance Law 
by adding a new Section 44-h, to re- 
quire domestic life insurance corpora- 
tions to file with insurance superin- 
tendent before November 10, each year: 
a statement of unclaimed or abandoned 
funds due beneficiaries, to publish such 
list annually in a newspaper to be desig- 
nated by the superintendent and to pay 
over all unclaimed funds to state comp- 
troller on or before April 10, the comp- 
troller to deposit three-fourths of the 
funds into the general fund and the re- 
mainder in special fund for payment of 
claims. 

The enactment of this law is viewed 
with alarm by many people who believe 
the change of policy in relation to pri- 
vate capital represents perhaps the first 
step toward nationalization of life in- 
surance companies. By the terms of 
the new law the state seizes moneys 
heretofore deemed to belong to the in- 
surance company and its policyholders. 

The enactment follows closely upon a 
law under which unclaimed and aban- 
doned funds of savings banks were taken 
over by the state. 

Two bills were passed bv the Legis- 
lature: the Hampton bill (Senate Intro 
No. 2148, Printed No. 2962) which was 
vetoed by the Governor and the Mc- 
Naboe bill (Senate Intro No. 2247, 
Printed No. 2869) which was approved. 





mission as major in the United States 
Army Reserve Corps. 
New York Meeting Next Week 


The Atlantic Life was organized in 
1900 and is the oldest Southern company 
writing Ordinary legal reserve life in- 
surance exclusively. It has $135,768,000 
of insurance in force and assets of more 
than $30,000,000. New paid-for business 
in the Atlantic Life for the first half of 
1939 was 25% ahead of the same period 
last year. The convention of the Aces’ 
Club, made up of the top producers of 
the company, will be held at the Hotel 
New Yorker, New York City, August 7 
through 9. There has been an increase 
in the membership of the Aces’ Club of 
50% during the club year just closed 
and it is expected that more than 150 
people will attend the convention. Tues- 
day will be Atlantic Life Day at the 
World’s Fair. Service pins will be pre- 
sented at the annual luncheon of field- 
men on August 7. 





Non-Profit Hospital Ass’n 
In N. Y. Drops Subscribers 


The Associated Hospital Service of 
New York announced Wednesday that 
57,000 subscriptions of individuals or 
members of special groups of ten or 
more persons would be canceled at mid- 
night, September 1. But these subscrib- 
ers may re-enroll under new conditions. 
D. H. McAlpin Pyle, executive commit- 
tee chairman, explained: 

“We find that it is impossible to carry- such 
subscribers at our present subscription rates due 
to the fact that this method of enrollment does 
not permit a proper spread of risk. Our ex- 
perience indicates that without individual con 
sideration of the medical history of each appli 
cant the only sound method for enrollment. is 


on the basis of the organized group principle 
where reasonable spread of risk is assured.” 


As of June 30, 1939, the Associated had 
1,300,000 subscribers. 
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Occidental Life Clubs 
To Meet in Convention 


MORE THAN 175 ARE QUALIFIED 
Home Office Agency Will Have Largest 


Representation at San Francisco 
on August 14-16 








More than 175 representatives of the 
Occidental Life of California from field 
and home office are expected to attend 
the fourth annual convention of the Los 
Conquistadores Club to be held jointly 
with the Leading Producers Club con- 
vention at the Palace Hotel, in San 
Francisco, August 14, 15 and 16. 

Largest single contingent of qualifiers 
again this year comes from the home 
office agency in Los Angeles, where 


nine men, led by Assistant Vice-Presi- 
dent I. C. Cunningham, agency man- 
ager, met the combined premium and 


persistency requirements for the con- 
vention. The home office agency also 
produced the Los Conquistadores Club 
president this year. He is Frank J. 
Longo, who won the honor for the sec- 
ond consecutive time by leading the 
company in paid premiums for the club 
year. Mr. Longo also won presidency 
of the Leading Producers Club. 

The home office agency’s greatest 
competition for the number of qualifiers 
came from the two agencies that are 
the furthest removed from the Los An- 
geles headquarters of the company. They 
are the Martin Arnevitz agency in 
Montreal which qualified eight men and 
the Security Insurance Agency, Ltd., of 
Honolulu, with seven qualifiers, includ- 
ing three women producers. The San 
Diego branch office under Manager 
Beryl Blevins had six qualifiers and the 
following agencies had five each: Fresno 
Branch Office, H. H. Kodani agency in 
Los Angeles, and the San _ Francisco 
branch office under Manager John J. 
Valentine. 

Executives to Attend 

The convention will begin Sunday 
night, August 13, with a reception for 
club members by the Occidental execu- 
tive staff. Officers present will include 
President L. M. Giannini, Executive Vice- 
President Dwight L. Clarke, Vice-Presi- 
dent V. H. Jenkins, Vice-President and 
Actuary Francis M. Hope, Vice-Presi- 
dent and Controller, Carl L. DeVries, 
Vice-President Lee J. Dougherty, Sec- 
retary Howard J. Brace, Assistant Actu- 
ary Clarence H. Tookey, Assistant Sec- 
retary Ed Jensen and Agency Secre- 
tary Raymond H. Belknap. A staff of 
agency department men will be present 
also. 

Convention sessions will be held Mon- 
day, Tuesday and Wednesday mornings, 
with accident and health and Group 
seminars on Monday and Tuesday after- 
noons, respectively. A special luncheon 
for new members will be held Monday 
noon, and the final event will be a 
luncheon-banquet Wednesday noon. A 
maximum of free time has been planned 
for those in attendance to permit them 
to visit Treasure Island and the 1939 
Golden Gate International Exposition. 
Round table meetings which proved so 
popular last year will be repeated this 
year at two sessions. 





Actuaries Set Date 
The Fall meeting of the American In- 
stitute of Actuaries will be held Novem- 
ber 2 and 3 at the Edgewater Beach 
Hotel in Chicago. Announcement of 
this is made by President R. A. Hohaus 
of the Metropolitan Life Co. 


GENERAL AGENT IN MARYLAND 
The Bankers National Life has ap- 
pointed Reuben Seegel as general agent 
in Hagerstown, Md. Mr. Seegel comes 
to Bankers National with an extensive 
sales experience in insurance and in thie 
mercantile field. Announcement of the 
appointment was made Wednesday by 
William J. Sieger, vice-president and 
superintendent of agencies. 

The two oldest daughters of W. C. 
Petty, Home Life, Huntington, W. Va. 
will be married on August 15. 
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Sawail ‘i As A Field 
For Life Insurance 


VOLUME HAS STEADY GROWTH 


Underwriting Dentin Adapted to Pe- 
culi arities of Population; Position 
in Case of War 


Central is the twelfth United 


Union 
States company to operate actively in 
Hawaii. Announcement of its entry and 


arrangement for representation by Alex- 


ander - Baldwin has previously been 
made in The Eastern Underwriter. Ac- 
pos eg to the report of W. C. Mc- 


Territorial Insurance Commis- 
Canadian companies are 
and one or two Japanese 
Life business 
a steady in- 
years, according 


Gonagle, 
sioner, several 
admitted there, 
and one Filipino company. 
in the islands has shown 
crease in the last few 
to the Commissioner. 

In 1930 the total paid for by all life 
companies in the territory was $17,583,- 
213. In 1936 this had increased to $22,- 
925,838 and in 1937 it was $26,997,789, 
with the outstanding insurance in force 
amounting to $168,465,564. Premium col- 
lections for Ordinary business were $5,- 
690,979. 


Underwriting Practices 


Underwriting problems for life com- 
panies have become progressively sim- 
pler during the last few years, accord- 


companies operating 
is a large proportion 
of the population that is of mixed par- 
entage, Hawaiian and Oriental, the Amer- 
ican companies have through years of 
experience learned to underwrite the 
business on a satisfactory basis. Most 
of the American companies avoid risks 
of exclusively Oriental blood, accepting 
only the highest type of business men 
on high premium plans. Much Oriental 
business is accepted by the foreign com- 
panies on tropical mortality tables. Busi- 
risks is written on 


ing to officials of 
there. While there 


ness on Caucasian 

standard rates based on the American 
Table. 

While conservative American compa- 
nies have considered possible additional 


risks on Hawaiian business arising from 
the fact that it is the United States’ 
foremost outpost of defense in the Pa- 


cific, and is one of the most highly 
fortified spots in the world, consider- 
able weight has been given recently to 
the view of naval strategists, - it is 
physically impossible for any Pacific 
power to deal a blow at Hawaii without 
undertaking risks which no sensible naval 


power would consider. 


Chicago Judge Thanked 
Aiding Investment Plan 


The Chicago Association of Life Un- 
derwriters has unanimously compliment- 
ed Judge John F. O'Connell, and di- 
rected that an expression of appreciation 
be sent to him, thanking him for his 
assistance in making it possible for 
guardians and conservators, with the ap- 
proval of the probate court, to invest 
tentials fully paid endowment 
or annuity policies on the life of the 
ward. O’Connell is judge of the probate 
court of Cook seins 


MAY USE LEGAL RESERVE PLAN 


A new Oklahoma law provides that 
when mutual benefit assessment associa- 
tions have $100,000 in their mortuary 
fund they may issue policies on the le- 
gal reserve plan, provided they can 
otherwise qualify. After they have writ- 
ten legal reserve policies for three years 


so as to 


they may elect whether they wish to 
continue so doing. If so, they must 
use that plan exclusively. If not, they 


must return to the certificate plan. 


OFFICERS AT GALVESTON 


New president of the G valveston_Asso- 
ciation of Life Underwriters is George 
B. Strickland, Travelers. Leon Blum, 
Pacific Mutual, is vice-president and J. 

Junker, Je fferson Standard Life, has 
been made secretary-treasurer. 








34 Years With Home Life 





RUSSELL M. SIMONS 


On August 1 Russell M. 
Home 


Simons, gen- 
Life in New 
thirty-fourth 


eral agent of the 
York City, observed his 
anniversary with the 
served all this time as a general agent. 
Mr. Simons has always taken an active 
interest in association work and ranks 
among New York City’s prominent gen- 
eral agents. He is a past president of 
the Home Life’s general agents’ 
ciation. 


company, having 


asSso- 


Sullivan Chosen Actuary 
By Midland Mutual Life 


Chester O. Sullivan has been elected 
actuary of Midland Mutual Life. He 
began in the accounting department of 
the company in 1920 and was_ trans- 
ferred to the actuarial department in 
that year. Under supervision of the late 
J. Charles Rietz, formerly vice-president 
and actuary, he received a_ thorough 
training in actuarial science. 


Williams Manager At 
Raleigh, Union Central 

FOLLOWS RAGSDALE TRANSFER 

New Incumbent Entered Life Insurance 


in Asheville; Active in Knoxville, 
Houston, Durham 





Lloyd Williams, Durham, has been ap- 
pointed manager of Union Central Life’s 
Raleigh, N. C., agency following the 
transfer of George Y. Ragsdale from 
Raleigh to Louisville, where he heads 
the company’s agency operations. 

Born in Salisbury, N. C., Lloyd Wil- 
laims spent most of his boyhood in 
Charlotte. In 1917 he was sent overseas 
with the 9th Anti-Aircraft Battery and 
saw active service. On his return home 
he entered University of North Caro- 
lina and was graduated with a bachelor’s 
degree in commerce in 1923. 

He went to Florida where he organized 
his own real estate business in St. 
Petersburg. Three years later he re- 
turned to North Carolina and entered 
life insurance as an agent in Asheville. 
The next thirteen years, until his deci- 
sion to join the Union Central, he re- 
mained with the company whose rate 
book he carried in the beginning, serving 
managerships in Knoxville, Houston and 
Durham. 


Midland Mutual Gives 
Outing at Cedar Point 


An outing was held July 29 at Cedar 
Point, on Lake Erie, for winners in the 
“baseball” contest of Midland Mutual 
Life. This year’s winning team included 
Charles E. Schaad agency, Marion, 
Ohio; A. G. Gabriel agency, Detroit; 
Hanford Bergman agency, Toledo; V. L. 
3allentine agency, Springfield, Ohio; 
Jesse M. Lust agency, Tiffin, Ohio, and 
(eorge H. Tibbetts agency, Lansing, 
Mich. These agencies, composing the 
Tiger Team, won the contest by pro- 
ducing over a half million in a three 
months’ period. 





TO BECOME STOCK COMPANY 
The Southern National Mutual Life 
of Corpus Christi is to be converted into 
a stock company capitalized at $100,000. 


Northwestern National Analyzes 
Living Expenses Among Families 


The American worker’s fam- 


ily has $7.50 more buying power a month 


average 


in its purse than at this time last year. 
Vages are climbing toward their 1937 
highs, while family living costs have 


fallen to 1936 levels. Food, the larvest 
item in the budget, is the cheapest it has 
been since the middle of 1934, according 
to a midsummer buying power study by 


Northwestern National Life. 
With increased net buying power, 
United States families have spent 5% 


more at retail stores in the first half of 
1939 than in the first six months of 1938. 
Individual optimism generated by the 
advance in pay checks per worker, which 
has continued with few interruptions for 


eighteen months, has undoubtedly con- 
ibuted to the 68% expansion in fac- 
tory automobile sales shown in the first 
half of this year, compared with the 


same period of 1938, the report says. 
Prices of Ford 

A month’s supply of food for 
of four, which could be bought for 
at 1933 average prices, reached a 
of $39.09 for the same items in 
1937, but grocery price tags have been 
successively marked down for the past 
two years until at June, 1939, prices the 
family’s bill for the same items had fal- 
len to $34.48. It is necessary to go back 
to 1934 to duplicate these food bargains. 

Rent levels have remained about the 
same for the last two years, in spite of 
increases in building costs, the report 
shows, but rents display the largest ad- 
vance from 1933 of any item in the 


a family 

$30 
high 
May, 


family budget, approximately one-third. 

Clothing prices, like food, are back at 
1934 levels; clothing has shown a com- 
para‘ively small advance from the depths 
of 1933. 

Even the family car can be operated 
for less this summer, with gasoline down 
a cent a gallon from this time last year. 
Gasoline prices are back at levels of late 
1934 and early 1935, the report says. 

The $120 a Month Family 

A typical family receiving $120 a month 
in 1933 and spending $120 to live at 
1933 average price levels, had to spend 
$143.07 at the October, 1937, price peak 
{to maintain the same standard of living 
which $120 would maintain in 1933. By 


June, 1939, this figure had subsided to 
$135.43. Meanwhile the family has seen 
its $120 monthly pay check, based on 


averages of industrial pay rolls covering 
over 14,000,000 employes, climb to a peak 
of $148.92 in August, 1937, drop to a sub- 
sequent low of $137.35 in January, 1938, 
and climb in the last eighteen months 
back to $144.26 for June, 1939. 

Not only has average pay check per 
worker increased, put from a consensus 
of various estimates the study observes 
that over a million more employes are 
actually on private pay rolls than at this 
time last year, with the building and 
automobile industries as major contribu- 
tors to reemployment. 

The other side of the urban worker’s 
favorable food budget picture, however, 
is that the farmer is receiving 1934 price 
levels for his produce, the analysis points 
out. 


Heads Cleveland Association 





Frank Moore Studi 
FRANK L. McFARLANE 
New president of the Cleveland As- 


Underwriters is Frank 
\etna Life. 
recent an 


sociation of Life 
lL. McFarlane, agent for the 
Other officers elected at the 


nual meeting are Ross M. Norris, vice- 
president, general agent, Security Mu- 
tual; second vice-president, Clarence E. 
Peje: iu, associate general agent, Massa- 
chusetts Mutual Life; treasurer, William 
J. Schmidt, agent, John Hancock. 
Directors of the association are these: 
Rene P. Banks, general agent, Penn Mu- 
tual; Seth A. Bardwell, manager, Lin- 
coln National Life; Preston Hanawalt, 
Equitable of Iowa; James L. Austraw, 


Provident Mutual; D. M. 
ager, Sun Life of Canada; Frank A. 
Gold, Mutual Benefit; Howard Kelley, 
Jr., Phoenix Mutual; William McPhee 
ters, Jr., Union Central Life. 


Cowan, man- 





MAX J. HANCEL FLIES ATLANTIC 


Continental feusienn General Agent 
and Wife Were Passengers on Dixie 
Clipper Which Left Wednesday 
Max J. Hancel, general agent Conti- 
nental American Life. and one of New 
York City’s leading insurance producers, 
was a passenger on the Dixie Clipper 
which left Port Washington, Long Is- 
land, Wednesday for a flight across the 
Atlantic. With him was Mrs. Hancel 
They will visit England, France and 

Switzerland. 


TO OPEN IN DENVER 


John Hancock Will Establish General 
Agency With Emerson Carey, Jr., 
Hutchinson, in Charge 
On September 1 John Hancock Mu 
tual will open a general agency at Den- 


ver, with Emerson Carey, Jr., as gen 
eral agent. 
Mr. Carey has been an agent for John 


under the 
became a 
Round Ta- 


Hancock at Hutchinson, Kan., 
Wichita general agency. He 
member of the Million Dollar 
ble in 1938. A graduate of Cornell, he 
coached football there for a year and 
began his business career with a law 
firm in Hutchinson, Kan. 


POLICYHOLDER REAPPOINTED 


Wallace M. Davis, vice- ident Citi 
zens Union National aah Louisville, 
has been reappointed to the national 


committee of five policyholders selected 


annually by Northwestern Mutual Life 
to examine into the affairs of the com- 
pany. 
DISTRICT “AGT. “WICHITA FALLS 
The E. F. White general agency at 
Dallas for Connecticut: Mutual — has 
appointed the local agency of Hanks & 
Downing at Wichita Falls, — as 


district agent. 























See 
Editoriaet 





Ti EASTERN 
“ovoenware © y. 


RACE RR TEN 








TREE ICO IEW LOGE Lf 









August 4, 1939 





_ THE EASTERN UNDERWRITER 





Owned and published every Friday by The Eastern Underwriter Co., 
Office and place of business, 94 Fulton Street, New York, 


Corporation. 
phone Beekman 3-3090. 
CLARENCE AXMAN, President-Treasurer 


a New York 
N. Y. Tele- 


W. L. Haptey, Vice-President 


Guapys P. Reap, Secretary 





Editorial Division 


CLARENCE AXMAN, Editor 
Epwin N. Eacer, Associate Editor 
Pau. Trotn, Assistant Editor 


JEROME PHILP, Managing Editor 
W. L. Crapp, Associate Editor 
he ¥: MILLER, Editorial Secretary 





Business Division 


W. L. Hapiey, General Manager 


Guapys P. Reap, Assistant Manager 





Subscription price in the United States and possessions, $3 a year. Canadian subscriptions, 


$4 a year. Foreign countries $4.50 a year. 


Single copies 25c. 


Remittances outside the United States by Postal or Express Money Order or by Bank 


Draft, payable in United States Funds. 


Entered as second-class matter April 1, 1907, at the post office of New York City under the act 


of March 3, 1879. 





SPECIALIZED COMMERCIAL AND 
FINANCIAL SERVICES 

One of the most interesting develop- 
ments in the world of news communica- 
tion in this country has been the growth 
of specialized letters and services giving 
the public lowdowns on the news. To 
illustrate, there is the great increase in 
number of Washington letters and news 
services covering labor and social secur- 
ity and also such regulatory bodies as 
the SEC. One magazine said the other 
day that it thought this epidemic of 
special news for individual’s private read- 
ing was a reflection on daily papers; 
that while they printed pages of news 
they did not interpret it thoroughly 
enough. A fairer statement would be 
that the newspapers print so much that 
the business man is stunned and can’t 
take it all in. Furthermore, newspapers 
haven’t the space to print all the special- 
ized news which all of their readers 
require in their own field. 

Anyway, it is important for business 
men to know just where they can look 
for the specialized information that par- 
ticularly appeals to them, and that a 
volume has just been published which 
will give that information. It is the 
Special Libraries Association Handbook 
of Commercial and Financial Services, 
and is a revised edition of the one it 
issued in 1931. Edith Flagg of the Metro- 
politan Life is one of the members of 
the revision committee of the librarians. 
The services are given by name and 
their functions described. Of the 263 
firms covered by the handbook 124 names 
did not appear in the 1931 issue. 

Among the concerns about whom there 
is information in the Handbook are Ad- 


vertising Checking Bureau, Inc., Amer- 
ican Bond Quotation Services, Inc., Am- 


erican Bureau of Financial Research, 
Babson’s Reports, Inc., The Bond Buyer, 
Bureau of National Affairs, Brookmire 
Corporation, Brown’s letters, also Kip- 
linger’s, Commerce Clearing House, Inc., 
Commodity Exchange, Inc. Custom 
House Guide, Congressional Intelligence, 
Inc., Dow, Jones & Co., F. W. Dodge 
Corporation, Dun and Bradstreet, Inc., 
Econograph Corporation, Financial In- 
formation Co., Fitch Publishing Co., 
Hawkins Publishing Co., Frederick J. 
Haskin, International Statistical Bureau, 
Standard Statistics, Media Records, Inc., 
McGill Commodity Service, National 
Bureau of Economic Research, Moody’s 
Investors Service, The National Archives, 
Poor’s Publishing Co., Pickell - Daniel, 


Inc. 


’ 


THE BRITISH INSURANCE 
FLYING CLUB 
Among the clubs in London formed by 
insurance men are the Insurance Orchy 
estral Society of London, the Insurance 
Musical Festival Society, Insurance De- 
bating Society, Insurance Chess Club, 
Golfing Society of London, 
Athletic Association, London 


Insurance 
Insurance 


Insurance Offices Football Association, 
Insurance Offices Rugby Football 
Union, The Insurance Offices Amateur 
Swimming Association, the Insurance 


Boxing Club, Insurance Offices Table 
Tennis Association, Insurance Offices 
Lawn Tennis Association, Insurance Rifle 
Club, Insurance Dramatic Society and 
the Insurance Flying Club. 

Interesting articles about all of these 
associations .appear in the current issue 
of the Policy-Holder. The Insurance 
Flying Club will most interest Americans. 
President is K. K. Peters, manager of the 
Northern Assurance. It has just under 
a hundred active flying members of 
whom forty-eight hold Air Ministry li- 
censes. The club carries out training 
under the Air Ministry Civil Air Guard 
scheme. The average lesson lasts half 
an hour, but in fine weather, when mem- 
bers reach the stage of practicing land- 
ings, this may be increased to forty-five 
minutes. The Civil Air Guard scheme 
provides that after qualifying a man shall 
do ten hours flying in each year. 

Originally, the club was started in 
1930 at the London Air Park, Hanworth, 
but when the C. A. G. scheme came into 
operation it was necessary to remove 
quarters, consequent upon the increasing 
congestion in the air in the immediate 
vicinity of London. So the club’s head- 
quarters are now at Gatwick Airport, 
Horley, Surrey. The club has turned 
out some good flyers. Four men it 
trained are qualified instructors to the 
Royal Air Force Voluntary Reserve. 
One of the graduates, a member of 
Union of Canton staff, now at Shanghai, 
is an active flying member of the Shang- 
hai defense corps. 

The club has always used de Havil- 
land Gypsy Moth biplanes. 





Colonel George B. Jennings, —— 
state agent, Royal group, who has been 
in a hospital in Richmond for several 
weeks, is now at his home and expects 
to be back in the field soon. 

* + * 

Norman T. Robertson, formerly presi- 
dent Continental Insurance and Atlantic 
Insurance, was a Los Angeles visitor 
a few days ago. 

















BRODERICK 


DAVID F. 


David F. Broderick, president of the 
Dearborn National and of D. F. Brod- 
erick Co., Inc., and chairman of the 
Great Lakes Casualty, sailed for Europe 
on the Mauretania last Saturday. 

* * * 
_ Mayor LaGuardia of New York, who 
in the opinion of many people is making 








a pretty active campaign for the Presi-, 


dential nomination, or, at least, for Vice- 
President, made a good impression last 
week in ‘addressing the 5,000 represen- 
tatives of the Equitable Life Assurance 
Society on Equitable Day at the World’s 
Fair. New York’s scrappy little mayor 
as usual talked from the shoulder, leaving 
no one in doubt about where he stood 
on subjects he was discussing. 
* * * 


J. Davis Ewell, Richmond, Va., local 
agent, and his son, J. Davis, Jr., will 
compete again this year in the’ father- 
and-son golf tournament sponsored by 
the Times-Dispatch. They were win- 
ners of the tournament in 1937 and last 
year they were beaten by only one 
stroke. 

* * * 

James S. Logan, district manager Na- 
tional Life of Vermont, Hollywood, Cal., 
accompanied by Mrs. Logan, is on a 
— trip to his old home in Elmira, 

Y. From there they will go to Phila- 
re Ty New York, Boston, and then to 
Montpelier, Vt. where he will spend 
several days at the home office. 

* * * 

Wellington Potter, Rochester, N. Y., 
local agent, will be the headline speaker 
at the annual meeting of the Minnesota 
Association of Insurance Agents at 
Brainerd on September 8 and 9. He 
will speak the opening day on the prob- 
lems of the local agents. 

* * * 


Gerald H. Young, general agent, State 
Mutual, New York City, with Mrs. 
Young and their daughter spent last 
week-end in Vermont’s Green Moun- 
tains, 

* * * 

B. C. Lewis, Jr., vice-president Vir- 
ginia Fire & Marine, has been under 
treatment at a Richmond hospital which 
he hopes to leave soon. 

* * &* 

Frank W. Franzen, vice-president Fire- 
men’s, Newark, and Mrs. Franzen, cele- 
brated their silver wedding anniversary 


July 25. 
* * &* 


Mr. and Mrs. T. E. Braniff, Oklahoma 
City, and their daughter, Jeanne, are so- 
journing at Carmel by The Sea, Calif. 


Charles S. Morgan, who wrote the 
article pointing out fire hazards in chem- 
ical control of termites for the Na- 
tional Fire Protection Association 
Quarterly, and which was _ republished 
in The Eastern Underwriter of last 
week, is a young engineer on the staff 
of the N.F.PIA. at the Boston head- 
quarters, Prior to joining the N.F.P.A, 
he worked for the Marine Laboratories 
in Duxbury, Mass., under Professor 
Clapp, a noted authority on marine bi- 
ology. 

* * * 

Mabel Raef Putnam is author of an 
unique life insurance program feature 
being printed in the Chicago Journal of 
Commerce. Hypothetical questions are 
asked about programming and _ well- 
known insurance men give the answers, 

* * * 


Barent Ten Eyck, who has resigned 
as assistant district attorney of New 
York County to become general solicitor 
of the claims bureau of the Association 
of Casualty & Surety Executives, is now 
on vacation. He will assume his new 
duties on August 15. 

* * * 

Stephen J. Weir, Newark, N. J. and 
Mrs. Weir, have a robin that Mr. Weir 
found injured and which they together 
nursed back to health. The robin has 
its own cage but is allowed to go where 
it pleases. It always returns to the 
cage. A Newark newspaper published 
a picture of the robin eating from a 
dish beside which is the family dog. Mr. 
Weir is with the Liverpool & London 
& Globe and the Globe Indemnity in 
Newark. 

* * * 

Phil Gordon, an insurance clerk in 
Oakland, Cal., has been playing a strong 
game in the thirty-six hole public golf 
links tournament in Baltimore. 

* * * 


Ralph Emerson Lum, Newark insur- 
ance attorney, represented New_ Jersey 
at the Masonic ceremonies in London 
when the Duke of Kent was taken into 
the Grand Lodge of England. He flew 
from Copenhagen to London to take part 
in the ceremonies. He and Mrs. Lum 
were visiting their son-in-law and daugh- 
ter in Denmark. 

* * * 


Lewis B. Ballantyne, connected with 
the surety division and a director of the 
Commercial Casualty, a Loyalty Group 
company, is on a Pacific Coast trip with 
Mrs. Ballantyne which embraces the 
Canadian Rockies and Hawaiian Island 
with a stopoff at San Francisco to see 
the Golden Gate Exposition and Fair. 
Mr. Ballantyne is Brigadier General in 
the National Guard of New Jersey and 
stands high in civic circles of Newark. 

+ * = 


Edward Bonifay of Fisher-Brown, Inc., 
Pensacola, was elected secretary of the 
United States Fidelity & Guaranty Com- 
pany School of Insurance at a meeting 
of the 1939 Summer class. The thirty- 
one members of the class, largest in the 
history of the Home Office School of 
Insurance, represent twenty states, Puer- 
to Rico and two provinces of Can: ida. 
Graduation from the six-weeks casualty 
and surety course of the U. S. F. & G. 
will take place August 17, prior to the 
two-weeks fire and marine study course 
offered by the affiliated Fidelity & Guar- 
anty Fire Co. 

* * * 

Mr. and Mrs. Ellis H. Clarkson and 
their daughter, Juliet Ann, are at Mar- 
tin’s Dude Ranch in New Mexico. Mr. 
Ellis is Most Loyal Gander of the 
Oklahoma Blue Goose, 

* * * 

George Summy, Phoenix Mutual, pres- 
ident-elect Oklahoma Association of L ife 
Underwriters, and Mrs. Summy are vis- 
iting their daughters at Camp Nakanawa, 
Tenn. 
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Montague Evans 


The election of Montague Evans as 
chairman of C. E. Heath & Co., Ltd., 
London, succeeding Cuthbert E. Heath, 
most famous insurance man and pioneer in 
many new imsurance coverages, has brought 
to the writer requests fur a story about 
Mr. Evans. While in London the writer 
asked Douglas King-Page, noted marine 
insurance reporter, if he would not do the 
job in view of his long friendship with 
Mr. Evans. Mr. King-Page obliged, and 
his story follows: 


Son of a Lord Mayor of London, 
Montague Evans came to Lloyd’s in 
the late years of the '90’s. An old-estab- 
lished friendship between his father and 
the late Cuthbert E. Heath, Grand Old 
Man of the Non-Marine Market at 
Lloyd’s, dictated in some measure the 


choice of his career. 
Like all juniors young Monte Evans 
was set to work in Mr. Heath’s office 


running errands, copying letters and do- 
ing the odds and end tasks of the 
beginner in the City. 

His chance to get into “The Room” 
at Lloyd’s, Mecca of so many young 
men in the business, came in 1901, and 
in an extraordinary way. 

In the early days of 1901 there was an 
epidemic of smallpox in England, The 
papers made a good deal of it and Mr. 
Heath with his customary enterprise, of- 
fered to insure people against contract- 
ing the disease. His policy was sim- 
plicity itself, being worded to the effect 
that the sum assured would be paid in 
the event of the assured contracting the 
disease within twelve months from the 
date of the policy. The premium was 
fixed at one-eighth per cent, and it was 
a policy condition that the assured 
should have been vaccinated recently. 


The idea caught on at once. Thou- 
sands applied for this new insurance 
and Mr. Heath’s box at Lloyd’s was 


besieged by brokers from the opening 
tll the close of business. Every avail- 
able clerk was pressed into service and 
for weeks this special staff sat in the 
box, entering risks as fast as they could. 
\mong those drafted into this service 
was Montague Evans and he found life 
at Lloyd’s very much to his liking. 
When the smallpox scare died down 
(and, incidentally, Mr. Heath made 100% 


profit out of his insurances), young 
Evans did not regard the imminent re- 
turn to office routine with any great 
Joy. In fact, he spoke to Mr. Heath 


about it and perhaps the first sign of 
greatness to come was that he had his 


own way. He became one of the per- 
manent staff in the Box at Lloyd's. 
He had found his metier. Not many 


vears afterwards, young men coming to 
Lloyd’s had pointed out to them Mr. 
Heath’s deputy underwriter, still a very 
young man, earning what for those days 
was the princely salary of £1,000 a year. 
During this time Mr. Heath was de- 
veloping his business in many directions. 
Hurricane insurance, the founding of 
the Excess Insurance Co. and many 


other new ventures occupied his time 
and Mr. Evans, the deputy, had a free 














hand in writing the account. It is no 
secret that during this period unusually 
large profits were made in the non- 
marine market at Lloyd’s and Mr. 
Heath’s syndicates probably made great- 
er profits than any other. 

Not that Monte, as his friends had 
come to call him, wrote only non-marine 
business. His flair for marine risks was 
as great as his genius for the newer 
branch of the business, but it is as a 
non-marine underwriter that he really 
made his name, and, while for nearly 
forty years it was overshadowed in 
some measure by that of Cuthbert E. 
Heath, it was nevertheless one to con- 
jure with and the initials of Monte Evans 
on a slip were sufficient to guarantee 
that the risk would be finished, however 
great the amount to be placed might be. 

Time passed on, and by 1913 Mr. 
Evans had become an established leader 
of the market. That year Lloyd’s had 
one of the biggest individual jewelry 
losses ever known. A _ pearl necklace 
insured for £50,000 was stolen in extra- 
ordinary circumstances. Dispatched by 
registered post from Paris, the parcel 
in which it was packed arrived at its 
destination, a jeweler’s in Hatton Gar- 
den, London, containing some lumps of 
sugar and no necklace. The story of 
how this clever robbery was carried 
out is far too long to be told here, but 
the necklace was insured by Mr. Heath’s 
syndicate at Lloyd’s and a reward of 
£10,000 was offered for information which 
would lead to the apprehension of the 
thieves. 

A young Paris dealer in precious 
stones found that a man he knew was 
acting as intermediary for the thieves 
in an attempt to sell the stolen jewels. 
He informed the assessors acting for 
Mr. Heath, the police were called in, 
and, eventually, the thieves were ar- 
rested at a London underground railway 
station, but minus the necklace. 

3ehind this bald account of what hap- 
pened there lies a story of long, com- 
plicated and dangerous negotiations and 
in these the part played by Mr. Evans 
had much to do with their ultimate suc- 
cess. For weeks he was in touch with 
all sorts of shady and criminal char- 
acters. One slip and not only might the 
negotiations have failed, but Mr, Evans’ 
life would have been in grave danger, 
as the thieves were desperate men and 
were known to be armed. Perhaps one 
day he will tell the story himself, but 
until then the more precise details will 
never be known. It is certain, however, 
that Mr. Evans played a most important 
part in bringing to justice a gang of very 
clever crooks who had actually succeed- 
ed in robbing the registered post in 
England and who, but for the skill and 
determination of those who took part in 
the recovery, would have made a very 
rich haul. 

From then on Mr. Evans’ reputation 
as a great man in the non-marine mar- 
ket was established. More recently he 
played his part in the unveiling of the 
fire bug gang of which Leopold Harris 
was the chief and he has had a hand 
in many of the extraordinary cases in 





have been 


which Lloyd’s underwriters 
thefts of 


involved as a result of the 
valuables insured by them. 

jt must not be thought, however, that 
Mr. Evans is a sort of Sherlock Holmes 
of the insurance world. The detection 
of criminals came only as incidental to 
his work as an underwriter and it is as 
such that he must be regarded, rather 
} sleuth. Nor is he the 
in who thinks of noth- 


years ago he played 


inan as a super 











first ame of Rugby 
1 f team. He has 

owned race |} has joined in 
rts which are an essential 


the spc part 
of English life. In recent years ill health 
has made inroads into his activities, and 
as a result of an operation he has medi- 
cal attention daily 


Such a handicap would have driven 
many men to retirement, but not Mr. 
Evans. He is daily at Lloyd’s and now 


there has fallen upon his shoulders the 
mantle of Mr. Heath as chairman of that 
great brokerage firm, C. E. Heath & 
Co., Ltd. which is the outward and 
visible sign of the genius of its founder, 
but to the making of which Mr. Evans 
has also contributed enormously. And 
yet there is nothing of the grim busi- 
ness man about him. Meeting him so- 
cially one would think him typical of 
the leisured classes of England. Pol- 
ished, with a keen sense of humor and 
a distinguished manner, he gives the 
impression of a man-about-town rather 
than of a great underwriter and the 
chairman of one of the most important 
firms at Lloyd's, but to those who know 
him he is also a great man of business 
and a good and loyal friend. 
* * & 


Douglas King-Page 


Douglas King-Page occupies today a 


place unique in technical journalism. He 
sometimes describes himself as_ the 
“Tame Journalist of Lloyd’s,” and he 


has been called “The Marine Insurance 
Correspondent de Luxe.” Be this as it 
may, he has made for himself a niche 
in the world of technical journalism 
which is unique. 

Mr. King-Page became a journalist by 
force of circumstances. He started his 
business career in 1900 in the office of 
a firm of Lloyd’s brokers, and was draft- 
ed into the underwriting room of a syn- 
dicate of which that firm were the man- 
agers. The underwriter was a_ well- 
known character at Lloyd’s, Frank Hitch- 
ing, a typical English squire, devoted to 
fox-hunting and racing, who brought into 
the marine insurance market a breath of 
the English countryside. In 1911 Mr. 
Hitching became underwriter to another 
Lloyd’s syndicate and took Douglas, who 
had been his third man, as his new 
deputy. Mr. King-Page was rejected by 
the army when the Great War broke 
out, owing to the results of a lung oper- 
ation in childhood. 

In 1921 all the members of the syndi- 
cate to which he was deputy retired, as 
did many other underwriting members 
of Lloyd’s, and Mr. King-Page found 
himself one of the great army of un- 
employed. Those were no days in which 
to find new employment in the market. 
Lloyd’s Underwriters and the compa- 
nies were cutting down rather than ex- 
panding their staffs. A new avenue had 
to be sought and as he was already writ- 
ing technical articles for one or two 
shipping and insurance papers, Mr. King- 
Page began a new career in marine in- 
surance journalism. 

He sought the advice of E. E. Adams, 
then chairman of Lloyd’s who not only 
encouraged him, but brought the ques- 
tion of his standing at Lloyd’s before the 
committee. That august body, undoubt- 
edly influenced by Mr. Adams’ advocacy, 
agreed that as long as Mr. King-Page 
did not abuse his position they would 
not interfere with his project. To give 
him a standing in The Room, Mr. King- 
Page joined a firm of brokers and be- 
came an annual subscriber to Lloyd’s, 
but he describes his brokerage business 
as a joke as it consists of non-marine 
business to a very large extent and is 
dealt with entirely by his firm. He 
devoted himself from the outset to de- 





DOUGLAS KING-PAGE 


veloping his journalistic enterprise. Al- 
ready he was correspondent to Ship- 
building & Shipping Record and the 
Policy-Holder and was a contributor to 
Fairplay. 

Soon he had added The Journal of 
Commerce of Liverpool to his string of 
papers for which he wrote and at first 
anonymously, but later under his own 
name, he made the Wednesday insur- 
ance page of the Liverpool J. of C. 
a feature unique in marine insurance 
journalism. His next conquest was The 
Daily Telegraph, to which in addition 
to daily notes in the business pages he 
contributes news items. He regards his 
greatest “scoop” the story of the leak- 
age of the secrets of the budget in 1936, 
when a judicial inquiry found that J. H. 
Thomas, a Cabinet Minister, has divulged 
information which enabled certain of his 
friends to effect insurances against the 
increases in income tax and in the duty 
on tea with the sure knowledge that they 
would collect when the budget was an- 
nounced in Parliament. 

It is, however, to the technical side 
that Mr. King-Page devotes his chief 
endeavors. Axel Rinman, that great past 
president of the International Marine 
Insurance Union, has declared that but 
for Mr. King-Page’s writings, English 
companies would never have joined the 
Union as they did en masse in 1926 
He has made friends in every market 
so that his information from abroad is 
invariably well-informed and accurate 
He has contributed to so many papers 
that a complete list would be impossible. 
He is also the marine insurance expert 
of the British Broadcasting Corporation 
and his voice is heard on the air when- 
ever news of special importance from 
the market is current. 

On the more academic side, Mr. King- 
Page has edited that famed text book, 
“Gow on Marine Insurance,” and is the 
author of the article on marine insur- 
ance in the Encyclopaedia Britannica, 
and he is frequently called upon to lec- 
ture to business and trade institutions, 
one recent lecture on “War in Relation 
to Marine Insurance” being delivered at 
the Institute of Exporters. 

His early training has given him a 
most adequate technical equipment while 
a natural bent towards writing has helped 
him to become a recognized authority 
Nearly forty years at Lloyd’s has given 
him friends among the leaders of the 
market, to whom he invariably expresses 
sincere thanks for the help they give 
him whenever opportunity arises. His 
output of words is very considerable. 
Sir Archibald Hurd, the Doyen of Eng- 
lish Shipping Journalists, has described 
him as the hardest working journalist he 
has ever known, but Mr. King-Page 
himself admits that his job is a very 
happy one as it brings him into touch 
with many leading personalities, takes 
him among ships which he loves, and 
to foreign countries where he always 
finds friends old and new, and is always 
full of interesting and exciting events. 











Page 18 





—— 
== 








— UNDERWRITER 7 


August 4, 1939 








Co’s Knew Nothing Of 
Street’s Use Of Fund 


DOMINATED MISSOURI MATTER 


Executives Tell of Confidence in Man 
Who Long Was Kind of Auto- 
crat in Western Field 
The personality of the late Charles 
R. Street pervaded the hearing held all 
this week in the board room of the 
Insurance Executives Association, New 
York, by Special Master Paul V. Bar- 
nett of Kansas City, appointed by the 
Federal court in the injunction pro- 
ceedings to set aside the Missouri com- 
promise. Special Master Barnett seemed 
intrigued by the seeming dominance of 
this man even over executives who were 
his superiors. From repeated question- 
ing of fire insurance executives who had 
known Street for years he got the pic- 
ture of a man who exerted a peculiar 
influence in the field in which he worked, 
a kind of lone wolf with no confidants, 
but who commanded the unquestioned 
respect and confidence of fire insurance 

executives. ' 

One of the best thumb-nail sketches of 
Street was given by President William 
H. Koop of the Great American in re- 
sponse to questions by Master Barnett. 
He told how Street, who had become 
an important figure in the Western de- 
partment fire insurance field, had been 
brought on from Chicago by the late 
Henry Evans and made president of the 
Fidelity-Phenix of New York, one of the 
Continental group of which Evans was 
chairman of the board. Street was not a 
man who took orders easily even in those 
days and he soon clashed with the im- 
perious Henry Evans, ending his con- 
nection with the company. Mr. Koop 
went on to say that his company made 
a proposition to Street to represent it 
in the Western department at Chicago. 
He laid down the terms himself of his 
employment there. 

Street Autocrat at Chicago 


Street felt that he knew the Western 
department better than any other insur- 
ance man, He demanded complete and 
final authority on all matters of under- 
writing and management in that field. 
And he got it. The terms were that he 
was to get one-half of the salary he 
drew as Fidelity-Phenix president with a 
contingent in the net profits. To illus- 
trate how Street was a law unto himself 
under this arrangement Mr. Koop cited 
an incident. A letter from an assured 
in the Western field came to the Great 
American head office in New York pro- 
testing against a loss settlement. Mr. 
Koop had dictated a letter to Street 
calling his attention to the complaint 








and asking for an explanation. C. G. 
Smith, then chairman of the Great 
American, happened into Mr. Koop’s 


office at this time and saw the letter 
to Street. “No,” said Mr. Smith. “We 
can’t send that letter. Street is in com- 
plete charge. Merely refer the letter 
to him.” Summing it all up, Mr. Koop 
said: “Street was the management in 
the Western department.” 

Another of the several executives who 
helped to round out the picture of this 
taciturn man who had such dominance 
in his field that none questioned him 
when he asked a group of the leading 
companies to contribute a $100,000 fund 
toward expenses for a compromise settle- 
ment of the Missouri rate impasse, was 
F. W. Koeckert, United States manager 
of the Commercial Union. Mr. Koeckert 
recited with some feeling that he was a 
young man in his 20’s traveling the In- 
diana field for a fire insurance company 
when Street brought him to Chicago 





He looked 
up to Street as a great man in the fire 


and gave him his big chance. 


insurance business and even after he 
had become president of a company ,and 
in a superior position to Street in the 
business, he said he wouldn’t want to 
approach Street for an explanation. He 
inferred that something of the present 
muddle might have been due at least in 
part to Street’s physical condition. He 
explained that Street was fatally ill for 
a long time with cancer. “I wish he had 
retired,” said Mr. Koeckert, “but he was 
not one to give up.” 
How Street Raised Fund 

A long succession of officers of fire 
insurance companies which had premiums 
impounded in Missouri appeared before 
the special master in the board room of 
the Insurance Executives Association to 
tell how checks came to be drawn by 
those companies to Charles R. Street’ 
for legal expenses in connection with 
the compromise but which they have 
since learned were evidently used to 
create a fund which found its way to 
Boss Pendergast, and former Superin- 
tendent R. E. O’Malley. There was lit- 
tle variation in the recital of the cir- 
cumstances. In May, 1935, a number of 
leading fire insurance executives were 
asked to meet Street in the Insurance 
Executives Association offices in con- 
nection with the Missouri situation. The 
meeting was a brief one at which Street 
explained that there was a_ possibility 
of a compromise over the $9,000,000 im- 
pounded premiums in view of a favorable 
report by the referee in the matter. The 
Missouri rate controversy had been drag- 
ging since 1922. Many of the executives 
testified that it was one of the head- 
aches of the business; they were thor- 
oughly fed up with Missouri and that 
any prospects of a compromise came as 
good news. Street had been handling 
the whole thing as chairman of the Sub- 
scribers Actuarial Committee. When he 
told the group of executives at the May, 
1935, meeting that there was a chance 
of a compromise of 10% of the impound- 
ed $9,000,000 to go to policyholders and 
90% to the companies but that he would 
need $100,000 special funds for legal ex- 
penses, the money was promptly raised 
among the New York and Hartford 
companies. One of the persistent ques- 
tions put to witnesses by the examining 
attorneys, Judge Charles L. Henson and 
Frank Hollingsworth, former Missouri 
state senator, was why Street wanted a 
special legal expense fund when 30% 
of the impounded premiums had been 
allocated for such expenses. To this Mr. 
Koop gave the explanation that Street 
told him that he had promised the com- 
panies in the state court cases that they 
would get the same treatment as those in 
any Federal settlement. “Street told 
me,” said Mr. Koop, “that he had to 
make good to the state court companies.” 
There was a distribution to the compa- 


(Continued on Page 19) 


New Form of Building Cover 


Called “Structural Continuance;” Copyrighted By Henry O. 
Fraad; Rates Filed With Department; James 
A. Beha Counsel and Adviser 


A new form of coverage called “Struc- 
tural Continuance Insurance,” was an- 
nounced this week. Although not here- 
tofore written it has been permitted un- 
der Section 110 of the New York in- 
surance code. The coverage provides 
against damage or injury for structures 
or buildings not heretofore covered un- 
der the fire insurance policies and com- 
pletes the coverages against all loss or 
damages to structures or buildings ex- 
cept that caused by ordinary wear and 
tear. : . 

A special insurance policy has been de- 
veloped to write the coverage which 1s 
written outside of the Standard Form 
Fire Policy. The Standard Form Struc- 
tural Continuance Insurance Policy has 
been copyrighted by Henry O. Fraad, 
M7 Fifth Avenue, New York City, and 
a special rating formula has been filed 
with the Insurance Department to ap- 
ply and to be used in connection with 
this form. James A. Beha, former Su- 
perintendent, has acted as adviser and 
attorney in the development of this new 
form of insurance and has filed the rat- 
ing formula with the Department in be- 
half of the Universal Insurance Co. He 
has also acted as attorney in copyright- 
ing the policy for Mr. Fraad. 


Coverage Explained 


The coverage is written under Sub- 
division 2 of Section 110 and particu- 
larly against loss or damage because of 
“weather or climatic conditions, includ- 
ing excess or deficiency of moisture.” 
All the other hazards referred to under 


“erage 


that paragraph are already written un- 
der the Standard Form Fire Policy. 

Insuring clause “A” provides “Against 
all physical damage to the structural 
components of the building where such 
damage is sustained as a direct result of 
weather or climatic conditions, excess or 
deficiency of atmospheric moisture and 
natural temperature changes.” 

Insuring clause “B” provides “Against 
all repairs and remedial maintenance 
work made necessary to the structural 
components of the building to arrest and 
combat visible evidence of corrosion and 
deterioration caused as a result of 
weather, climatic conditions, excess or 
deficiency of atmospheric moisture and 
natural temperature changes.” 


Obsolescence Not Covered 

This insurance is not intended to in- 
sure against the risk of obsolescence or 
ordinary wear and tear nor to take the 
place of the insurance provided for un- 
der Chapter 386 of the Laws of 1937 
providing for insurance of life of prop- 
erty. Structural Continuance Insurance 
will cover the damages caused to build- 
ings and structures by heat, cold, water 
or lack of water—“weather, climatic con- 
ditions, including excess or deficiency of 
moisture”’—not already covered under 
the standard fire policy. 

It is believed that owners of buildings 
and structures will seek to acquire this 
new form of coverage to round out the 
protection they have already acquired 
under the standard form of fire insur- 
ance policy and thus complete their cov- 
against all the elements which 
may be insured against under Section 
110 of the New York Insurance Law. 





CLOSER COOPERATION SEEN 





St. Louis Board and Association of 
Agents and Brokers Develop System 
for Working Together 

In St. Louis much closer cooperation 
is developing between the Associated 
Fire Insurance Agents & Brokers and 
the Insurance Board, William Eichenser, 
who heads the agents and brokers, and 
John J. O’Toole, president of the board, 
have contact committees that confer 
periodically on subjects of mutual in- 
terest. 

One of the first matters on which the 
two organizations decided to work to- 
gether was the passing on applications 
for insurance agents’ and brokers’ li- 


censes. Heretofore both bodies had been 
making separate recommendations to 
the Missouri Department in regard to 
such applications. 

President Eichenser named William 
Rodiek, Jr., to meet with the board com- 
mittee that passes on _ applications. 
Through this cooperative step each or- 








Standard Insurance Company 
of New York 


Head Office: 80 John Street, New York 
G. Z. Day, President 


S. C. Kune, Secretary 


Statement December 31, 1938 


CAPITAL . ‘ . 
PREMIUM RESERVE 
OTHER LIABILITIES 
NET SURPLUS ° 
*TOTAL ASSETS. . ‘ 

* New York Insurance Department Valuation 


; 6,552,082.18 


Securities carried at $248,633.31 in the above statement are deposited in various 


States as required by law. 


On the basis of December 31st, 1938, Market Quotation for all bonds and stock 


owned, this Company’s total Admitt 
would be $3,321,949.31. 


ed Assets would be $6,583,347.12 and the Surplus 





ganization knows what action is taken 
by the other and there is no longer 
any conflict as to their recommendations. 

In addition, both organizations have 
named special contact committees that 
are to meet from time to time to dis- 
cuss various matters, including the re- 
lationship of the companies and agents 
and_ brokers. 

The contact committee of the agents 
and brokers is composed of Daniel F. 
Sheehan, John C. Greulich and William 
Rodiek, Jr., with President Eichenser 
ex-officio. The board committee in- 
cludes L. E. Bright, Boyle O. Rodes, K. 
Myron Hickey and President O’Toole, 
ex-officio. 





BLUE GOOSE TO PICNIC 

California Pond of the Blue Goose 
has completed arrangements for the first 
of its Fall social affairs, which will be 
a picnic for Ganders and their wives 
to be held at the Uplifters Club, in 
Santa Monica Canyon, September 29. In 
addition to the picnic dinner, sports 
events will be held with prizes for the 
winners. The opening meeting of the 
Pond will be held September 8. 





SLATER B. D. O. CHAIRMAN 


Takes Over Oklahoma Office Succeeding 
John A. Bosdett Now in Kansas City 
for Royal-Liverpool 

Paul J. Slater, America Fore group at 
Oklahoma City, has been appointed to 
succeed John A. Bosdett as_ general 
chairman, Oklahoma Business Develop- 
ment Office. Mr. Bosdett has gone to 
Kansas City where he is regional super- 
visor for the Royal-Liverpool groups. 
He is succeeded as state agent in Okla- 
homa by J. W. Harkney who will have 
supervision of Western Oklahoma. J. V. 
Keating will have the Eastern part of 
the state. Both will be assisted by J. 
M. Kovacs. 
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Missouri Rate Compromise Hearing 


(Continued from Page 18) 


11% of the 30% allocated for 


nies ; . 

expenses and Street asked all the com- 
panies contribute 5% of this to the 
special expense fund, which they all 


did. This brought Paul L. Haid, presi- 
; the Insurance Executives Asso- 


dent of " 
ciation, into the picture because the 11% 
checks from the trustees of the impound- 


.q fund, Attorney R. J. Folonie and 
Charles R. Street, were distributed by 
Mr. Haid who at the same time col- 
lected the 5% contribution for the spe- 
cial fund. It appeared to have been 
done this way because Mr. Street 
thought he might have difficulty raising 
this money and took the favorable psy- 
chological moment of the 11% distribu- 
tion to make the collection. 

All the witnesses were emphatic and 
clear in their statements that their un- 
derstanding was that the 5% checks 
drawn to “Charles R. Street, agent,” 
were for necessary legal expenses, that 
they had the utmost confidence in Mr. 
Street's integrity and had no reason to 
question the explanation given by Street. 


Hearings at Hartford Next 


Appearing as counsel for the compa- 
nies was William Marshall Bullitt, noted 
insurance lawyer of Louisville; David 
M. Murphy and Homer Berger, both of 
Kansas City, who have been identified 
with the Missouri rate cases for a num- 
ber of years. Present at all the hear- 
ings was Judge Raymond B. Lucas, 
Missouri Insurance Commissioner. Also 
taking part in the examining was Law- 
rence Holman, special counsel for the 
Missouri Insurance Department. When 
the hearings in New York are com- 
pleted at the end of this week the 
special master will resume in Hartford 
where about twenty-four insurance ex- 
ecutives are scheduled to be called. 

Among those appearing before the 
committee this week were Wilfred 
Kurth, chairman of the Home group; 
William H. Koop, president Great Amer- 
ican; F. W. Koeckert, U. S. manager 
Commercial Union; R. P. Barbour, U. S. 
manager Northern Assurance; Otho E. 
Lane, president Fire Association of Phil- 
adelphia; H. T. Cartlidge, deputy U. S. 
manager of the Royal; Frank J. Breen, 
president Standard of New Jersey; John 
R. Van Horn, resident counsel Globe & 
Rutgers; W. F. Brady, vice-president 
and secretary Merchants; Thomas C-. 
Moore, vice-president and manager Po- 
tomac of Philadelphia; A. Tregaskis, 
manager U. S. branch Sun of London; 
C. A. Seidel, secretary Stuyvesant; Fred 
\. Hubbard, who was president of the 
Globe & Rutgers in 1935. 

Other executives appearing as witness 
were: Frank M. Smalley, president 
Glens Falls; H. F. Waterman, secretary 
\gricultural; John R. Barry, vice-presi- 
dent Corroon & Reynolds Group; Paul 
B. Sommers, president American of 
Newark; E. W. Nourse, U. S. manager 
London Assurance; John Koenig, branch 
secretary Royal Exchange; L. R. Bow- 
den, vice-president Bankers & Shippers; 
Harry G. Casper, U. S. manager Eagle 
Star; Herman L. Wilkins, who in 1935 
was secretary-treasurer Importers & 
Exporters. Theodore Plessner, presi- 
dent Northern of N. Y. 


Hearings at Chicago 


At the hearings in Chicago last week 
Managers gave similar testimony. Ques- 
tioned as to why they had not demanded 
to be told how he was progressing with 
the settlement, witnesses asked counsel 
tor the Missouri Insurance Department, 
“Did you know Mr. Street?” They ex- 
plained that he was an individualist who 
dominated everything he undertook to 
do. One witness described him as hav- 
ing a “yen” for authority. Witnesses 
professed utmost confidence in Mr. 
Street to effect a settlement in the case. 
It was ,they said, a headache and they 
were anxious to have it over with. 

Carsten Claussen, Western manager 
for the London & Lancashire group, 
who was called Saturday morning just 


before the move to New York was made, 
told of a conv rsation he had had with 
Mr. Street. This, he said, took place 
at the time Mr. Street came to his of- 
fice with checks representing the trus- 
tees’ payments to his companies of 11% 
of their impounded premiums. 

“Mr. Street said he wanted me to 
make out checks to him as agent for 
5% of the amounts of the impounded 
premiums,” said Mr. Claussen. “J asked 
him why he wanted that amount and 
why he had not deducted it from the 
11%. He told me the 5% was. for 
‘something I can’t tell you about just 
now’.” 

Further evidence as to why Mr. Street 
asked for checks representing 5% at 
the time the 11% trustees’ checks were 
delivered was given by Clark, 
resident vice-president of the Fireman’s 
Insurance Group. He told that Mr. 
Street explained to him the 11% rep- 
resented money that was paid over by 
the trustees of the Federal end of the 
litigation (of which he and Attorney R. 
J. Folonie were trustees) and could not 
be withheld. The 5%, Mr. Clark said 
he explained, was to defray necessary 
expenses in both the state and Federal 
ends of the compromise. 

That Mr. Street worked single-handed 
in bringing about the settlement—insofar 
as his Chicago associates were con- 
cerned, was plain. As chairman of the 
Subscribers Actuarial Committee, his re- 
ports were described as “meager and 
formal” and were given orally. Mem- 
bers of the committee, as well as man- 
agers who were called to the stand, de- 
clared they had implicit confidence in 
Mr. Street’s ability and integrity, said 
they left everything in his hands, and 
they gave him their checks without 
question. 

Witnesses who were heard in Chicago 
included: R. D. Hobbs, manager of the 
Western Actuarial Bureau and secretary 
of the Subscribers Actuarial Committee; 
E. A. Henne, resident vice-president, 
America Fore companies; Walter D. 
Williams, former vice-president and 
Western manager of the Security Fire, 
and later its president; A. F. Powrie, 
Western manager for the Fire Associa- 
tion group; George H. Bell, Western 
manager, National Fire group; J. C. Mc- 
Kown, secretary of the Eastern depart- 
ment, St. Paul Fire & Marine; C. A. 
Dodsall, secretary of the Western de- 
partment, St. Paul Fire & Marine; Ray- 
mond Waldron, vice-president, Detroit 
Fire & Marine Insurance Co.; C. A. 
Reekie, secretary and vice-president, De- 
troit Fire & Marine Insurance Co.; S. 

Weiser, secretary, Dubuque Fire & 
Marine Insurance Co.; W. R. Reily, 
assistant to the secretary, Dubuque Fire 
& Marine Insurance Co.; S. M. Buck, 
who succeeded Mr. Street in Chicago 
for the Great American group and who 
at the time the settlement was negoti- 
ated was Western department manager 
for Fireman’s Fund group; John C. 
Harding, resident executive vice-presi- 
dent of the Western department, Spring- 
field Fire & Marine; B. E. Hobart, audi- 
tor from Mr. Harding’s office; W. L. 
Lerch, manager Underwriters Grain As- 
sociation; John Cashel, western mana- 
ger, Providence Washington Insurance 
Co.; Carsten Claussen, Western mana- 
ger, London & Lancashire group; and 
C. H. Smith, Hartford Fire and Citizens 
companies. 


Alberta Province to Have 


Fire Insurance Branch 
Following a proclamation bringing into 
effect the Alberta Government Insur- 
ance Act, Ralph R. Moore, Deputy Su- 
perintendent of Insurance of that prov- 
ince, and also deputy fire commissioner, 
has been appointed acting manager of 
the government’s fire insurance branch. 
Operations are expected to begin Sep- 
tember 1. 


Insurance Soc. Expands 


Inland Marine Course 


E. M. CHESTON MADE CHAIRMAN 


Committee Believes a More Thorough 
Grounding in Fundamentals Is Nec- 
essary for a Successful Career 


The inland marine course given 





der the auspices of the Insurance S 
ciety of New York, which had until thi 
time consisted of eighteen sessi 


be expanded. Ths 





is chairman; H. W. 
Insurance Co., vice-chairman, and _ in- 
cluding H. A. Grant, Jr.. Automobile of 
Hartford; B. B. May, Chubb & Son; 
M. M. Pease, Hartford Fire, and F. B 
Tuttle, Atlantic Mutual, are of the be- 
lief that a more thorough grounding in 
fundamentals is necessary for any stu- 
dent wishing to make a success of this 
branch of the business. They also be- 
lieve that to keep abreast of the growth 
and increasing complexity of this par- 
ticular line a number of lectures on cer- 
tain subjects should be increased. 

The previous course has been changed 
and expanded in the following ways: 
The two lectures on general fundamen- 
tals will be eliminated in lieu of a course 
in general principles. The students 
who have completed the society’s fire or 
ocean marine Part I, which are in the 
nature of general instruction courses, 
will be permitted to register for the in- 
land marine course this vear. An addi- 
tional lecture has been added to each of 
the following groups: personal valuables, 
transportation, bailee’s interest and com- 
mercial floaters. A new lecture on the 
subject of recoveries and salvage con- 
cludes the course 

The following included the schedule 
for the course, the title and instructor 
for each subject: October 6, historical 
background and definition of inland ma- 
rine insurance, Henry H. Reed, Ins. Co. 
of N. A.; October 13, Inland Marine 
Underwriters Association (origin. pur- 
pose and operation), Harold L. Wayne, 
Inland Marine Underwriters Associa- 
tion; October 20, 27: November 3, Per- 
sonal Valuables, Harry W. Melville, 
American Insurance Co.; November 10, 
17, 24; December 1, Transportation, 
Harold J. Allen, Hartford Fire; Decem- 
ber 8, Forum; December 15, Bailee’s In- 
terest, Harry A. Grant, Jr.. Automobile 
of Hartford; January 5, 12, 1940, Bailee’s 
Interest, concluded; January 19, 26; 
February 2, Commercial Floaters, E. 
Sydenham Page, Jr., Ins. Co. of N. A.; 
February 9, Instrumentalities of Trans- 
portation and Communication, Gordon A. 
McKay, Home Insurance Co.; February 
16, Registered Mail and Armored Car 
Risks, Byron B. May, Chubb & Son; 
February 23, Fine Arts Dealers and 
Jewelers, E. Clifford Ladd, Atlantic Mu- 
tual; March 1, Forum; March 8 Claims 
and Adjustment Procedure, Peter S. 
Ayres, Appleton & Cox: March 15, Re- 
coveries and Salvage, Ward R. Cun- 
ningham, Chubb & Son; April 15, 16, 
examinations will be held. 

A circular concerning the course may 
be obtained from Arthur Goerlich, edu- 
cational director from the office of the 
society at 100 William Street. 


WOULD RAISE PADUCAH RATE 


Kentucky Actuarial Bureau representa- 
tives say that Paducah should have a 
15% fire insurance rate increase on mer- 
cantiles. The advance was blocked tem- 
porarily when the Board of Commission- 
ers asked bureau officials to join a con- 
ference in an effort to effect an “amic- 
able settlement” without increasing the 
rate. Dropping of eight firemen and 
failure of the city to replace worn-out 
equipment prompted the rerating. 


CHARLES SPEAR MARRIED 
Charles Spear and Mrs. Spear (nee 
Kimi Baskette) left Los Angeles July 
31 for a honeymoon in the North, having 
been married earlier in the month. Mr 
Spear is the son of Fred A. Spear, head 
of Spear & Co., general agents. 
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Some Crop Insurance 
Not To Be Renewed 


FEDERAL GOVERNMENT'S PLANS 
Broad Form Carried Including Errors 


and Omissions; Loss Ratio Said to 


Be Exceedingly Low 





The Federal Government will not re- 
new its insurance on crops of the 1937 
and 1938 seasons on which the Com- 
modity Credit Corp. has made loans 
and which will be resealed again in the 
Fall. Instead, it will carry the insur- 
ance itself by a one- fifth of a cent per 
bushel levy which is to be added to the 
cost of the loan and paid by farmers. 

This has been learned at Chicago 
through a source direct from Washing 
ton. No decision has been reached by 
the Government, it is learned, as_ to 
how insurance on 1939 crops is to be 
handled. 

It has been rumored for some time 
that the Government had contemplated 
doing away with private insurance on 
sealed crops. This is the first definite 
word of this action. Talking recently 
before the Farmer Grain Dealers Asso- 
ciation at Fort Dodge, Iowa, Claude 
Wickard, north central regional chief of 
the Agricultural Adjustment Administra- 
tion, said such action was being con- 
sidered, but at that time final decision 
had not been made. 

Broad Form Issued 

As far as can be learned there is no 
accurate information as to the amount 
of premiums written last year by the 
private companies on sealed crops, al- 
though leading farm underwriters say 
it will run to a million dollars or more. 
In addition, it is learned that the Gov- 
ernment has been carrying a broad form 
including errors and omissions and other 
miscellaneous coverages with the Hart- 
ford Fire, Glens Falls and Home of 
New York. It is believed these policies 
will be dropped also. Underwriters 
place the loss ratio on this business at 
as little as 5%. 


BOSTON AGENCY PURCHASED 

Ernest Nixon, Boston, has purchased 
the Farrington agency, Peabody, Mass., 
established sixty years ago. He will also 
become associated in management of 
the Kingman-Nowell Agency, Inc., 
Boston. 
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IOWA AGENTS AROUSED 


Protest Against Government's Proposal 
That Self-Insurance System on Stored 
Corn Be Formed 

Many telegrams and letters have been 
sent from Iowa to Washington officials 
plan announced by the 
Government to establish a “self-insur- 
ance” system on stored corn. The Iowa 
agents and company officials feel that 
the plan is an attempt by the Govern- 
ment to enter the insurance business 
protesting on the ground that 
it will eventually include the cotton, 
wheat and other crops, and_ possibly 
other lines of insurance coverage. : 

Under the plan the Commodity Credit 
Corp. will set aside a special reserve 
fund, on both the re-sealing of the 1937- 
1938 crop and also this year’s crop, from 
which the losses would be paid. The 
system would cost the farmers one-fifth 
of a cent a bushel a month for corn 
in storage. 

B. C. Hopkins, president of the Iowa 
Association of Insurance Agents, who 
has been working with R. W. Forshay, 

° , 
chairman of the N. A. I. A. rural agents 
committee, on the situation, sent out an 
association bulletin, calling the agents’ 
and local boards’ attention to the an- 
nounced plan, and urged the men to 
contact Washington representatives and 
protest against it. Mr. Hopkins said in 
his bulletin that “corn certificates, in 
themselves, are not a large premium vol- 
ume builder, but the principle involved 
in this movement is sinister and needs 
to be stopped.” 


protesting the 


and are 


ORGANIZING IN INDIANA 

Notice has been filed of the intention 
to organize the Shields Fire Insurance 
Co. with home office, probably, in Leban- 
on, Ind. The company will write fire 
insurance and allied lines and plans to 
file articles of incorporation immedi- 
ately and to file an application with the 
Indiana Insurance Department by Au- 
gust 7, or as soon thereafter as possible. 
The men behind the new company are 
Tipton S. Ross, insurance man, Lebanon; 
H. B. Messick, insurance, Lebanon; 
Harry M. Miller, banker, Seymour; Wil- 
liam C. Roth, retired me rchant, M: vdison ; 
J. D. Martin, retired merchant, Brazil, 
and John S. Ross, insurance, Lebanon. 





CROP INSURANCE DIFFICULT 


Federal Agency Fears Premiums Will 
Not Cover Losses; May Use 
1940 Levies for 1939 Claims 
According to an Associated Press dis- 
patch from Washington, the Federal 
Crop Insurance Corp. reported that it 
had turned over 1,607,000 bushels of 
wheat or their cash equivalent to 5,862 
farmers on crop loss claims filed under 
the new crop insurance program. About 
170,000 farmers obtained wheat insur- 
ance on 7,638,157 acres, paying 6,714,074 
bushels of grain or their cash equivalent 
as premiums. The policyholders were 
insured a total production of 63,769,356 

bushels this year. 

Spokesmen for the Federal agency ex- 
pressed doubts that the premiums would 
be sufficient to pay all claims, inasmuch 
as crop losses in the Winter Wheat Belt 
are above normal and prospects in the 
Spring belt are somewhat below those of 
last. year. They pointed out, however, 
that the corporation has a capital re- 
serve of $20,000,000, and explained that 
premiums soon to be collected on poli- 
cies covering the 1940 crop could be used 
in paying this year’s losses. 


Richmond Local Board 


Host to Politicians 


At its semi-annual meeting the Rich- 
mond, Va., local board was host to can- 
didates for the legislature. Seven of 
the fourteen candidates for the House 
spoke. None of the six candidates for 
the Senate attended. The primary was 
held August 1. Candidates who spoke 
gave assurance that they will give spe- 
cial attention to any legislation affect- 
ing the agents at the next session, if 
they were elected, and that they will be 
glad to be enlightened about insurance 
matters. 


FRED H. 'NAUER DEAD 
Fred H. Nauer, age 82, for years 4 
general fire and casualty agent in North 
Vernon, Ind., died recently. He had 
been postmaster there and in early years 
Was a newspaper editor. 
CHANGING LOCATION 
Fountain & Sons, Inc., Hackensack, 
N. J., real estate and insurance agency 
since 1875, will be located in the new 
building at 252 State Street after Sep- 
tember 1 
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Nat’ | Fire Building 


(Continued from Page 1) 


taken of that zoning privilege. The 
Aetna (Fire) will cooperate with the 
city officials and its neighbors in that 
vicinity. With those two insurance 
companies cooperating for the benefit of 
Hartford I personally feel that a long 
step has been taken toward future bene- 
fits for our city.” 


Statement by S. T. Maxwell 


Sidney T. Maxwell, executive vice- 
president of the National Fire, made 
this statement about the company’s 
plans: é 

“After long and careful coneiderstinn 
the Board of Directors of the National 
Fire Insurance Co. of Hartford have 
decided that the time has come to pur- 
chase a tract of land outside of the 
congested district, large enough not only 
for the } National’s present purposes but 
for its future growth, on which to erect 
a home office which will conform with 
modern ideas of safety, health and com- 
fort of employes as well as efficiency 
and appearance. 

“In seeking a new location in Hart- 
ford, or possibly West Hartford, suit- 
able for its present and future needs, 
the National found several desirable lo- 
cations in West Hartford, but it was 
strongly urged that, being a Hartford 
institution since its incorporation in 
1871, the home office should, if possible, 
be continued within the corporate limits 
of the City of Hartford. Accordingly, 
further search for a possible site was 
made, and the only site in Hartford 
which seemed to satisfy all of the re- 
quirements of this company with due re- 
gard for the future was the tract of 
land bounded by Asylum, Woodland, 
Collins and Atwood Streets. Negotia- 
tions were started and are now in proc- 
ess for the purchase of that tract, con- 
ditional upon the city’s changing the 
zone from its present residential limita- 
tion to permit the National to erect and 
maintain its home office thereon.” 

The present main home office building 
of the National Fire is at the corner of 
Pearl and Lewis Streets, and was erect- 
ed in 1893, and an addition on Lewis 
Street was built in 1909. The company 
has been cramped for space for some- 
time. The proposed plan will bring all 
of the National Fire under one roof. 

The National Fire was organized in 
1871 and its present president, Col. Frank 
D. Layton, is president of the National 
Board of Fire Underwriters. With the 
National is affiliated the Merchants & 
Traders, Franklin National and Trans- 
continental Insurance Co. 





BANNED BY TENNESSEE 
Department Will Not Stand for Five- 
Year Term Plan of State Farm 
Fire Insurance Co. 

The Department of Insurance and 
Banking, Tennessee, has advised that 
the Five-Year Term Plan of the State 
Farm Fire Insurance Co. has been dis- 
approved for use in Tennessee, and the 
company has been notified to discontinue 
it. The ruling is not retroactive and 
policies in force will be allowed to run 

to expiration. 


MRS. LECKY PRESIDENT 


Heads Richmond, Va., Agency; Archer 
L. Richardson, Harry O. Stone, W. R. 
Lecky to Run Business 
Mrs. Robert Lecky, Jr., has been elect- 
ed president of the Richmond, Va., local 
agency of Robert Lecky, Jr., Inc., suc- 
ceeding her husband who died recently. 
She owns most of the stock of the 
agency. The business will be carried 
on by Archer L. Richardson and Harry 
O. Stone, vice-presidents, and W. R. 
Lecky, secretary-treasurer, Mr. Stone 1s 
a son-in-law ‘of Mrs. Lecky and Mr. 

Lecky a brother-in-law. 


QUEBEC BUSINESS REINSURED 
County Fire of Philadelphia has rein- 
sured its business in the Province of 
Quebec with the Great American of 
New York. 
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America Fore 


STATEMENTS AS OF JUNE 30th, 1939 


SURPLUS FOR 
Reserve for Reserve for Losses POLICYHOLDERS 








Unearned and All Other tContingency Market Quotations 
*tAdmitted Assets Premiums Claims Reserve Capital June 30. 1838 
Continental........ $91,910,941 $19,802,865 $7,943,406 $1,022,521 $5,000,000 $63,142,149 
Fidelity-Phenix.... 71,629,213 15,657,705 6,938,317 919,932 3,750,000 48,113,259 
S 22,751 ,361 5,144,993 1,094,081 100,966 2,000,000 16,411,321 
American Eagle.... 18,848,387 3,016,919 2,527,873 0 1,000,000 13,399,179 
First American..... 4,564,597 881,357 189,612 0 1,000,000 3,528,861 
Maryland.......... 3,051 ,622 361 ,870 86,580 12,845 1,000,000 2,590,327 
Fidelity & Casualty 50,231,010 13,075,916 21,797,334 777,529 2,250,000 14,580,231 
Pvc and Stock ee on basis gel by N i 1A tion of Insurance Commissioners. 
Sqoustiin os carried in the urpeten ea uired by law. Continental, $921,142.60; Fidelity-Phenix, $1,101,659.50; Niagara, $547,681.00; 

pe. Eagle, $233,124.00; First poste $446,984.80; eee 7) 3,923.00; Fidelity & Casualty, $1,229, 403.84. 


$Gontingeney Reserve, representing difference between total values carried In assets for all bonds and stocks owned and total values based on June 30, 1939 
market quotations. 


The American Eagle market quotations are $95,584.00 and the First American market quotations are $35,233.00 in excess of values carried In assets. 


LOSSES PAID SINCE ORGANIZATION $1,094,000,000 





" With conditions in many foreign countries so 
greatly disturbed”, says a leading American bank president, “it is very reassur- 
ing to know that we have American insurance companies ably managed and 
financed for the use and protection of American enterprises. Certainly the 
part that the America Fore Group has contributed has been outstanding.” 


There is little we can add to the above statement except to say that the 
position occupied by America Fore in the field of property and indemnity 
insurance is due to the combined judgement and effort of our directors, our 
companies’ staffs, and our agents and brokers throughout the country. 





It is our job as part of the American insurance industry, to protect American 
business and homes, from the hazards of insurable loss, regardless of the 
condition of world markets or international crises. 
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Local Agents Prepare 
Strong Group Sessions 


MATERIAL FOR BOSTON EVENT 
Holmes, Carswell, Hilgemann Working 
on Three Separate Programs for 
Better Business Building 
H. Donald Holmes, 
John Wright Carswell, 
and L. C. Hilgemann, Milwaukee, have 
been selected by the National Associa 
tion of Insurance Agents to lead the 
popular group sessions on agency man 
agement and operation at the annual 

convention in Boston next October 

From a dollar and cents standpoint, 
many agents attending their national 
conventions have considered these group 
sessions the most valuable part of the 
program, along with the insurance mer 
chandising seminars. 


Summit, N. J.; 
Savannah, Ga., 


Croup Plan Retained 

The agency management sessions this 
year are, as customary, divided into in 
groups. Subjects discussed all cen 
ter around building a more efficient and 
profitable agency, regardless of size, 
with conscientious and attentive agents 
taking home with them enough ideas to 
repay their convention expenses many 
times over. Surveys, planned produc 
tion, collections, advertising, premium 
financing, developing solicitors; these 
and many other pertinent topics are all 
reduced in the discussions to their com- 
mon and workable denominators. 

In Mr. Holmes, able and popular 
president of the New Jersey association, 
Group 1 will have as its leader an agent 
who has set an example for others in 
smaller communities. Above all things 
Mr. Holmes believes in education 

Mr. Carswell, leader of the Group 2 
session, is, like Mr. Holmes, a success- 
ful local agent who is becoming widely 
known for his business acumen. He is 
president of the Georgia association. 

In Mr. Hilgemann, the Group 3 ses- 
sion for large income agents will have 
as its leader an advanced student of the 
business. Mr. Hilgemann has not missed 
many National Association conventions 
within the last decade. 

The three leaders are now at work on 
subjects to be taken up at these meet- 
ings and plan to survey the field well 
before announcing the selected topics. 


come 


NELSON JAMES ‘BENNETT DEAD 
Nelson James Bennett, partner in 
Critchell, Miller, Whitney & ‘Barbour, 
Chicago, died July 30, age 72, after be- 
ing in insurance for fifty-seven years. 
When he was fifteen years old he en- 
tered the agency of Hopkins & Has- 
brouk. His other connections were with 
A, H. Darrow & Co. agency, Northern 
Assurance, and an agency of his own. 
He joined Critchell, Miller, Whitney & 
3arbour in 1903. 
ROSE & BAIA FIRE AGENTS 

Rose & Baia, Inc.. New York, has 
been appointed metropolitan agents for 
Preferred Fire, Topeka, a*Corroon & 
Reynolds company 





C. W. DECKER DEAD 
Charles Watson Decker, formerly a 
partner in Farmer & Ochs, New York 
insurance brokers, died at his home in 


Maplewood, N. J., July 28, age 46. 











Not to Change Its Name 


The American Association of Insur- 
ance General Agents has addressed a 
letter to casualty and surety company 
executives, mentioning the asscciation’s 
decision not to change its name, feeling 
“that we should not abandon our honor 
able title despite the fact that it has 
long been used by casualty companies to 
designate local agents receiving the top 
commission scale. We have decided to 
retain our title and continue our efforts 
to have the c asualty companies designate 
their top commission local writing agents 
by some other title than ‘general agent.’ 
In the most friendly spirit and in all 
sincerity, we earnestly request the sup 
port of all casualiy executives in further 
ing our ideals.” 








Confer In Richmond On 
Ins. Code Recodification 


Recodification of the state insurance 
code was up for consideration of Vir 
ginia insurance men at a conference held 
on Tuesday in Richmond. This subject 
has been given considerable study in re- 
cent months and hard at work on it 
are special legislative committees from 
the Virginia State Agents Association, 
the Field Club of Virginia and the Casu- 
alty & Surety Underwriters Association 
of Virginia. All three of these groups 
were represented at Tuesday’s confer- 
ence and Hervey J. Drake, counsel, Asso- 
ciation of Casualty & Surety Executives, 
came down from New York to give them 
the benefit of his state’s experience on 
recodification. 


North America Officials 


e e 9 ° 
Aid Firemen’s Festival 
The New York World’s Fair and the 
Insurance Company of North America 
are sponsoring the Volunteer Firemen’s 
National Muster Day at the Fair August 
15. The pageant will start at 1:15 p.m. 
with a parade of about twenty century- 
old units of fire apparatus. The Mum- 
mers unit consists of sixty units and 
more than 1,000 marchers. The parade 
will be about eighteen city blocks long. 
“Benjamin Franklin,” said to have been 
the first volunteer fireman, impersonated 
by William Innes, publisher, will march 
at the head of a company. Muster Day 
will be observed in conjunction with the 
convention of the Firemen’s Association, 
State of New York, August 15-18. 
Chairman Benjamin Rush and President 
John O. Platt, Insurance Co. North 
America, will attend. 
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Louis H. Hoffmann Vice-Chairman of 
Agents’ Ass'n Convention Committee 


That Boston is to be the site of the 
forty-fourth annual convention of the 
National Association of Insurance Agents 
is due in large part to the efforts of 
Louis H. Hoffmann of John C. Paige & 
Co., Boston. At Hot (May, 
1938) and at St. Paul (October 1938) 
Mr. Hoffmann campaigned for a Boston 
convention with the result that, before 
the close of the St. Paul meeting the 
association voted to hold its next annual 
meeting in Boston October 2-7. And 
when the time came for selecting leaders 
for the forty-fourth annual meeting Mr. 
Hoffmann was appointed vice-chairman 
in consideration of his efforts. Then at 
Hollywood, Fla., during the mid-year 
meeting (April 1939), Mr. Hoffmann, as 
a representative of the Boston Board of 
Fire Underwriters, outlined tentative 
plans for the annual meeting. 

Mr. Hoffmann’s 
of perseverance. He was born in Rox- 
bury, Mass., and went to grade and high 
schools there. He excelled in athletics, 
particularly baseball, football and hoc- 
key. Outside of school, he established a 
paper route and worked summers for 
Jordan Marsh Co., one of Boston’s larg- 
est department stores. 

In 1919 he started his career with John 
C. Paige & Co. as an office boy. He 
passed through the various departments 
until he reached the position of cashier 
and credit man, where he remained for 
twelve years. In 1931 he began his pre- 
ferred career as a solicitor. Meanwhile, 
Mr. Hoffmann took a night course at the 
Bentley School of Accounting and Fi- 
nance for five years, followed by a four- 
year night course at the Northeastern 
School of Law. He passed the Massa- 


Springs 





Eifert, French & Co., Inc. 


To Represent Allemannia 
Crum & Forster has announced the 
appointment of Ejifert, French & Co., 
Inc., 51 East Forty-second Street, as 
metropolitan fire and suburban general 
agents of the Allemannia Fire. This 
agency also represents in the metropoli- 
tan fire field the American 


of the Great American Group and the 
Seaboard F. & M. of the Yorkshire 
Group. 

For casualty lines this agency acts as 
borough agents for the Great American 
Indemnity and for surety, the United 
States Guarantee Co. Other companies 


Rochester 


career has been one 





94 Fulton Street 





EXCEPTIONAL OPPORTUNITY 


presents itself for a Field Representative in up-state New 
York who has a good following and controls a volume of 
fire business. State complete qualifications in your reply. 


Box 1354, The Eastern Underwriter 


New York 











HOFFMANN 


LOUIS H 


chusetts bar examination and was ad- 
mitted to practice in 1929, 

He has been active in politics in West 
Roxbury, where he lives, and is_presi- 
dent of the Anawan Club, a_ political 
organization in that city. He is now a 
member of the executive council of the 
Brokers’ Association of Massachusetts 
and is a past vice-president of that or- 
ganization. He is also recorder of the 
Service Men’s Protective Association 
and a member of the Ancient and Hon- 
orable Artillery Co. of Boston. 


represented are the North Carolina 

Home and Seaboard F. & M. for sub- 
urban, the North River and Seaboard 
F. & M. for New Jersey, Rochester 
American and Globe & Rutgers for in- 
land marine, Rochester American, York- 
shire and Standard of New York for 
automobile, the Hartford Steam Boiler 
for boiler and machinery and the Peer- 
less Casualty and National Casualty for 
Group medical reimbursement and _ los 
pitalization insurance. 


McCORMACK IS SUBPOENAED 





St. Louis Agent Appears Before Grand 
Jury in Missouri; Resigns As 
Crane Agency Partner 
A. L. McCormack, connected with the 
Missouri fire insurance compromise case, 
“officer and partner” 
of the Charles L. Crane Agency Co. 
of St. Louis. The agency announces 
the resignation effective as of June 30. 
Mr. McCormack was subpoenaed to ap- 
pear last Friday before the Jackson 


has resigned as 


County Grand Jury in Kansas City. Mr. 
McCormack was named as president of 
the Central States Life by former Super- 
intendent O’Malley, now in jail, and was 
superseded by Alfred Fairbank in 1938. 
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KIT CARSON 


a CARSON, the famous scout, was born the day 


before Christmas in 1809 in Madison County, Kentucky. 
His father apprenticed Kit to a saddle maker; but the boy, 
having no liking for the work, ran away and 
joined his two older brothers who were trap- 
pers on the Santa Fe Trail. He became a 
scout and Indian fighter by the time he had 
reached the age of eighteen. 

Kit married an Arapaho girl after, accord- 
ing to tradition, fighting a duel with Billy 
Shunar, a French trapper, who had been 
forcing his attentions upon the beautiful Indian maiden. 

Later he married a Mexican girl and established a home 
at Taos, New Mexico. He was appointed U. S. Indian agent 
and won the respect of his red charges. Knowing the injustice 
suffered by them at the hands of the whites he was untiring 


in his efforts to have their 





side of the public square in Taos, was but one story in height; 
but in its prime covered considerable ground and was a most 
comfortable place, surpassing most of the houses in the town. 

Between the ages of eighteen and thirty- 
three, Kit lived the life of a scout and a trap- 
per in the Colorado and San Joaquim Valleys 
and engaged in the fur trade. He then became 
Fremont’s pathfinder during his exploration of 
the California country, and his journeys over 
the Oregon Trail; forcing the trails through snow- 
drifts of the little known Sierras in zero weath- 
er, the expedition subsisted for weeks at a time on dog meat. 

He was self-educated, spoke French, Spanish and sev- 
eral Indian dialects and was proficient in geography and 
astronomy. He was also a clever sketch artist. 


He died at Fort Lyon, Colorado, on May 23, 1868. 


* * * 


2 T The Home, through its agents and 
wrongs redressed. Kit Car- Uf H ()M hi IN S U RAN C E brokers, is America’s leading insur- 
c= 2é COMPANY ance protector of American Homes 


NEW YORK 


son’s house, facing the west 


and the Homes of American Industry 








August 

















ALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








The passing of Mr. Affeld at the ripe 


age of 97 was widely recorded in the 


newspapers. The office of the Ham- 
burg-Bremen, for which he was mana- 
ger for many years, was near our old 
Germania’s office at corner of William 
and Cedar Streets. 
sent over to the Hamburg-Bremen with 
messages to Mr. Affeld, who was a fine 


Sometimes I was 


gentleman and a scholar. His son, who 


is a prominent insurance lawyer, and 
the pioneer in devising a handy index 
of the Standard policy, went to Deghuées 
school with me in Brooklyn. 

The elder Affeld was one of the prom- 
inent underwriters in his time and re- 
spected by everyone; and, by the way, 
a fine type of physical manhood. His 
kind of German seems to have passed 
out in the last decade. Years ago I 
inadvertently, in these columns, men- 
tioned him as having passed on, which 
brought a violent protest from his son. 
He said that the old gentleman was alive, 
in fine health and any report to the 
contrary was exaggerated. Mr. Affeld 
certainly was a credit to the business. 

: * * * 
Living Down “Rich Man’s Son” 

Jim Carothers, special agent of the 
Phoenix of Hartford, and one of the 
ablest men that traveled the New York 
field in my times, became my friend and 
counsellor soon after I entered the field 
in 1894. A keen analvzer of men, he 
told me one day at table that T had the 
mannerisms of a rich man. I did not 
tell him that only a few vears ago T 
had been the son of a wealthy man and 
that since my birth my father had pro- 
vided us boys with all the luxuries and 
comforts that money could buy. and that 
naturally I had acquired the habits of 
thoucht and mannerisms of a boy who 
had been born with a “silver spoon in 
his mouth.” 

This all ended in 1891, when my father 
was cleaned out at the Stock Exchange. 
In fact, T was trying to “live down” mv 
previous life as a rich man’s son, which 
is not so easy as many think. To come 
down from champagne with an ample 
allowance to beer with a small income 
was no easy task, but it was a character 
building experience. Also it gave me an 
insight into human nature, though a 
bitter experience, when T saw mv fath- 
er’s fair weather friends desert him. In 
my opinion, it is much easier to have 
had to work from relative poverty te 
relative wealth, because the higher goal 
is a spur, than to come down from wealth 
to relative poverty, and then make good 
anvway 

Therefore, T consider Washineton, a 
wealthy man and at heart an aristocrat 
socially, a greater man than Lincoln 
The former hazarded his wealth, social 
position and possibly his life by throw- 
ing himself into a cause, unpopular with 
his social friends, while the latter was 
working up to an illustrious career with 
little to lose. 

* * * 
Preliminary Loss Proofs 

In 1890, when T entered the insurance 
business, we had “preliminary” proof 
blanks, which assured were sunposed to 
execute. so that when the adjuster ar- 
rived he had an idea what assured 
claimed, and could work out an adijust- 
ment from that point. This enabled the 


assured to “file” proofs in accordance 
with the conditions of the policy himself 


before the sixty days had expired, under 
oath, 
* * x 
Words as They Are Understood 

Following is an example of the fu- 
tility of using big words to persons with 
limited vocabulary: 

Traveler: “Isn’t the air exhilirating ?” 

Porter: “No, sah; this “air” Columbus, 
Gaweia.” 

| read this in a newspaper, but 1 
have heard as good myself. For in- 
stance, in passing through Syracuse only 
a short while ago, before the tracks were 
elevated: 

Traveler: “It appears the trains go 
through this town on the level.” 

Porter: “No, siree, sah; these trains 
sneak through Syracuse on the streets.” 

oe * 
Innovations in Design 

President Jefferson, who was an archi- 
tect of parts, adopted to his needs a 
new “order” in pillars for his home 
“Monticello,” not any of the classical 
designs, but arranged an entirely new 
one, taking the tobacco plant’s leaves as 
a basis. The Litchfield mansion in Pros- 
pect Park, Brooklyn, has pillars with an 
entirely original capital. The architect 
made a beautiful capital out of the In- 
dian corn plant's leaves and cob. When 
I wrote about this in a N. Y. paper, I 
am told a crowd was there the follow- 
ing Sunday to view them and the park 
department’s staff housed there won- 
dered why a crowd had collected. 


John F. Kempson, Editor 
Insurance Paper, Dead 


John Frazer Kempson, Ocean Grove, 
N. J., editor and publisher of the In- 
surance Times, New York, and former- 
ly owner and publisher of several New 
Jersey weekly newspapers, died at his 
home July 30. He was born in Fort 
Erie, Canada, in 1855 and his parents 
settled in Metuchen, N. J., when he was 
3 years old. 

Mr. Kempson purchased the Insur- 
ance Times about 1900 from his father’s 
estate. He was assistant editor of the 
Metuchen Inquirer when it was owned 
by the late St. George Kempson, elder 
brother. John Frazer subsequently pur- 
chased the Metuchen Recorder, which 
he operated a number of years; found- 
ed the South Orange Home News and 
the Union Register; owned the Short 
Hills Item for a time and was once editor 
of the Red Bank Standard when his 
brother, St. George, owned that weekly. 

Mr. Kempson was a Mason and a 
member of the New York Press Club, 
the Canadian Society of New York and 
other organizations. Surviving are his 
widow, a daughter, Mrs. Clara Cross, 
wife of Robert F. Cross of Scribner’s, 
New York, and two grandchildren. 


SCHOOL SURVEY ORDERED 


Prosecuting Attorney James P. Finne- 
gan has ordered a complete survey of 
all St. Louis schools to ascertain the 
fire hazards, so that he shall have in- 
formation on which to base criminal 
proceedings in the event it is revealed 
there has been any infraction of the 
safety laws. 








ENTERS IN BRITISH COLUMBIA 
The Columbia Insurance Co. of New 
York has been licensed in British Co- 
lumbia to write fire transportation and 
other lines. 
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COMBONT 1942 OF HE CO. OF OFT ante 


Everybody believed the earth was flat... until 


Columbus proved otherwise. Many people. still 
assume that business is flat in the summertime . . . 
but every day alert Agents are proving that insurance 
sales are to be had by those with energy enough to 
go after them. Fire and other hazards don’t “lay off” 
during warm weather; people still need insurance... 
and will buy it when it is persuasively suggested to 
them. North America Agents are supplied with 
advertisements, folders, sales letters and other helps 


to thaw out summer sales. 


See our advertisement in the 

August 14th issues of Life 

and Time and August Sth 
issue of Business Week. 


Insurance Company of 
North America 
PHILADELPHIA 


and the 


Indemnity Insurance Company of North America 
write practically every form of insurance, except life. 


Feil 1792 
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Canada’s Fire Losses 
Covered in Analysis 
GENERAL INCREASE INDICATED 








As Usual, Large Proportion of Fires 
Were Preventable; Upward Tendency 
Continues This Year 


The Canadian Underwriters Associa- 
tion has made an analysis of 1938 fire 
losses in the Dominion and has revealed 
some information regarding causes, ete. 
Canadian property valued at $25,899,180 
was destroyed in 44,140 fires in the Do- 
minion in the year, and the analysis of 
causes given in Government statistics 
shows that probably more than 60% of 
the fires could have been prevented by 
the exercise of ordinary care. 

Of the total fires, 13,719 destroyed 
property valued at $2,426,597 through 
smokers’ carelessness, and matches; 
3972 fires were caused by stoves, 
furnaces, boilers and pipes with a loss 
amounting to $1,803,208. Electrical wir- 
ing and appliances started 2,625 fires 
which involved a loss of $2,394,278. 

Among some of the other contributory 
causes, and practically all of which are 


listed as preventable, were portable 
lamps, lanterns and open lights, hot 
grease, friction, fireworks, steam and 


hot water pipes. 
Fire Loss Higher 

Fire losses in Canada in the two-week 
period ended with July 22, 1939, showed 
the broadest increase compared with 
any similar two-week period in years. 
Severe electric storms throughout On- 
tario during the week ended with July 
15, with resulting fires, tilted the fire 
loss total upward for that period to 
$211,000. Ontario barn fires and a con- 
flagration at the Growers’ Cold Storage 
Plant in Grimsby, Ont., contributed 
$103,600 of the week’s aggregate. The 
total for the same week last year was 
$162,350. 

A $250,000 fire at the Murray Collicries 
in the East Coulee coal field, Alberta. 
during the week ended July 22 jumped 
the week’s total fire losses to the high 
figure of $464,150. This was more than 
double that of $211,000 reported for the 
previous week and showed a gain over 
the $413,300 for the corresponding week 
a year ago when serious conflagrations 
in Quebec, Ontario and British Colum- 
bia were suffered. Fire losses in Can- 
ada from January 1 to July 22 totaled 
$8,935,000, compared with $9,094,275 for 
the corresponding period in 1938. 

Nova Scotia Record 

Fire losses in Nova Scotia in the first 
six months of 1939 increased by 26.2% 
when compared with losses for the 
same period in 1938. The percentage of 
losses that were uninsured remained ap- 
proximately the same at 326%. During 
the second quarter losses dropped from 
the figure recorded for the same 1938 
period. Largely responsible for the 
augmented fire loss this year was the 
Queen Hotel tragedy at Halifax as well 


as a serious conflagration in a paint 
warehouse in Halifax in March. The 
number of fires for the six months 


showed an increase of thirty-seven to 
948 compared with the same period of 
last year. Fire losses to the end of 
June were $1,067,662, against $787,075 
for the first six months of last year. 


W. E. A. JOHNSON INSPECTOR 
_W. E. A. Johnson has been appointed 
Inspector of the Ontario branch, Union 
Fire, Accident & General Insurance Com- 
pany, Paris, France, with offices in 
Montreal, J. Armand Decary has been 
appointed inspector for the company in 
the Province of Quebec. Mr. Johnson 
formerly was inspector with the Gen- 
eral Accident Assurance and Mr. Decary 
Was with the Rhode Island at Montreal 
until that company ceased business in 
the province. 


JERSEY SPECIALS TO MEET 
Members of the New Jersey Special 
\gents Association will meet August 7 
at Cedar Ridge Golf Club at 7 o'clock. 








NEW INSURANCE COURSE 





Deals With General Principles; New 
York Society Finds Many Students 
Too Highly Specialized 
A course in General Principles of In- 
surance and Suretyship will be offered 


this Fall by the Insurance Society of 
New York. This will be the first time 
such a course has been provided. The 
course was decided on when the con- 


clusion was reached that too many young 


men who have entered the business in 


the last decade or two have gotten into 





specialized ruts and have not a suffi- 
cient grasp of fundamentals either to 
advance themselves or be of most use 
to their companies. 

The course will consist of thirty-two 
sessions of approximately one hour each 
and will be conducted by Milton W. 
Mays, assistant director, Business De- 
velopment Office. The course will not 
deal with any specific branch of insur- 
ance per se. Illustrative material will 
be drawn from all branches. It will 
deal with those fundamental principles 
which are common to many, or all, types 
of insurance. 

A description of the course in detail 


DUNTLEY IN NEW AGENCY 
Standard Insurance Agency is the 
name of a new agency corporation in 
Angeles, Calif., with Lennon M. 
Duntley, Burdette Henney and Robert 
Garden as the principals. Mr. Duntley 
is the plaintiff in the suit recently heard 
by Superior Judge Edward Brand in 
which Duntley seeks an accounting from 
his former partner, Walter S. Tutt. 


Los 


is now available and may be had by 
applying to Arthur C. Goerlich, educa 
tional director of the society at 100 
William Street. 














PAINT MIXER—A.D.T.automatically super- 
vises this paint mixer in the plant of a San Fran- 
cisco manufacturer. Any stoppage ot operation, 
day or night, whether caused by current failure, 
burned-out bearings, mechanical obsuuction, 
etc., is automaticaliy detected and reported to 
the A. D.T. Central Station, which initiates 
immediate corrective action. Similar constant, 
automatic supervision is available for an almost 
limitless variety of industrial processes. 








COLD STORAGE —A.D. T. Central Station 
Supervision automatically detects and reports 
any dangerous temperature change, and assures 
prompt action to restore normal conditions. 
A.D.T. Automatic Supervision is available for 
almost any type of process where maintenance 
of standard temperature, humidity or pressure 
conditions is necessary. 








HEATING SYSTEM SUPERVISION 
—A.D.T.Supervision of automatic heating 
systems removes the dangers of human care- 
lessness and neglect. Abnormal conditions are 
detected automatically and corrective action is 
immediately instituted. 
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What better sales approach 
to clients and prospects than 
through their hobbies. Almost 
everyone plays golf, takes pic- 
tures, fishes, shoots or hunts, 
and has sizeable values tied up 
in clubs, rods and reels, guns, 
clothing, cameras, projection 
machines and equipment. 


August is a timely month 
to solicit these hobbyists for 
Camera Floater, Golfers’ 
Equipment, Gun Floater and 
Fishing Equipment, as well as 
Personal Effects Insurance. 


Write our Advertising De- 
partment for sample literature 


and sales-producing sugges- 


tions. 
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Cotton it Wishes to Give Away 
By Walter E. Schram 


It is more than twenty years since 
occurrence of that eventful explosion 
and fire that wrecked the munitions 
plant of the Canadian Car & Foundry 
Co. in the Kingsland district of that 
otherwise peaceful New Jersey village, 
Lyndhurst. That community has again 
been thrown into turmoil through the 
discovery by its town officials that they 
have on hand—and ready for delivery 
more than a ton of nitrated cotton, a 
highly explosive substance used in mak 
ing munitions. This nitrated cotton be 
came the property of the town after the 
explosion. 

What to do with it is the momentous 
problem in Lyndhurst day and_ night. 
Since the discovery nobody in Lynd 
hurst has dared to so much as open a 
bottle of champagne for fear that sud- 
denly releasing that much life amid the 
normal peace and quiet might revitalize 
the demon in the old T. N. T. 


Insurance Claims Feared 


Some insurance men are of the opin- 
ion that presence of this explosive con- 
stitutes a considerable hazard, and_ if 
there should be an explosion, it might 
cause many claims where the present 
Extended Coverage Endorsement is at 
tached to policies. Incidentally, Mayor 
Sogel is head of an insurance agency 


LOCATION DETERMINES VENUE 


Term “Situated” Interpreted by Texas 
Court in Action Involving Auto- 
mobile Fire Policy 

In an action on an automobile fire 


policy, the Texas Court of Civil Appeals 


held, General Exchange Ins. Corp. v. 
Dudley, 128 S. W. 2d. 452, that “in such 
a suit on an automobile fire insurance 
policy, venue properly lies in the county 
of the insured’s residence. The insured 
property, being of a movable nature, is 
situated, or located, within the meaning 
of R. S. Article 1995, subdivision 28, in 
the county where the owner resides, and 
in which the property is permanently 
located.” The court cited cases in Texas 
and also from Montana, Massachusetts, 
California, Nebraska. 

The owner of the car lived in Galves- 
ton, Galveston County, Texas. The in- 
surance company had its domicile in 
Texarkana, Bowie County, Texas. The 
car was destroyed by fire in Amarillo, 
Potter County, Texas, while the owner 
was on a pleasure trip to California, 
and merely passing through Potter 
County. The court said that it would 
not be logical to presume that the Legis- 
lature, in authorizing suits against fire 
insurance companies to be commenced 
in the county where the insured prop- 
erty was “situated,” had in mind that 
the owner, living in Galveston County, 
would have to go to Potter County to 
prosecute his suit against the insurance 
company, and held that the suit was 
properly maintained in Galveston County. 


President John Adams’ 
Historic Home Near Boston 


In Quincy, Mass., eight miles from 
Boston, where agents will gather the 
week of October 2 for the forty-fourth 
annual convention of the National Asso- 
ciation of Insurance Agents, stands the 
humble little slope-roofed house in which 
John Adams, second President of the 
United States, was born. It was built 
in 1681. 

In a replita of this house only a few 
vards away was born John Adams’ son, 
John Quincy Adams, destined to be the 
sixth President of the United States. 
Quincy alone, of all American communi- 
ties, enjoys the distinction of being the 
birthplace of two Presidents. 


bearing his name. That ought to have a 
soothing effect. 

Come to think of it, conditions haven't 
been so altogether tranquil in Lyndhurst 
since the explosion. It seems that all 
the thousands of shells that were hurled 
about on that occasion did not go sky- 
ward and burst; a considerable number 
of them were contrary and chose to find 
repose in the earth. At intervals some- 
body bumps into one with a pick or 
shovel and the consequences have al- 
ways been disastrous for the finder. 
What looks like the end of a big, Early 
Rose potato may in reality be the nose 
of an unrisen shell. For that reason the 
abandoned plant and vicinity has been 
a constant worry to the community, 

Removal With Snow Shovels 

Last Independence Day boys found 
enough of the nitrated cotton to make 
200 crude bombs, which were confiscated 
by the police. Then the War Depart- 
ment was asked to investigate the old 
plant and the presence of the ton of 
discomforture was revealed. Raritan 
Arsenal authorities have recommended 
that it be removed on snow. shovels-- 
not because they might be cool, but be- 
cause they are made of wood and would 
not strike sparks. Some of the recom 
mendations for removal are costly, and 
as the town hasn’t much money it is 
still worrying. 


DELAY BARS LEGAL ACTION 


Assured Waited More Than Two Years 
Before Bringing Suit; Meanwhile 
Company Denied Liability 
Action was brought on a fire policy 
covering a dwelling house on June 24, 
1936, two years and five and a half 
months after the dwelling house was de- 
stroyed by fire, and more than two years 
and four months after the insurance 
company denied liability in a letter of 
February 12, 1934. The Tennessee Court 
of Appeals, Hill v. Home Insurance Co. 
and another, 125 S. W. 2d. 189, reversed 
a judgment for plaintiff and dismissed 

the suit for the following reasons: 

The contractual limitation in the 
policy requiring suit to be commenced 
within twelve months after the date of 
the loss was valid and enforceable. The 
provision meant twelve months after the 
cause of action accrued. 

The policy involved contained pro- 
visions for notice and proofs of loss to 
be furnished by the insured to the in- 
surer within sixty days from the date of 
the loss, which, in effect, afforded the 
insurer immunity from suit for such 
period of sixty days, and thereby post- 
poned the accrual of the cause of action 
accordingly. 

But the insurance company’s absolute 
and unconditional denial of any liability 
on the policy, in its letter of February 
12, 1934, was a waiver of the provision of 
the policy which afforded it immunity 
from suit for sixty days after the loss 
and the insured’s right to such accrued 
when liability was thus denied by the 
company. 

There was no legal obstacle to the 
commencement of a suit by the insured 
at any time after she received the com- 
pany’s letter of February 12, 1934, and 
therefore the suit was held barred. The 
pendency of another suit by the in- 
sured’s grantors to set aside a convey- 
ance of the insured property did not, it 
was held, take away the contractual 
limitation requiring suit on the policy 
to be brought within twelve months 
after loss. The insurance company was 
not a party to the other case and had 
no knowledge or information concern 
ing it until after it had been instituted. 


ROCHESTER BOARD MOVES 

As of August 1 the Underwriters’ 
Board of Rochester, N. Y., has moved 
its headquarters to 1042 Granite Build- 
ing, that city. 
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Mississippi School 
To Begin August 15 
SPONSORED BY LOCAL AGENTS 


Widely Varied Program to Be Conduct- 
ed During Three Days; Plans Com- 
pleted for Examinations 


Plans have been completed by the 
Mississippi. Association of — Insurance 
Agents for an insurance school to be 
held in Jackson August 15-17. Dr. Ros 
coe Arant, University of Mississippi, 
will act as director. The registration 
fee will not be more than $2 and after 
the sessions students will be provided 
with examination papers. August 15 
John W. Robinson, president, Mississippi 
Association, will welcome the students; 
John Sharp Williams, II], insurance com 
missioner of Mississippi, will deliver an 
address, and Dr. Arant will make neces- 
sary announcements. The lecture courses 
will be as follows: 


> Tuesday, August 15 

Agency Service—-Warner Wells, Greenwood, 
Miss. 

Inland Marine, Personal Property Floater 
H. W. Melville, manager marine department, 


American Group, Newark. 
Reporting Forms, Single State “A” and “B"” 
Felix Hargrett, manager, Washington 

office, Home Insurance Co. 
Bonds, Fidelity, Blanket-Bank 

Otho R. Smith, 
department, F. W. 

agent, United States F, 
Rates, Rules and 

Coverage——O. Shaw Johnson, 

H. Johnson & Co., Clarksdale. 

Wednesday, August 16 
Reporting Forms, I. U. B. 


Inland Marine, 
cellancous——Hl. W. 


service 
and Commer 


cial assistant superintendent, 
Williams, 
& G. 


Fire 


bond Inc., state 


Forms, and Extended 


vice-president, J. 


Hargrett. 
Mis 


Felix 
Fine Arts, Jewelry and 
Melville. 


Rates, Rules and Forms, Fire and Extended 
Coverage--W. W. Sampson, manager, Missis 
sippi Rating Bureau. 

Bonds, Surety and Contract, Public Official, 
Fiduciary—-Otho R. Smith. 

Agency Accounting—Mrs. M. L. Black, secre- 


tary, J. Hl. Johnson & Co., and Theodore Sulli 
van, Franklin & Sullivan, adjusters, Jackson. 
Casualty and Employers’, O. L. & 
T., Public, Plate Durel Black, secretary, 
Black, Rogers & Co., Ltd., general agents Mary- 
land Casualty, 


Liability, 
Glass 


New Orleans, 


Thursday, August 17 
Mrs. M. L. 


Agency Accounting Black and 
Sullivan. 
Marine, Bailees Coverage, Truck Car 
go, Installment Floaters—H. W. Melville. 

Use and Occupancy, Profits Insurance—D. T. 
Hubbard, assistant manager, Hartford Fire, At 
lanta. 


Theodore 


Receipts, 
supervisor 


Cotton, Buyers Transit, Insured 
Marine—H. W. Kilpatrick, 
department, Home, Memphis. 

Casualty and Liability, Automobile Liability, 
Burglary, Boiler and Machinery—Durel Black. 

Address, Aspects of Company-Agency 
and Agency-Assured Relationships’—-W. Calvin 
Wells, III, Wells, Wells & Lipscomb, attorneys, 
Jackson. 

Address, “Business and Taxation”—Alfred H. 
Stone, chairman, State Tax 
mission, 


cotton 


“Legal 


Mississippi Com- 


TO MEET IN MASON CITY 


The Towa Association of Insurance 
Agents plans to hold its annual con- 
vention in Mason City September 6, 7 
and 8 The association has passed the 
400 mark in membership and is driving 
for 450 by September 1. 


FRANCIS J. CARNEY DEAD 
_ Francis J. Carney, Boston, a director 
In several insurance companies, died 
July 28, age 62. He was a member of 
Carney, Lynch & Killion, lawyers, and 
a former vice-president of the American 
Bar Association. 


CHANGES IN SO. CALIFORNIA 
Insurance Company of North America 
will have its field in southern California 
covered by Harold J. Harrison and 
Robert W. Wilson, supplemented by a 
third man yet to be named. Arizona 
will be covered from Phoenix by Al- 


bert E. Esray. 
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Wolff at Golf 


By Spencer Welton 


When officers and committee men of 
the National 
Agents get 
discussed and important 
taken. Sut to Past 
FF. Liscomb of Duluth and 


Association of Insurance 


together, weighty matters 


are action is 
Charles 
Allan Wolff 
of Chicago, those meetings have a fur 
The 


play as 


President 


ther and deeper significance. two 
are golf enthusiasts and both 
well as solid business men may do with 
out reproach, which is to say somewhere 
in the middle eighties. Wolff has long 
asserted (and proved) that he has an 


edge on Liscomb, although Liscomb has 
for years stoutly maintained that he has 


been “dogged” by bad luck and that if 
he once vot the breaks he would win 
three times out of four. 

What that optimistic belief has cost 
him is not a matter of record, but his 
gesture of reaching for his wallet has 
become a melancholy spectacle on the 
cighteenth greens of golf courses from 


the Kast Coast to the West. 

But at last, after many years of ef- 
fort, his persistence has been rewarded 
and Sunday, July 16, at a Duluth coun- 
try club, Liscomb his fifteen-foot 


saw 
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putt hesitate on the brink of the cup 
and then drop for his victory and vin- 
dication. 

The other members of the foursome, 
who participated in this big event and 
witnessed the Liscomb triumph, were Ed 
Hunke, past president of Minnesota As 
sociation, and Senator “Whiff” Dahle of 
Duluth. 

Charles Liscomb, so we are informed, 
reyards this golfing victory as the su 
preme triumph of his life, beside which 
the insurance honors heaped upon him 
from country-wide are as naught. Allan 
Wolff asserts that a Liscomb victory 
was no proof of golfing supremacy since 
he, Wolff, was hornswoggled into play 
ing on the Liscomb home course and he 
hints that he was “jobbed” by the other 
members of the foursome. . 

But try and make Charles Liscomb 
believe that! 
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Sales Helps 





Sales are made by personal calls but... advertising 


folders sent to logical prospects prepare the way 


for your ‘all and help you doa better selling job. 


Agents and brokers representing companies of 


the Fireman’s Fund Group are urged to make use 


of these valuable sales helps. 
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Roy A. Duffus Added To 
Pennsylvania Program 


AGENTS’ MEETING SEPT. 13-15 
Chairman Sidney O. Smith to Represent 
National Association; J. W. Randall 
and N. B. McCulloch to Speak 

The program for the seventeenth an- 
nual convention of the Pennsylvania As- 
sociation of Insurance Agents to be held 
at Galen Hall, Wernersville, Pa. on 
September 13, 14 and 15 is rounding 
out with the acceptance of additional 
speakers. The National Association will 
be represented by the chairman of the 
Executive Committee, Sidney O. Smith, 
Gainesville, Ga 

Mr. Smith has long been active in the 
affairs of the National Association and 
assisted in the creating of the Stock 
Company Association when it was formed 
to take care of the insurance require 
ments of the Home Owners Loan Cor- 
poration. He also helped to organize 
the. Business Development Office and 
served on it as the National Association’s 
representative during its formative period. 

Roy A. Duffus to Talk 

Another headline speaker will be Roy 
\. Duffus, a prominent local agent of 
Rochester, N. Y. He is a member of the 
59-year old James Johnson Agency, is 
active in insurance organization affairs, 
is a successful producer and has a nation- 
al reputation as a versatile and forceful 
speaker. 

The foregoing are in addition to J. W. 
Randall, vice-president of the Travelers, 
and N. B. McCulloch, production man 
ager of the Globe Indemnity, previously 
announced. It is expected that announce- 
ment of at least two or three additional 
speakers will be made shortly. 

Other arrangements for the convention 
are moving “— according to schedule 
and advance gistrations are coming 
in. It is too Pa. to indicate the proba- 
ble attendance but, judging from the 
general interest, this year’s Suaiiaie will 
undoubtedly measure up in every respect 
to the one last year, which set a record 
for interest and attendance. 

President of the Pennsylvania Asso- 
ciation of Insurance Agents is Harry M. 
Albert of Stroudsburg. Vice-president 
is Warren E. Roberts of Bethlehem ; 
and Frank D. Moses is secretary- man- 
ager. 

N. Y. POLICY ANNOTATED 
American Bar Association Fire Insur- 
ance Committee Completes Valu- 
able Work on Decisions 
The section on insurance law of the 
American Bar Association has published 
the report of the committee on fire in- 
surance law, the report being a 140-page 
annotation of the New York saad 
fire insurance policy. The committee 
says that while the primary aim of the 
committee has been to provide a com- 
prehensive annotation of the 200-line 
new New York standard fire insurance 
policy, it was necessary for a complete 
fulfillment of that purpose to include 
along with the citations construing vari- 
ous phases of that policy form, many 
other citations based on analogous 
clauses a other forms of standard fire 

insurance policies. 

“Tt will be found that, in general, many 
principles of law well settled by the 
decisions follow throughout all of the 
forms, but it is essential to bear in mind 
that many of the citations to be found 
are not based directly on the new New 
York standard fire insurance policy.” 

Serving on the committee were the 
following: Thomas Watters, Jr., chair- 


Wendell P. 


man; 3arker, vice-chairman; 
Francis O. Affeld, Jr., Arthur E. Benson, 
Fred G. Clarke, F. W. Davies, Julius 
G. Day, ~~ hg John S. Foster, 
Ambrose B. John L. Kohl, Ernest 
\. Rich, Charen W, Sellers, Hubert O. 
Wolfe, Melvin T. Woods, Chase M. 
Smith, ex-officio 
LORD KINROSS DEAD 

Lord Kinross, Scottish banker, insur- 

ance expert and lawyer, died in Edin- 


burgh July 28, age 69. 
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BUSINESS NEEDS YOUTH 


Career of Fire Insurance Discussed by 
Charles R. Page in Awarding Prizes 
to Young Coast Men 
Business, today as always, needs youth 
and the constant infusion of new blood. 
This is the opinion of Charles R. Page, 
president of Fireman’s Fund Insurance 
Co., as expressed recently when he 
awarded prizes given by the company 
to the five hig hest students of the fire 
insurance courses conducted 
in San Francisco by the Fire Under- 

writers Association of the Pacific. 

“There will always be a place in busi- 
ness,” Mr. Page said, “for young men 
and women who prepare themselves well 
in school or college for a specific career, 
a fact which makes vocational guidance 
doubly needed by our youth when pre- 
paring for gainful occupations.” 

First prize of $50 was won by W. M. 
Van Bokkelen who made a mark of 93% 
in the inland marine class. The $25 
prize winners in the three fire courses 
were George C. Sturges, M. M. Tomp- 
kins, Harold J. Johnson and Donald 
Knapp. 

National Fire & Marine is now licensed 
in South Carolina and has appointed 
Dean & Silliman, Inc., Charlotte, general 


agent, 





Victor Roth Contributed 


Much to Fire Insurance 


The death of Victor Roth, board chair- 
man of the Security of New Haven and 
its affiliated companies, removed from 
the fire insurance field another of its 
most respected and capable members. 
Notice of his death appeared in last 
week’s issue of The Eastern Underwriter. 
He had spent all his business life in in- 
surance and advanced from the very 
boitom of the ladder to its top. He 
showed marked ability in organization 
pers in sunderwriting and in finance. 

Aside from his many responsibilities to 
his companies, he found time to serve on 
the boards of numerous financial and in- 
dustrial institutions in New Haven, 
where he was regarded as one of the 
town’s leading citizens. 

Mr. Roth was born in Troy, N. Y., 
1872. As a boy he entered the insurance 
agency of Stillman & Sons there, trav- 
eled upper New York State as special 
agent for Weed & Kennedy and joined 
the Security in that capacity in 1904. He 
became assistant secretary and secretary 
and in 1917 was elected vice-president. 
His election as president took place ten 
years later. Although ill for a long time 
he retained his office and in 1937 was 
made board chairman. He served on 
many committees of the National Board 


Insurance Institute Issues 
Syllabus for 1939 Courses 


The Insurance Institute of America, 
Inc., has prepared its syllabus of 1939- 
1940 courses in insurance. This seventy- 
page booklet contains information and 
bibliographies on the fire, casualty, in- 
land marine, ocean marine, life and sure- 
ty courses. 

Organization members and study 
groups of the Institute where courses are 
given are located in the following cities: 


Atlanta, Ga.; Baltimore; Bloomington, 
Te: Boston ; ; Cedar Rapids, Ia.; Chi 
cago; Cleveland; Columbus, "Ohio: 


Dallas, Tex.; Detroit; Dubuque, Ia: 
Glens Falls, N. Y.; Greensboro, N.C: 
Hartford ; Jamestown, N. Y.; Kansas 
City, Mo.; Manchester, N. H.; McMinn- 
ville, Ore.; Milwaukee; New Haven, 
Conn.; New Orleans; New York City; 
Newark, N. J.; Philadelphia ; Rockford, 
Ill.; San Francisco; Seattle; Spring- 
field, Mass. ; Stevens Point, Wis. : Van- 
couver : Washington ; Watertown, N. Y., 
and Winnipeg, Man. 


of Fire Underwriters, was a trustee of 
the Insurance Executives Association and 
an executive committee member, Eastern 
Underwriters Association. 











Cleveland, O. 
314 Bulkley Building 








Philadelphia, Pa. 
525 Chestnut Street 


largest organizations. 


PEARL AMERICAN FLEET 


PEARL ASSURANCE CO.., LTD. 


(United States Branch) 


EUREKA-SECURITY FIRE & MARINE INSURANCE CO. 
MONARCH FIRE INSURANCE COMPANY 
80 JOHN STREET 


Cincinnati, O. 
1724 Carew Tower 





NEW YORK 


Chicago, Ill. 
175 W. Jackson Blvd. 


The Facilities for PERFORMANCE 


The men, the methods, and the experience to solve 
successfully any insurance problem .... as is evidenced 
by the satisfactory service now rendered to America’s 











San Francisco 
200 Bush Street 
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Automobile Moving 
Southern Marine Dept. 


FROM ATLANTA TO HOUSTON 





Change Effective August 15; Manager 
H. I. Schweppe to Have Offices in 
Texas; To Keep Atlanta Branch 





Due to the growth of the inland and 
ocean marine business throughout the 
South and Southwest, and particularly 
its rapid expansion in the latter section, 
the headquarters of the Southern ma- 
rine department of the Automobile and 
Standard Fire and their underwriters’ 
agencies, the Fire and Marine Under- 
writers of the Automobile and the Stand- 
ard of Hartford Underwriters, will be 
moved from Atlanta, Ga., to Houston, 
Texas, effective August 15. 

H. I. Schweppe, who has been mana- 
ser of the Southern marine department 
in Atlanta since 1927, will continue as 
manager with offices in the Cotton Ex- 
change Building, Houston. Mr. Schweppe 
has been with the organization for many 
years, having had previous experience in 
the companies’ marine offices at New 
York and Philadelphia prior to going to 
Atlanta in 1927. He will be assisted at 
Houston by State Agent V. B. Hooks, 
Jr. 

: Van Gils in Charge at Atlanta 

The marine office in Atlanta will be 
maintained to provide complete under- 
writing and service facilities for Florida, 
George, North Carolina, South Caro- 
lina, eastern Tennessee and northern 
Alabama. Agents in that area will con- 
tinue to report through the Atlanta office 
as in the past. The office will be in 
the immediate charge of Assistant Mana- 
ger H. D. Van Gils and comes under 
the general supervision of Manager 
Schweppe. Agents in Texas, Oklahoma, 
Arkansas, western Tennessee, Louisiana, 
Mississippi and southern Alabama will 
report through the Houston office. 

The marine service office at New Or- 
leans, in charge of Lyle C. Ehrhart, state 
agent, will be maintained to provide 
added production facilities for agents in 
the city of New Orleans and in Louisi- 
ana, Mississippi, southern Alabama, west- 
ern Tennessee and Arkansas. 

To assure continuation of efficient 
service in all classes of inland and ocean 
marine business in the Southern terri- 
tory, Manager Schweppe will have the 
assistance of an able corps of marine 
field men, including in addition to those 
already mentioned, Special Agents J. R. 
McAuliffe, Arnold Shulingkamp, Dwight 
W. Coultas and Carl F. Von Pechman. 





Best Issues New Edition 


Automobile Policy Chart 


_Alfred M. Best Co., 75 Fulton Street, 
New York, has issued the 1939 edition 
of Best’s Automobile Policy Chart. That 
publication presents a detailed analysis 
of the public liability and property dam- 
age provisions, exclusions and conditions 
of more than 200 policies issued by the 
leading automobile insurance writing 
companies in the United States. Inci- 
dentally, these companies write more 
than 95% of all automobile insurance. 
The analysis is presented in chart form 
which enables immediate comparison of 
one policy with another and at the head 
of each page is shown the standard pro- 
visions of the new National Standard 
Policy. 

Sixty-two different provisions and ex- 
clusions are listed and where coverage 
or wording differs materially from that 
designated at the heading of the chart, 
the deviation is briefly and completely 
explained by reference notes appearing 
in the margin. The chart is of pocket size 
and sells for $1.54 a copy. 


PAYMENT TO MORTGAGEE 





Arkansas Court Holds That Insurance 
Company Had Right to Make Settle- 
ment With Finance Company 
A fire policy covering an automobile 
provided that loss if any be adjusted 
with the purchaser, assured, though to 
be paid, subject to all the conditions of 
the insurance, only to a named finance 
company for the account of all interests. 
The automobile was damaged by fire. 
The insurance company entered into a 
loss and damage agreement with the in- 
sured reciting that the loss was $279.25. 
The policy was for $80. The finance 
company held an instalment note for 
the purchase of the car on which $400 
was due. It took charge of the auto- 
mobile and sold it for $125. This sum 
it applied to the insured’s note. The in- 
surance company paid the finance com- 
pany $275 additional, paying that com- 
pany the balance of the $400 due to it 
on the note and also paid insured $4.25. 
The insured sued the insurance com- 
pany for $279.25. The Arkansas Su- 
preme Court, Cash v. Home of New 
York, 125 S. W. 2d. 99, affirmed judg- 
ment for the defendant, holding that 
the insurance company, under its in- 
surance contract with the insured, had 
the right to make settlement with the 
finance company, holder of the note, as 
its interest appeared. The Arkansas 
Court has many times held that a mort- 
gagee under a mortgage clause in an in- 
surance policy, has a vested interest. It 
was also held that the loss and dam- 
age agreement was clear and unambig- 
uous, binding on the parties, and was a 
complete settlement of all the insured’s 
rights. The agreement stated that the 
total net loss and damage was $279.25, 
and that it was intended to be binding 

as to such amount. 





Transportation Group In 
Canada Elects Officers 


The Canadian Inland Transportation 
Underwriters Association has elected the 
following executives: Chairman, E. : 
Schauffler, Western; A. Powis, Jr., 
Chubb & Son, Montreal; A. Tucker, 
Dale & Co., Toronto; R. H. Leckey, 
Aetna, Toronto; P. A. Codere, St. Paul 
Fire & Marine, Winnipeg; S. M. Elliott, 
Elliott & Vance, Montreal; J. H. Rid- 
dell, Eagle, Star & British Dominions. 





Ontario Department Drops 
Mandatory Standard Forms 


The personal property floater (house- 
holder’s form) no longer has manda- 
tory standard forms for the policy, ap- 
plication, rider and endorsement, it is 
announced by the Ontario Department 
of Insurance. Hartley D. McNairn, On- 
tario Superintendent, says that “repre- 
sentations to the Department appear to 
show that the mandatory forms have 
been altered and extended in various 
respects by a number of insurers, and it 
seems impossible to obtain universal 
adherence to their use. 

“It has therefore been decided that 
the use of the forms of policy applica- 
tion, rider and endorsement, as issued, 
shall no longer be mandatory and in- 
surers are, therefore, at liberty to use 
such policies, applications, riders and 
endorsements as they may deem neces- 
sary, provided strict compliance with the 
Ontario Insurance Act is observed.” 

Mr. McNairn urged that full protec- 
tion be given when issuing a personal 
property floater, referring specifically to 
the fire statutory condition which limits 
the amount of insurance payable for a 
fire loss to 60% under a primary fire 
policy where permission has not been 
given by the fire insurer to carry other 
insurance provided by other contracts. 


Average Agents at Port Elizabeth 
Report Gains in Controlling Risks 


A brief description of marine facilities 
and hazards to insured cargoes existing 
at Port Elizabeth, South Africa, has been 


prepared by Parry, Leon & Hayhoe, 
Ltd, of Johannesburg, recommended 
average agents of the International 


Union of Marine Insurance for various 
South African ports. This report ap- 
peared in the organ of the Union, the 
Marine Underwriter, and is presented 
herewith: 

The port of Port Elizabeth is today 
recognized as the safest harbor in South 
Africa. Shipping can enter and leave 
the harbor under any conditions and all 
ships entering are docked at update 
massive quay walls, and all discharge 
and loading of cargo is effected with 
the latest in electric cranes. Ten large 
vessels can be docked and worked at 
one time, while heavy lift electric cranes 
are provided for the handling of lifts up 
to fifteen tons. 

The port’s imports for 1938 total 669,- 
741 tons and include all types of com- 
modities. 

The exports total 260,712 tons and 
consist principally of wool, mohair, skins, 
hides, ostrich feathers, citrus fruits and 
eggs. 

Automobile Imports 

A considerable number of automobiles 
are imported, and to insure safe handling 
by both the stevedores and the South 
African railways, who act as receivers 
for the importers, local shipping agents 
are called upon by owners of vessels to 
complete reports on each individual unit. 
To enable shipping agents to comply 
with their instructions, it is necessary 
for them to appoint tally watchmen to 
insure that no damage occurs during dis- 
charge from the steamer and subsequent 
loading into railway truck. This practice 


has greatly improved the general out- 
turn at this port of motor cars on wheels. 

The report says further: Through our 
representing many underwriting com- 
panies, we are placed in the position of 
supplying authentic information regard- 
ing the general out-turn of cargo from 
steamers, and find, that since steamers 
commenced discharging their cargoes 
direct into sheds, claims for short-landed 
and damaged cargo have been consider- 
ably reduced. The practice of ship’s 
agents and ship’s captains co-operating 
in seeing that reliable watchmen are 
placed in the vessel’s holds during dis- 
charge, greatly minimizes the risk of 
loss. 

3reakage. It is our experience that 
this port has greatly improved as far as 
the breaking risk is concerned since 
“lighters” were abolished, and generally 
speaking, we usually find, when called in 
to survey breakage losses, that the loss 
concerns chiefly breakage of glassware 
packed in cardboard cartons. Undoubt- 
edly this class of packing does not lend 
itself to such brittle articles as glass and 
chinaware. It is our opinion that most 
of the breakage is caused through pres- 
sure in stowage in the vessel. 

Pilferage. The port still suffers to a 
minor degree from this risk and although 
everything is being done by shipping 
companies’ agents to minimize the risk 
by employing watchmen, we find that 
pilferage is on occasions carried on. 
However, the Customs are fully alive to 
the fact and carry out a_ systematic 
search of all white and native labor em- 
ployed by stevedores on steamers as this 
labor passes through the Customs gate. 
Undoubtedly the risk of pilferage has 
greatly diminished since lighters were 
abolished. 





FOR WHOM AGENT ACTED 





Was Representing Insurer, Not Assured, 
In Texas Case Involving Loss 
of Truck by Fire 

Thomas, owner of a truck mortgaged 
to a bank, and the mortgagee, sued a 
mutual insurance association on a fire 
policy covering the truck, upon its de- 
struction by fire. Defendants contended 
that Anderson, the local agent who so- 
licited this insurance from Thomas, was 
Thomas’ agent and that the policy had 
been canceled prior to the fire. 

Anderson could not write this type of 
insurance in any of his companies, so he 
got Arant & Co., in the same locality, 
to write the coverage in one of its com- 
panies. Anderson paid the premium he 
collected from Thomas to Arant & Co. 
These agents divided the commission on 
this premium, as had been their custom 
in other cases. The first company car- 
rying the coverage canceled out, leaving 
$8 insured premium. Arant & Co. then 
issued another policy as agents of the 
defendant association. A controversy 
arose between Thomas and Anderson 
over the premium on this policy. While 
it was pending Anderson instructed 
Arant & Co. to cancel the policy. He 
was not instructed by Thomas to do so. 
He just assumed that Thomas wanted it 
canceled. Thomas, however, contended 
in his suit that he wanted the premium 
charged reduced to the legal amount 
authorized by the State. The jury found, 
in the only question submitted to them, 
that Thomas did not authorize Anderson 
to cancel the policy. 

The Texas Court of Civil Appeals, 
Roberts v. Thomas, 129 S. W. 2d. 394, 
affirmed a judgment for plaintiffs, 
Thomas and the mortgagee, for the fol- 
lowing reasons: 

Anderson solicited this insurance. He 
received and delivered the policy. He 
collected and transmitted the premium 
from the insured. He received his remun- 
eration for his services not from the 
insured, but from a part of the commis- 
sion on the premium. He was, there- 
fore, it was held, an agent of the in- 
surer rather than the insured within 
Texas Rev. St. 1925, art 5056, and his 


Luncheon Given for V. A. 
Nichols in Los Angeles 


V. A. Nichols, president National As- 
sociation of Independent Adjusters, 
Washington, D. C., was the honor guest 
and speaker at an informal luncheon 
given for him in Los Angeles recently. 
J. P. McHale, independent adjuster, 
presided. 

Mr. Nichols traced the progress of 
the association since its organization 
two years ago, and cited the confidence 
in it and its members displayed by com- 
pany executives, as well as recognition 
by the American Bar Association. The 
association now numbers 172 members. 


MUNICIPAL INSURANCE 








It Is on Agenda of October Meeting in 
Chicago of City Officials of 
United States 
Strong intimation has been received 
that when the city officials of the United 
States hold their annual convention in 
Chicago during October economies in 
insurance purchases will form a large 
part of the discussion. At that con- 
vention types of insurance systems will 
be on the agenda. Some are expected 
to advocate that the city shall be self- 
insured; others will put in a strong argu- 
ment for the local agency system; others 
will propose that mutual insurance be 

considered. 


STERN AGENCY CHARTERED 

D. L. Stern Agency, Inc., New York, 
has been chartered at Albany to act 
as brokers, agents and adjusters. Ed- 
ward C. Stern, 1 Boulevard, New Roch- 
elle; Max J. Herman, Fleischmanns; 
Herbert Stein, Brooklyn, are directors 
and _ subscribers, 








instruction to cancel the policy, un- 
authorized by the insured, was not bind- 
ing on the latter. The $8 retained by 
Arant & Co. would have paid the pre- 
mium earned on the policy issued by 
defendant beyond the date of the fire if 
the correct legal charge had. been 
assessed. 















Page 30 





$30,630,000 Paid to Date 
On Guaranteed M’tges. 


STATUS OF NAT’L SURETY CO. 


Properties Still to Be Sold Claimed Bet- 
ter Than Average of Real Estate 
Originally Acquired 


To date $30,630,000 in cash, which is 
60.83% of the principal sum due, has 
been recovered by holders of National 
Bondholders Corp, participation certifi- 
cates, which were issued in exchange 
for about $50,000,000 of the real estate 
securities issued by twenty failed mort- 
gage companies and guaranteed by the 
old National Surety Co. Eighty series 
of participation certificates were issued 
by the corporation, corresponding to 
the various issues of guaranteed bonds. 
Distributions thereunder have varied 
from 24% to 100% of the designated 
principal amount of the respective series. 

Of the cash distributions paid thus 
far, $4,593,990 was distributed to certifi- 
cate holders in 1935, $9,339,522 in 1936, 
$5,785,960 in 1937, $4,159,972 in 1938 and 
$6,751,165 to date in 1939. The corpo- 
ration’s sales program has been formu- 
lated for the Fall campaign, and even 
though present conditions might be ex- 
pected to retard the rate of liquidation 
somewhat, it is anticipated that addi- 
tional payments will be made to many 
certificate holders before the end of 
this year. 

Optimism Expressed 

Cc. E, O'Neil, president of the bond- 
holders’ corporation, said to a _ repre- 
sentative of the New York Herald-Trib- 
une that the corporation’s work is about 
80% completed and properties still un- 
sold are in the main self-supporting and 
of a quality much more salable than the 
average of the real estate originally ac- 
quired, 

“Naturally,” he said, “the lack of any 
appreciable recovery in business condi- 
tions generally, and the increasing com- 
petition from new and easily financed 
construction, makes sales on favorable 
terms on today’s market doubly difficult. 
Despite this fact, however, the corpora- 
tion’s liquidation program is being main- 
tained at a gratifying pace.” 

National Bondholders was developed 
through the efforts of the State Super- 
intendent of Insurance, as liquidator of 
the old National Surety Co., and various 
bondholders’ committees formed after 
the failure of many mortgage companies. 
Assets taken over included approximate- 
ly 10,000 items of real estate and mort- 
gages secured by real estate located in 
552 cities in thirty-five states. 

Bondholders who originally opposed 
the plan of reorganization have deposit- 
ed their bonds in increasing numbers, 
and as of July 1, 1939, out of the origi- 
nal bonds in principal amount of $50,- 
357,780, eligible for exchange, only 
$190,000 remain undeposited, says the 
Herald-Tribune writer. 

Bondholders who now hold the corpo- 
ration’s participation certificates are lo- 
cated in 2,486 cities and towns in all the 
states, the District of Columbia, and the 
territories of Alaska and Hawaii, and in 
ten foreign countries. 


CHATTANOOGA APPOINTMENT 

Laurel Thatcher & Co. of Chattanooga 
have been appointed representatives in 
that city for Aetna Casualty & Surety 
succeeding the Fidelity Trust Co. whose 
insurance department under Manager 
Walter A. Greenspan has been taken 
over by the Fidelity & Casualty. The 
Thatcher office also represents the 
Central Surety & Insurance Corp. of 
Kansas City, Great American, Royal, 
Seaboard Fire & Marine and Standard 
Fire & Marine of Hartford. 











Plans for Big Boston 
Meeting Developing 
ADVERTISING MEN AND AGENTS 
Company Publicity Experts Preparing 
Program Designed to Be of Particular 


Benefit to Producers 


Advertising 
Joston 


Plans for the Insurance 
Conference annual 
continue to follow a program of close 
cooperation with the National Associa- 
Agents which will hold 
its annual convention at the same time 
as that of the 
planned to have four large displays for 
presentation at the agents’ meeting, de- 
signed to develop a better understanding 
of insurance company advertising. 

The I. A. C. will hold its annual din- 
ner October 2 and much has been done 
to make it of more than usual attrac- 
tiveness. A general invitation has been 
issued to company executives and agents. 


meeting in 


tion of Insurance 


advertising men. It is 


Two Chairmen Chosen 

David C. Gibson, vice-president Mary- 
land Casualty and chairman of the I. A. 
C. program committee, has appointed 
Douglas J. Murphy of the Metropolitan 
Life and Clark W. Smitheman, produc- 
tion manager Camden Fire, joint chair- 
men of the T. A. C. 

Plans for the Boston meeting were 
discussed at a conference in New York 
last week at which there were present, 
in addition those heretofore mentioned: 

E. M. Hunt, Mutual Life of New York; 
Clark J. Fitzpatrick, vice-president United States 
F. & G.; Arthur A. Fisk, 
Prudential; W. Leslie Lewis, 
ager Agricultural; William J. 
director North British & Mercantile; 
Freeman, 
Springfield Fire & Marine; 
Palmer, 


advertising manager 
advertising man 
Traynor, publicity 
Charles E. 
superintendent of production depart- 
ment, Clarence A. 


advertising manager Insurance Co. of 


North America; Robert E. Brown, Jr., Aetna 
Casualty & Surety, and Arthur D. Grose, su- 
perintendent of publicity, Employers’ Group. 


TWO NEW A. & H. POLICIES 


General po on “Monthly Premium 
Dep’t Puts Out Disability and Medi- 
cal-Surgical Expense Contracts 
Two new accident and health policies 
were put on the market August 1 by the 
General Accident of Philadelphia. Pre- 
pared to sell through the monthly pre- 
mium department these forms, respec- 
tively known as the Gaflac disability 
policy and Gaflac medical and surgical 
expense policy, follow the theory of pro- 
viding basic protection without frills at 

low cost. 

The disability form 
months’ indemnity, after the first week, 
without distinguishing between injury 
and illness. In class AA the cost for 
$100 per month is $24 per year. A 
policy fee is required the first year. 

The medical-surgical form provides 
payment for doctor’s and nurse’s charges 
and for other expenses, in or out of a 
hospital. A liberal allowance is made 
for hospital expenses. The maximum 
coverage for any one accident or sick- 
ness is $500, with the first $15 borne by 
the policyholder. The principal new fea- 
tures of this policy are that there is no 
daily limit set on hospital, nurse or 
medical service, disability -is not re- 
quired, and the same coverage is ex- 
tended to both accident and sickness. 
The cost per year for classes AA, A and 
B is $36 plus a policy fee the first year. 


provides twelve 


These policies are available for sale 
in New York and other states which 
have approved the forms, and will be 


made available in other states as rapidly 
as possible. 
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FIRE AND LIFE 


ASSURANCE CORPORATION, Ltd. 


SD JOHN H. GRADY, United States Attorney 
JAMES F MITCHELL, United States Manager 


GENERAL BUILDING 
PHILADELPHIA 


- 47 & WALNUT STS. 














Gets High Safety Post 


Lewis De Blois, consulting engineer of 
New York City who has been a promi- 
nent figure in accident prevention work 
for many years, is the new president 
of the Greater New York Safety Coun- 
cil succeeding W. Dent Smith, who has 
resigned to become vice - president of 


LEWIS DeBLOIS 


Terminal W archouses, Ltd., Toronto. 
Mr. DeBlois is known to the casualty 
insurance fraternity as he was intimate- 
ly connected with its conservational ac- 
tivity for five years, 1925-30, as head 
of the safety engineering division of the 
National Bureau of Casualty & Surety 
Underwriters. He resigned this post in 
1930 to become a consultant in accident 
and occupational disease prevention and 
in research studies. 

A graduate of Harvard, Mr. DeBlois 
organized in 1907 the duPont Company’s 
accident prevention work. The success 
of this undertaking which he adminis- 
tered until his resignation in 1926 is at- 
tested by the long no-accident record 
established by the duPont Company’s 
plants. 

Mr. DeBlois has been on the executive 
committee and directorate of National 
Safety Council since 1918; organized and 
was first president of the Delaware Safe- 
ty Council, and while in New York has 
served on the safety committees of many 
organizations. 





Robert Van Beynum, son of the Tray- 
elers publicity director, is following in 
his father’s footsteps in his love of news- 
paper work and writing. Just a few 
years out of college, young Van Bey- 
num is on the reportorial staff of the 
New York Evening Sun and is at 
present assigned to cover New York 
World’s Fair activities. 


Mass. Bonding Ahead 
In Earned Premiums 


GAINS FOR FIRST HALF OF 1939 


Assets Up to $22,201,000; Incurred Loss 
Ratio 53.72%; Dividend Rate of 
$3.50 Annually Continued 
poor busine ‘ss conditions and 
Massachusetts Bond- 
ing reports for the first six months of 
1939 total earned premiums of $7,089,- 
762 compared with $7,010,821 for the 
same period of 1938, a gain of approxi- 
mately $79,000. Ratio of loss and _ loss 
expense incurred to premiums earned 
continues to show a favorable trend, the 
six months’ ratio being 53.72% compared 
with 57.30% in 1938, a decrease of 3.58%. 
A gain in total assets has also been 
made this year by the Massachusetts 
Bonding, the June 30 figure being $22,- 
201,000 compared with $20,832,000 a year 
ago. Capital remains at $2,000,000, re- 
serve for contingencies $1,000,000, up 
from $700,000, and surplus is $2,981,238. 
These figures are on the basis submitted 
to the United States Treasury Depart- 
ment with the exception of security val- 
uations which have all been marked down 
to actual market quotations as of June 

30, 1939. 


Despite 
rate reductions the 


Interest, dividends and rents earned 
by this company for the first half of 
1939 amount to $354,288 against $308,- 


388. The dividend rate to stockholders 
of $3.50 per annum is being continued, 
being well within the annual increment 
derived from interest, dividends and 
rents, taking no credit for profit and 
loss in the sale of securities or for profit 
and loss on the company’s own business. 


New Auto Guest Coverage 
Disapproved by Illinois Dep’t 


The Illinois Department of Insurance 
has disapproved the proposed endorse- 
ment for automobile medical coverage 
filed July 24 by the National Bureau of 
Casualty & Surety Underwriters. The 
endorsement proposed to give coverage 
to any person injured while riding in 
the assured’s car, paying his medical, 
hospital, nurse expenses, funeral and bur- 
ial costs in the amounts of $250 or $500. 
The action is taken, it is explained, on 
the ground that the endorsement could 
not be written as a part of a liability 
policy or without written applicz ition by 
the injured party. Rejection was made 
on the specific point that it would be 
impossible to receive an application in 
advance. 

H. A. Miller, special deputy for the 
Department, stated this week that some 
thirteen similar plans have been filed in 
Illinois in recent months. 


NEW AMSTERDAM DIVIDEND 

The New Amsterdam Casualty has de- 
clared a dividend of 371% cents a share, 
payable October 1. That is five cents 
a share more than declared six months 
ago. 
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Penna. Indemnity Now 
Owned By Ohio Casualty 


THOMAS B. DONALDSON RESIGNS 


New Officers end Divecters Selected; 
Walter Moses Board Chairman; 
Fire Co. Also in Deal 


The acquisition of the Pennsylvania 
Indemnity Corp. by the Ohio Casualty 
of Hamilton, Ohio, has created con- 
siderable interest particularly in Phila- 
delphia insurance circles. In acquiring 
control the Ohio Casualty purchased all 
of the outstanding stock of the Penn- 
sylvania Indemnity, which on June 30, 
1939, had total assets of more than $2,- 
90,000, capital of $200,000, surplus of 
$265,000, and in 1938 had a premium in- 
come of more than $2,000,000. The 
combined assets of these two companies 
will now be in excess of $10,500,000 with 
an annual premium income on the basis 
of 1938 operations of $8,000,000. Since 
the Pennsylvania Indemnity Fire was 
almost entirely owned by the Pennsyl- 
vania Indemnity Corp. control of that 
company also passed to the Ohio Cas- 


ualty, whose own fire running mate is 
the Ohio Insurance Co. 
B. D. Lecklider, president of the Ohio 


become president of the 
Pennsylvania Indemnity Corp. succeed- 
ing Thomas B. Donaldson, resigned. In 
an official statement Mr. Lecklider said 
that operations “will be continued by 
the new management with the existing 
personnel and offices of the Pennsyl- 
vania Indemnity Corp.” No comment 
was made as to whether the company 
will change its present f opera- 


Casualty, has 


basis of 
tion on a non participating basis in con- 
formity = the American Agency Sys- 
has been in effect since last 
December. 

J. I. Scott Executive Vice-President 
J. I. Scott, vice-president of the Ohio 
Casualty, has been made executive vice- 
president of the Pennsylvania Indemnity 
and has active 7 of its operations 
for the time being. . E. McKinney be- 
comes vice-pre <a an Howard Slo- 
neker, secretary. Robert E. Moore, who 
was formerly assistant treasurer of the 
corporation, continues in that capacity. 
Incidentally it was Mr. Sloneker who 
made the official announcement of this 
deal a week ago in Philadelphia. The 
secretary and manager of the Ohio Cas- 
naltv, he is understood to have taken a 
leading role in conducting the negotia- 
tions. 

Walter Moses Board Chairman 

Walter Moses, formerly chairman of 
the board of the Pennsylvania Indem- 
nitv Corp., continues as a director and 
will act as chairman of the board. John 
\. Slemons, formerly a_ vice-president, 
continues as a director and_ vice-presi- 


dent. The new members of the board 
are Messrs. Howard Kinsey, George E. 
Conlin, T. I. Scott, Howard Sloneker 
and B. 1). Lecklider. 

The Pennsylvania Indemnity Corp. 
operates in Pennsylvania. Maryland, 
Delaware, D. of C.. New Jersey, Ohio, 


Virginia and West Vi irginia. 


WITH TRAVELERS 25 YEARS 
Has Put in Quarter a in Claim 
Department at Home Office and 
in Brooklyn, N. Y. Branch 

\rthur J. Hermann observed his 
twenty-fifth anniversary with the Travel- 


ers July 27. He has been in the home 
ofice claim department for seventeen 
years and in the claim department, 


) ] c . ° 
Brooklyn branch, for eight years. His 
associates marked the occasion by giv- 
ing him a wrist watch and many floral 
tributes. 


SAFER ON ST. LOUIS STREETS 
_!t was safer to be on the streets of 
= Louis during the first six months 
of this year than to remain at home, ac- 

rding to a report made by the St. 
pies Safety Council. The report showed 


that 110 persons were killed in their 
homes in accidents in that period and 
Only seventy on the streets. 
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C. W. Fairchild Dined 
By Friends in Denver 


GIVES EXECUTIVES’ ASS’N SETUP 


Mountain States C. & S. Association 
Luncheon in His Honor Well Attend- 
ed; Now Vacationing in San Diego 

En route to the Pacific Coast on a 
combination business and vacation trip 
Claude W. Fairchild, general manager, 
Association of Casualty & Surety Exec- 
utives, was the guest of honor July 2 
in Denver at a complimentary luncheon 


CLAUDE W. FAIRCHILD 


given by the Mountain States Casualty 
& Surety Association. Toastmaster and 
chairman of arrangements for this 
yvathering was Henry F. Evans, presi- 
dent of the association and Globe In- 
demnity general agent. Despite the va- 
cation season the luncheon was well at- 
tended. 

In his address Mr. 
terestingly on the 
Executives’ 


Fairchild talked in- 
activities of the 
Association, its plans for 
the future, its background and inception. 
He said that it forms a remarkable 
point of contact between public opinion 
and the business, and ef arcs a pub- 
lic and agency relations department; one 
for National Conservation, engaged in 
promoting safety; a Claims Bureau hav- 
ing in charge claim “repeaters;” a cas- 
ualty, surety and law departments, and 
a publicity bureau. 

Luke J. Kavanaugh, Colorado insur- 
ance commissioner, was also an honored 
guest, and addressed the meeting on the 
operations of his department. He im- 
pressed the audience with his desire to 
be of useful and constructive assistance 
to the business. 

A former insurance commissioner of 
Colorado Mr. Fairchild has a host of 
friends in that state who were glad to 
join in welcoming him. He is now in 
San Diego where he will enjoy a brief 
vacation with his family. 


E. J. SCHOFIELD ON VACATION 


Acquisition Cost Chairman to Forget 
Commission Situations for Few Weeks; 
Visiting Port Huron, Mich. 

E. J. Schofield, chairman of the two 
Acquisition Cost Conferences embracing 
casualty and fidelity-surety lines, will 
forget the Cook County, IIl., situation 
and workmen’s compensation commis- 
sion demands of New York brokers for 
the next two weeks. He’s on his vaca- 
tion in Port Huron, Mich., where he spent 


much of his youth. and until Mr. Scho- 
field’s return to New York no action 
will be taken on compensation commis- 
sions. Early September will see an- 


other conference on Cook County pro- 
duction cost control, he intimated before 
leaving for Michigan. 
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Car econ Adopt 
Supplementary Form 


INSURANCE ON CANADIAN CARS 


Will Enable Companies to Obtain More 
Complete Information on Applicants 
for Automobile Insurance 
object of retaining uniform- 
insurance forms a sup- 
form has been 


With the 
ity in automobile 
plementary application 
approved for companies operating in 
Canada. It is for the use of those 
companies which desire fuller informa- 
tion from an applicant for insurance 
than that provided in the standard form 
adopted in 1932 

This supplementary form has been ap- 
proved by the standing committee of 
underwriters on automobile insurance 
forms, and has been approved by Hart 
ley D. McNairn, Superintendent for In 
surance in Ontario, on behalf of the 
Canadian Assoc‘ation of Insurance Su- 
perintendents. 

While it will be signed by the appli- 
cant when required by the company, and 
gives considerable additional data re- 
garding the applicant’s driving and in- 
surance history, the form is not a part 
of the contract. Its use has been rec- 
ommended in all provinces with the ex- 
ception of Quebec. which has not as 
vet adopted the Uniform Automobile 
Insurance Act 

In a letter to all automobile 
in Canada, excepting in Quebec 
Mr. McNairn points out that 
the adoption of the standard form in 
1932, there was considerable diversity 
of opinion regarding the way in which 
this fuller information was to be ob- 
tained. 


insurers 
Province, 
following 


Question of Signature 

Some insurers requested that it be 
obtained by the agent and the state- 
ment signed by him. Others asked that 
it be supplied on the application form 
by the applicant without any signature 
Subsequently some insurers wanted the 
information to be given over the signa- 
ture of the applicant. 

Certain of these forms, 
found by the insurance 
ficials to be unfair. 


however, were 
supervising of- 
Accordingly the 


whole matter of supplementary infor- 
mation was taken up by the standing 
committee and approval of a standard 


form is the result. 

It is plainly stated, however, on the 
supplementary form now approved that 
the answers to the questions do not 
form part of the application and cannot 
he used in the settlement of claims. 
They do, however, give information to 
the company which would enable it to 
decide whether it wanted to grant the 
insurance or not. The questions in the 
supplementary form may be summarized 
as follows: 





Is “passenger hazarc endorsement” 
required ? (Applicable to private passenger 
cars only.) 

For how many 


years has the applicant op 


erated an automobile owned an automobile? 
Has the applicant or any member of his 
family or household been convicted of reckless 
driving or other offenses in the operation of an 
automobile to the knowledge of the applicant? 
If yes, give particulars 
Will the 


with any 


automobile be operated by anyone 


physical disabilities? If so, give par 
ticulars 

State names, ages, drivir 
automobile accident claim record of all 
who will operate the automobile 


Sioux City Rotarians To 
Hear Ray Murphy Aug. 21 


Ray Murphy, assistant general man- 


ager, Association of Casualty & Surety 
Executives, will give his “Road to Ruin” 
address on August 21 before the Sioux 
City, Ia., Rotary Club. This is one of 
several occasions in recent months that 
Mr. Murphy has been invited to repeat 
this address. So keen has been the in- 
terest in it that the Association has pre- 
pared a limited number of reprints which 
will soon be available. In the “Road to 
Ruin” Mr. Murphy scores consumer co- 
operatives, 












Covering Automobile 
Non-Ownership Risks 


BULLETIN BY ELECTRICAL MFRS. 


Wide Range of Questions Dealing With 
This Subject Covered in Detail by 
Insurance Committee 
The National Electrical Manufacturers 
Association, 155 East Forty-fourth Street, 
New York, has prepared another of its 
comprehensive bulletins on insurance. 
This one is of eight pages, magazine 
size, and deals with automobile non- 
ownership liabilities. The bulletin is 
written in the light of important recent 
changes in automobile liability insurance 

and rules. Its main subdivisions are: 

To what liabilities may an employer 
be subject, through the use, in connection 
with his business, of automobiles he does 
not own? 

How can the hazards involved be 
enized, and to what extent may 
be reduced or eliminated ? 

How can the need for insurance pro- 
tection be determined; what forms of 
coverage are available; what purposes do 
they serve? 

The commonly occurring habil‘ties are 
listed as follows: 

Employe’s 


rec- 
they 


automobile used on company busi 


ness (a) regularly (salesmen-owned automo 
hiles, etc.); (b) occasionally (to do errands, 
etc.) 

Agent or representative (direct or indirect) 
who, in representing the concern in a service, 


sales or other capacity, uses an automobile. 


Hired automobiles (passenger or truck), by 
the employer, or by an employe for use on 
company business 

Borrowed automobiles, by the employer, or by 


in employe and used on company business 

Employe uses employer non-owned car to carry 
other employes (e.g., to take a sick man home; 
to take others to a meeting or to another place 
of work). 


Trucking service (local and long distance). 


Obtaining Insurance 


\ practical program for the employer 
to consider is set forth in the following 
three paragraphs: 

The nature and relative importance of these 
risks. 

Whether any such risk 
reduced or eliminated. 


should or can be 


The need or lack of need for special insur- 
ance protection. 

The bulletin deals with the 
the employer's liability under: 
v. ownership; master-servant; 
or implied consent; 
liability not covered. After a section on 
employe-owned cars, provision of pro- 
tection is set down as a two-fold prob- 
lem: 


nature of 

Liability 
expressed 
claims and_ suits 


To what extent car or should such risks be 
educed or eliminated? 
Is any insurance protection needed and _ if 
so, what? 
Protection of Employer 
Following a section on reducine risks, 


three methods of providing 
for the employer are given: 
Through the employe’s own automobile 


protection 


insur 

ance, 
Through 

ried directly 


non-ownership liability insurance car- 


by the employer. 
Through what substantially amounts to a con 


bination of the above two methods. 


These methods are dealt with in con- 


siderable detail and then other non- 
ownership risks are considered. such as 
hired cars, non-owned trucks. Problems 


operation of an automobile 
borrowed cars guests, 
charge, are covered 
signed by William C 
3abbitt, secretary of the assorciation’s 
insurance committee The bulletin § is 
copyrighted but copies of it are avail- 
able. from the association at 20 cents 
each. 


created by 
such as trailers, 
passengers for a 
The bulletin is 


UNITED PACIFIC RESIGNS 


United Pacific has resigned from the 


Washington Surety Association and 
withdrawn its power of attorney from 
the Towner Rating Bureau. This has 


been done to offset any rating advantage 
to be had by the General Casualty. 
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On the Production “Firing Line” 








Hazards That Confront Cooling 


Plants and How to Insure Them 
By Roger Williams, 


Supervising Engineer, New York 


Off ce, 


Ocean Accident & Guarantee Corp. 


Roger Williams, sales-minded engineer 
with the Ocean Accident in New York 
City, successfully demonstrates in the fol- 


lowing article the opportunities that exist 
for writing refrigerating plant insurance 

especially in the hot weather. To help 
the agent or broker in making an intellt- 
gent sales presentation the author has dis 
cussed technical aspects of refrigeration 
plants, the principal hazards and the gen- 
eral policy provisions which apply to the 
insurance. His definite conviction ts that 
substantial premium accounts can be built 
by the sale of this class of insurance be- 
cause the protection is a sound investment 
for the purchaser. 


What’s the best place for a call on a 
Where there is a cooling plant, 


Every call has to count these 


hot day? 
of course. 


days, so let’s consider the possibility of 
writing refrigerating plant insurance 
while we're there. After a few such 


that buildings with 
places 


calls, you may decide 
refrigerating equipment are 
to stop, regardless of the weather. 

When you start looking for them you 
will be surprised to find how many places 
have refrigerating equipment of one kind 
or another. Office buildings, restaurants, 
department stores, candy factories and 
textile mills, to pee only a few, have 
costly cooling plants for air conditioning. 
Cold storage warehouses, ice plants, 
breweries, meat packers, paper mills, 
dairies and ice cream factories, are good 
examples of plants which use refrigera- 
tion to prevent spoilage of perishable 
materials or for control of industrial 
processes. There are many more. 
Theaters have been omitted purposely 
from the foregoing list, as it is felt 
that many insurance men are familiar 
with the fact that they have cooling 
plants to make business hours comfort 
able. Refrigeration is today an integral 
and a very necessary, part of modern 
living, to an extent undreamed of twen 
ty years ago. 

Is it necessary to be a refrigerating 
engineer to sell insurance on refrigerat- 
ing plants? Not at all. Ability to call 
compressors and condensers by their 
first names does not necessarily help to 
sell the insurance. The tools that you 
need most are prospects to call on, plus 
an understanding of refrigerating acci- 
dent hazards and coverage, which will 
enable you to apply your own broad 
knowledge of insurance fundamentals to 
the particular problems of the refrigerat- 
ing plant operator 


What Makes It Cool 


goo 


\s our first step in analyzing acci 
dent hazards and coverage, suppose we 
consider in a general way how a refriger- 
ating plant operates—why it makes 
things cold. Did you ever wonder how 
your own electric refrigerator works? 


technical ex 
means, but it will 
enthusiasm for the insur- 


This knowledge won’t make 
perts of us by any 
increase our 


ance and give us more confidence in 
selling. As an illustration, let us con 
sider a compression type refrigerating 
system, which is by far the most com 
mon kind in use today First we have 
a compresser, which is a machine built 
somewhat like an engine, except that if 


uses power instead of generating it. An 


electric motor—sometimes a steam en 
cine or Diesel engine—drives this com 
pressor, moving a siston back and forth 


in a cylinder to compress the refrigerant 





vas which may be ammonia, freon, 


bon dioxide, etc. 


car- 


Compressing this gas to a smaller vol- 
ume heats it, of course. The “hot gas” 
is then cooled to remove heat of com- 


pression and liquefied a condenser, 
usually by running cooling water or 
blasting cool air over the pipe coils in 
which the gas is circulated. Just as 
steam condenses into water when it cools 
in your office radiator, so this hot re- 
frigerant gas under pressure condenses 
into a liquid when it is cooled in the 
condenser. From the condenser the 
liquid refrigerant, still under the high 
pressure developed in the compressor, 
flows into a strong metal tank or re- 
ceiver, which is its last stop before be- 
ginning the actual job of making things 
cold. From the receiver it flows to an 
expansion valve, which is a device for 
continuously feeding a small amount of 
refrigerant into expansion coils. These 
are the familiar frost covered cooling 
coils which we all know so well. As the 
liquid refrigerant through this 
valve into the expansion coils where 
there is less pressure, it quickly expands 
into gas again, and because of the rapid 
expansion falls to a much lower tempera- 
ture, which produces refrigeration. The 
whole secret of refrigeration is this: That 
the liquid refriseerant expands to a eas 
when released from pressure, becoming 
cold when its heat is used up in the 
process of exnansion. Did you’ ever 
notice how cold the filling capsule of a 
siphon soda bottle becomes when the 
compressed gas it contains is released ? 
Here is a miniature refrigerating plant 
which clearly illustrates the principle. 
After the refrigerant has expanded 
and cooled and has then been warmed 
again by heat from the materials to be 
cooled, it goes to the compressor to be 
compressed, cooled and condensed to a 
liauid for the next ecvcle. This is the 
life story of refrigeration, which protects 


passes 


our food, helps produce many of our 
evervday necessities, and keeps us com- 
fortable in the warmest weather. 


Very interesting process, no doubt, 
you sav to yourself but what does it 
mean to me as an insurance s*lesman ? 
How can the miracle of refrieeration 
help to pav my office rent and send we 
family away for a cool Summer vacation ? 





Brine 
The answer is that most refrigerating 
equipment, particularly in the larger 
plants, should be insured. In practice 


it is frequently overlooked in setting up 
an insurance program. 
Two Principal Hazards 

The physical hazards of operating a 
refrigerating plant fall naturally into 
two groups: (1) Breaking or rupturing 
of the pipes, coils, condensers, receivers, 
and other parts of the system which con- 
tain and circulate the refrigerant, either 
from internal pressure or from some 
other means, and, (2) mechanical or 
electrical breakdown of the compressor 
or its driving motor or engine. Pres- 
ent forms of insurance protection follow 
this grouping exactly, allowing the pro- 
ducer to sell coverage against either or 
both of these potential sources of loss. 

First, let us tackle the problem of in- 
suring the interconnected system of 
pipes, coils, receivers, condensers and 
other vessels which contain the refriger- 
ant—often called the “static” part of the 
system—because it has no moving parts. 
All of this equipment, from the discharge 
valve of: the compressor through the 
system and back to the suction valve, is 
insured as a single unit. For insurance 
purposes it is known as a refrigerating 
system. Refrigerating system coverage 
does not include the compressors them- 
selves nor the motors or engines which 
drive them, but does include every other 
part of the refrigerating plant through 
which the ammonia or other refrigerant 
circulates. 

Coverage Improved 

U ntil a few months avo the only form 
of insurance available for refrieerating 
systems protected only against “tearing 
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Cooler Explosion 


asunder” caused by pressure of the re- 
frigerant contained therein. This cov- 
erage was worth while for systems op- 
rated at comparatively high pressures 
but was of doubtful value for certain 
types of modern plants designed for use 
at low pressure. March 1 of this year a 
new form of refrigerating system cover- 
age became universally available, which 
is far more satisfactory in that it covers 
any “breaking or rupturing” which pre- 
vents further operation of the refrigerat- 
ing system or impairs its functions. This 
newer form of protection will therefore 
cover not only explosion due to pres- 
sure of refrigerant, but also any other 
accidental failure, such as rupture of 
condenser tubes or breaking of ammonia 
lines. It is well worth while to con- 
vert old policies to this new and broader 
form of protection by cancelling and re- 
writing, particularly since there is very 
little difference in premium cost between 
the two forms. This may provide an 
opening wedge that you can use to ad- 
vantage 

You should be familiar with two prin- 
cipal restrictions in the coverage. The 
policy does not cover mere leakage of 
refrigerant without an accidental break- 
ing or rupturing, such as that occurring 
at loose joints or from corrosion. Fail- 
ure of safety devices such as rupture 
discs and fusible plugs which are intend- 
ed to break down at dangerous tempera- 
tures or pressures is not covered. These 
are both sensible exclusions which will 
not interfere with your sales arguments 


Nature of Refrigerants 


Refrigerating system insurance is con- 
sidered definitely worth while for re- 
frigerating and air conditioning plants 
of medium and large size, because the 
accident hazard always inherent in their 
operation can impose losses. ranging 
from catastrophe down to expensive re- 
pair of the system itself. Ammonia is 
the most common refrigerant in use to- 
day because of its desirable refrigerat- 
ing qualities and relatively low cost 
Other compounds, such as freon, carrene, 
carbon dioxide, sulphur dioxide, methyl 
chloride, etc., are also employed, some 
to meet particular refrigerating demands, 
such as air conditioning. Some refriger- 
ants are exceedingly irritating when in- 
haled and can be fatal if breathed in 
heavy concentration. They may also be 
dangerously explosive. Ammonia in par- 
ticular is highly injurious if breathed in 
concentration and is explosive when 
mixed with air. 

Tt is usually advisable to inelude pet 
sonal injury coverage when insuring 1 
frigerating systems, because of the catas 
trophe exposure from mass injury when 
asphyxiating or irritating fumes are 1 
leased by accident to the system. The 
policy should also invariably include 


Continued on Page 34) 
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A Dollar’s Worth of Gas, please... 
(and a Dollar’s Worth of Service 


..-AND HE GETS IT WITH A SMILE 


C* LL the service roll. This cus- 
tomer wants them all—air, 
water, windshield (don't forget the 
battery) rest room, road maps, an 
opinion on the weather, the use of 
a few tools. And he gets it with a 
smile because the modern service 
station is typical of American busi- 
ness enterprise, justifying a slight 
profit by providing convenience, 
speed, and the reliable products 
which go along with friendly ser- 
vice. It’s a typical American insti- 
tution, like nothing else in the 
world, yet part of the profit system, 
independent and vigorous. 


When the local service station, re- 
pair shop, garage, or automotive 
dealer buys insurance from the ex- 
perienced agent or broker of a stock 
insurance company, he does not say, 


‘$50 worth of insurance, please.”’ 








He asks for and gets the advice and 


full service of an expert purchasing 
agent in the complex insurance 
field, like himself an expert middle- 
man. No worries about uncovered 


risks that might wreck a business. 


* * * 


Because we believe so thoroughly 
in the services of an expert middle- 
man whether service station, expert 
repair service, or automotive dealer, 
insurance agent or broker, we refuse 
to accept business direct because it 1s 
not in the interest of the Company 
or the assured to do so. When you 
buy National Surety Fidelity Bonds, 
Surety Bonds, Burglary or Forgery 
Insurance through your local insur- 
ance agent or broker, you deal with 
a customer and friend who is a fel 
low member and supporter of the 


American Business System. 





@ This is an advertise- 
ment of the National 
Surety Corporation 
which appeared in 
Gasoline Retailer, a 
leading publication in 
the automotive service 
field. It was directed 
to the independent 
business men in the 
automotive service 
field in your city. 


This advertisement has 
also appeared ina 
long list of banking and 
financial publications. 
It is an effective sales 
help to our agents and 
another proof of our 
belief in and support 
of the American 
Agency System as a 
part of the American 
Business System. 





NATIONAL SURETY CORPORATION 


VINCENT CULLEN, President 
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Insuring Refrigerator Plants 


(Continued from Page 32) 


added protection—known as_ contents 
coverage and available at small cost—to 
reimburse for the refrigerant invariably 
lost from the system when an accident 
occurs. The policy can be extended to 
include brine piping (piping which cir- 
culates a brine solution cooled by the 
refrigerating system). This form of cov- 
erage is not extensively written and is 
usually recommended only in connection 
with systems of unusual design. 
Insurance for Machinery 

An analysis of machinery insurance is 
our second step in preparing to intelli- 
gently sell insurance for refrigerating 
plants. To compress the refrigerant gas 
there must be compressors. To drive the 
compressors there must be electric 
motors or some other source of power 
stich as steam engines or Diesel engines. 
Insurance protection for this machinery 
is usually advisable and is in many cases 
as vital as coverage for the refrigerating 
system. 

Insurance protection provided by the 
machinery policy is broad indeed. cover- 
ing any “breaking, deforming, burning 
out, or rupturing” which prevents further 
operation of the machine or impairs its 
normal functions. For electric motors, 
this inc'udes electrical burnouts, as well 
as bearing failures, shaft breakage, and 
other mechanical breakdowns. In con 
nection with compressors and steam and 
Dicsel eng'nes, the policy cove’s cracked 
or broken cylinder heads, crankshafts, 
pistons, piston rods and frames, failure 
of bearings from inadequate lubrication 
or other causes, flywheel explosions and 
over-speeding accidents due to governor 
failures. Any one of these accidents can 
cause serious financial loss, by damage 
to the machine itself and perhaps to 
other property as well. In addition, ac 
cidental failure of the compressor is apt 
to release quantities of dangerous re- 
frigerant fumes. 

Unlike refrigerating systems insur- 
ance, which covers the entire intercon- 
nected unit of pipes, coils, receivers, 
condensers, brine coolers and other ves- 
sels without specific description of each 
part, machinery insurance must be writ- 
ten to cover each individual machine 
for which coverage is desired. For in- 
stance, an ammonia compressor can be 
insured without including its motor, if 
the assured does not wish protection 
against less costly hazards inherent in 
motor operation, 

Repairs Come First 

For the third and last point of our 
analysis, let us consider the yeneral 
policy provisions which apply to the in- 
surance of both refrigerating systems 
and machinery. The policy is written 
with a stipulated limit per accident which 
can be set at any amount necessary to 
meet needs of the individual plant. This 
limit per accident, which automatically 
reinstates itself after each the 
maximum amount which will be paid for 
all direct loss arising from any one ac- 
cident. The first obligation of the policy 
is to repair, replace or pay for direct 
damage to the assured’s own property 
caused by an accident to insured equip- 


loss, is 


ment. This includes damage to the in- 
sured equipment itself, as well as to 
other property such as buildings and 
machinery. Out of any indemnity re- 


maining in the policy limit after pay- 
ment of the assurcd’s property damage 
loss, the company will assume and pay 
for the assured’s liability for damage to 
the property of others, including claims 
made against him for resultant loss of 
use. When personal injury coverage is 
included, claims are paid out of any in- 
demnity remaining after settlement of 
all property damage loss. 

Two forms of “indirect” coverage are 
available and are frequently desirable 
for refrigerating plants. Use and occu 
pancy insurance reimburses on a fixed 
daily basis for loss of production caused 


by an accident. This coverage is par- 
ticularly valuable for plants which em- 
ploy refrigeration in the manufacturing 


process, such as ice plants, textile mills 


and ice cream factories. Consequential 
damage insurance, which indemnifies for 
spoilage of perishable products due to 
lack of refrigeration, is very often as 
important for good protection as is the 
direct property damage insurance. It is 
indicated wherever spoilage would result 
from breakdown of the refrigerating 
equipment. 

Business Passed Over 
concludes our analysis of the 
insurance which are available 


This 


forms of 


Sales-Minded Engineer 


ROGER WILLIAMS 

to meet the accident hazards inherent in 
the operation of refrigerating equip- 
ment. How many sales opportunities of 
this kind have you passed over, because 
the need for protection was not readily 
apparent, or because you were not ov erly 
confident of your own ability to solicit 
this form of coverage? It is hoped that 
what you have read has not only con- 
vinced you of the desirability of thor- 
oughly investigating refrigerating plant 
prospects, but has also given you en- 
thusiasm and confidence for the solici- 
tation. Selling the coverage is not diffi- 
cult. First, identify your refr'gerating 
plant prospects and obtain permission 
for survey by an insurance company en- 
gineer. Second, have your favorite cas- 
ualty insurance company make a rating 
inspection and provide you with quota- 
tions describing the equipment and out- 
lining premium costs for the various cov- 


erages. Third, discuss this quotation 
with your prospect from an insurance 
angle. He won't expect vou to be 


familiar with all the technicalities of op- 
eration. He will, however, rightly ex- 
pect you to have some spec‘al knowledge 
of how insurance can be reasonably ap- 
plied to his particular refrigerating prob- 
lems. You will agree that this knowl- 
edge is not difficult to obtain. 
Status of Small Units 

Small refrigerating and air condition- 
ing units such as those found in homes. 
individual apartments, small and 
restaurants can be insured, but in prac- 
tice are seldom covered. Theoretically 
they are hazardous. The. actual acci- 
dent record is not impressive, however. 
consisting principally of losses too small 
to justify the application of insurance. 
Franklv considered from all standpoints. 
a service contract with the dealer is 
often a better investment for very small 
units than an insurance policy. 

One more point deserves particular 
mention — inspection service, which 
should be an important part of your sell- 


stores 


ing argument. When provided by an 
alert, progressive company with com- 
netently trained engineers, this service 


is fully as valuable to the assured as it 
is to the company. The refrigerating 
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plant owner does not want accidents, no 
matter how well he may be insured, be- 
cause of the inevitable aftermath of ill- 
will and inconvenience, if not actual fi- 
nancial loss. Competent inspection ser- 
vice will definitely help to prevent op- 
erating failures of the refrigerating 
plant. Efficient and periodic inspection 
will help further to reduce depreciation 
and to control operating costs by indi- 
cating the need for maintenance repairs 
before deterioration or weakness can 
progicss to a dangerous point. 
Substantial premium accounts can be 
built by the sale of refrigerating plant 
insurance, because the protection is a 
sound investment for the purchaser. 
Other indirect benefits can follow. There 
may be boilers or machinery other than 
that directly used in the refrigerating 
process which should be insured. If the 
refrigerant has explosive qualities, you 
may find it advisable to sell some form 
of explosion insurance in connection with 
the fire coverage. Operators of sizable 
refrigerating plants usually have broad 
interests which will require the appli- 
eution of many branches of insurance. 


Cooling plants can provide you with 
many warm leads, regardless of the. 
season. 


Hazards and Coverage 

Hazards inherent in the operation of 
refrigerating equipment and how they 
should be covered: 

Refrigerating System Insurance—Ex- 
plosion of piping. coils, condensers, re- 
ceivers, brine coolers and other vessels 
containing refrigerant, resulting from in-, 
ternal pressure of the refrigerant. Also, 
breaking or rupture of any of this equip- 
ment by external or other means. 
of refrigerant and injury through in- 
halation of fumes are frequent results. 

Machinery Insurance—Breakdown of 
motors, compressors, steam engines or 
Diesel engines used to compress the re- 
frigerant gas. Coverage includes electri- 
eu burnout as well as flywheel ex- 
bearing failures and breakage 
of cylinders, pistons, shafts and frame; 


Loss 


pl sic mn, 


also overspeeding from governor fail- 
ures. 

Indirect Damage Insurance—Can_ be 
written for both refrigerating systems 


and machinery to reimburse for loss of 
use and to indemnify for spoilage. 


FEWER DEATHS IN JERSEY 

Continued improvement in the highway 
death toll is reported by Motor Vehicle 
Commissioner Magee of New Jersey for 
the first six months of this year. Last 
year, when a record for recent years 
was established, there were 400 deaths 
the first six months. This year the figure 
dropped to 347. 


E. A.G. Manton, vice-president, Amer- 
ican International Underwriters Corp 


in charge of casualty underwriting, has 
returned to New York from a_ two 
months’ soiourn abroad during which 


time Mr. Manton made headquarters in 
London and traveled in Great Britain, 
Germany, France, Belgium and Holland. 





ROTH ON WESTERN TRIP 
_E. Vernon Roth. who will become as- 
sistant secretary of the Surety Associa- 
tion of America August 15, is soon to 
be a visitor in Los Angeles and other 
Pacific Coast cities. 


NEW POST FOR T. E. ANDREWS 


Becomes Head of Royal Indemnity’s 
Boiler and Machinery Department 
For Metropolitan Office 
J. F. O'Loughlin, vice-president Royal 
Indemnity, has announced the appoint- 
ment of Thomas E. Andrews as head of 
the boiler and machinery department for 
the metropolitan office. Mr. Andrews 
succeeds to the position held by his for- 
mer colleague, the late George E. Bab- 
bitt, who was a well-known and much- 
respected figure in insurance circles in 

this city. 

Mr. Andrews has been associated with 
the Royal Indemnity Co. for some time. 
He has worked at various times in his 
career on claims, underwriting, inspect- 
ing, engineering supervision and produc- 
tion. Prior to his employ with the 
Royal Indemnity, Mr. Andrews was an 
engineer with the International Mer- 
cantile Marine Co. of New York. 


EDWIN C. 


BOWEN MOURNED 
Bureau of Weseneal Aachen & Health 
Underwriters Adopts Fitting Reso- 
lution at Convention 


While in annual convention at Rye, 
N. Y., recently, the Bureau of Personal 
Accident & Health Underwriters adopted 
a resolution on the death of Edwin C. 
Bowen, secretary accident and _ liability 
department Aetna Life, in which the 
following appears: 

“Mr. Bowen had participated actively 
in the affairs of the Bureau of Personal 
Accident & Health Underwriters since 
1921, having been a member of the gov- 
erning committee until his death. He 
attended nearly all meetings of that 
committee, contributing generously of his 
time and thought. He had also been a 
member of the underwriting committee 
since 1931, taking an active part in 
formulation of the bureau underwriting 
agreement. He served as chairman of 


the sub-committee which prepared the 
policy forms adopted by the bureau as 
a part of the underwriting plan. In 


March, 1934, he was elected chairman 
of the governing committee, serving with 
distinction for one year and declining 
renomination. 

“\Ir. Bowen’s death leaves a genuine 
sense of loss in the hearts of his many 
friends and associates in the bureau, 
who will miss his sound counsel and 
genial personality. It is, indeed, fitting 
that this bureau should officially take 
notice of his passing and pay tribute 
to his many years of active and con- 
structive participation in all its affairs.” 





HITS PEAK IN JUNE 
3,588 Apvs Written by Metropolitan New 

York Branch of Mutual Benefit H. & 

A. That Month; Ahead for Year 

The writing of 3,588 applications for 
A. & H. insurance during June marked 
the production peak this year to date 
for the metropolitan New York branch 
office of the Mutnal Benefit H. & A. Bv 
this record the New York branch beat 
the previous “high” for a single month’s 
writings—3,491 apps produced by the Dal- 
las. Tex., branch last August. 

For the first half of 1939 the Mutual 
3enefit H. & A. showed a premium in- 
come of $6,559,059. a gain of $940,199 
over the same period of 1938. Of this 


total $337,000 in premiums was produced 
in New York, a substantial gain. 
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